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Many Notables At 


Formal Opening Of 
New Royal Building 


Chairman Glazebrook, General 
Manager Atkinson And Others 
Present From Liverpool 


GUESTS INSPECT BUILDING 


Series Of Dinners And Luncheons 
Feature Ceremonies Held 
During This Week 











The imposing and handsome new Royal 
Insurance Co. building at 150 William 
street in New York was opened formally 
this week with a celebration continuing 
fiom Tuesday until yesterday. The head 
executives of the home office in Liver- 
pool and several of the directors from 
England were present, together with rep- 
resentatives of the British government in 

Jashington and New York, prominent 
bankers and lawyers, and leading insur- 
ance officials of other companies in New 

fork. This notable gathering of gov- 

mment representatives and insurance 
pnd business men inspected the new 
building on Tuesday, examining its beau- 
iful interior and exterior and the many 
eatures incorporated to promote safety 

And efficiency, and were guests of the 

ianagers of the United States branch of 

he Royal and of the officers of the 150 

jilliam Street Corporation at a series 

f luncheons and dinners. 

All last week workmen hurried to com- 

lete the moving of the Royal and its 

ffiliated companies, the Royal Indem- 
ity and Queen of America from the old 
eadquarters at 84 William street. There 
yas concentrated effort in all directions 

D have the building, and especially those 

atts Occupied by the Royal companies, 

eady for full dress inspection, as it were, 

‘Tuesday, And all traces of this tre- 

bendous task had disappeared when on 

lesday morning R. Glazebrook, 
airman of the board of directors at 
be home office in Liverpool, accompa- 
ed by Frederick -B. Kellam, United 
ates attorney for the Royal, H. A. 
ortington, president of the 150 William 

ple poration,. and others made a 

siding tour of the newly completed 

Arthur E. Pattinson, one of the deputy 
ee, rome the home office; J. J. At- 
| Spite manager of the Royal, 
ties of the and A. Kentish Barnes, 
Se hale se 
nd to be erent this es k. Other 
© came Tuesda: rays or the R val 
ilding were H CG. Chilton, ; rida 
© of the British ambassador at Wash 
Bton; Sir Harry Arhittoue, British 
nsul general in New York; Capt A. J 
Hck, commercial secretary of the British 

bassy in New York; C. O'D. Iseli 
airman of the board of the 150 Willi as 
reet Corporesaaaennie a ets : lam 
; group of lead- 


(Continued on Page 20) 





PHOENIX 


Assurance Company, Ltd. 
of London 
150 William Street, New York 


A corporation which has stood the test 
of time! 145 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 
150 William Street, New York 

















DILIGENT MEN 


of character, integrity and loyalty will find their opportunity with the 
Equitable Life of Iowa. 


Men of this caliber will find a connection with this company both 
pleasant and profitable. With an enviable record in the matter of low 
net cost, high interest earnings, unexcelled service to policyholders, and 
conservation of business the company is constantly growing and expanding. 


To its field force the company offers unusual sales assistance, extra- 
ordinary cooperation and abundant opportunity. 


EQUITABLE LIFE 
INSURANCE.COMPANY 
OF IOWA 


Home Office: Des Moines 


1867 Sixtieth Anniversary 


1927 




















In the Spring the Deskman’s Fancy— 


Spring, and the fragrant lure of the great outdoors! Year after 
year you, tied to your desk, chafe when the miraculous new life has 
come. Ours is outdoor work, and there is no finer, freer, more soul- 
satisfying, more profitable occupation for any man or woman. Why 
endure that desk any longer? Breathe the spirit of Spring, and step 
forth into a new and finer life. Youcan if you will! 

The PENN MUTUAL enjoys the highest prestige everywhere. 
Policy contracts are unexcelled, net cost is low, equipment of Agents is 
especially serviceable and complete, and the relationship between the 
Field and the Home Office is one of warm comradeship. Emancipate 
yourself, for once and all, and join our ranks! 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 
. Organized 1847 

















Colored Man Is 
Insured By Kibrick 
For $545,000 Line 


He Is Watt Terry, Real Estate 
Operator Of New York And 








Brockton, Mass. 
HEAVIEST INSURED NEGRO 
Agent In Case Is Resident Of 


Massachusetts And Is 
Large Writer 





I. S. Kibrick, one of the most success- 
ful life insurance agents in America, and 
a favorite speaker before associations of 
life underwriters, has just placed $270,000 
on the life of Watt Terry, a colored man. 
As Kibrick had previously written him 
for $275,000 this makes Terry the heavi- 
est insured man of his race, as, so far as 
is known, no negro is now carrying 
$545,000 of insurance. 

Terry is a real estate proprietor and 
operator, having holdings in Greater 
New York and in Brockton, Mass. In 
a talk with Kibrick he said: 

“T consider that my life insurance is 
the best parcel of property which I pos- 
sess.” 

Number Of Wealthy Negroes Increasing 

The question of the insurance of col- 
ored people is one of the most interesting 
confronting the insurance companies be- 
cause the number of wealthy colored 
people is increasing, especially in the 
larger cities, and with this increase in 
worldly possessions of course there has 
come a demand for adequate life insur- 
ance coverage. There is one entire sec- 
tion of New York City which has large 
realty holdings owned by colored people. 
This is known as Harlem, and extends 
from 120th street north for many blocks. 
It is not unusual, for a colored man to 
own a number of apartment houses. 
There are of course colored real estate 


> operators who are making a lot of money 


by quick buying and reselling, operating 
in similar fashion to Frederick Brown 
and some other white real estate men 
of New York who have piled up large 
fortunes by frequent sales. 

The fact that Terry could get such a 
large line speaks well of his character 
and standing as the attitude of most life 
companies so far as colored risks is con- 
cerned is well-known. They are not keen 
upon writing large lines on colored lives 
for a number of reasons, one of which 
is mortality. 

An interesting development in the past 
year or so is the entrance in this terri- 

(Continued on page 12) 


ATLANTIC LIFE A MEMBER 


At the regular meeting of the Asso- 
ciation of Life Insurance Presidents on 
Friday, April 8, the Atlantic Life 
Insurance Co. of Richmond, Va., was 
unanimously elected to membership in 
the association. 

The Atlantic Life was organized and 
began business in 1900. Its president is 
Edmund A. Saunders. Its admitted as- 
sets as of December 31, 1926, were $17,- 
379,966, and its insurance in force on that 
date amounted to $138,525,869. 
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A RECORD MONTH 





THE EQUITABLE LIFE OF IOWA 


Broke All Previous Records for Production 
in the Month of March 


Largest Month for Submitted Business 
Largest Month for Cash Paid Business 
Largest Month in Number of Ayplicutions 
Largest Month in Number of Policies Issued 


During March the N ew York Agency Led the 
Field Both in Submitted and Pain-for Business 


HOEY, ELLISON & WENDT, INC. 
General Agents 


EQUITABLE LIFE INSURANCE CO., OF IOWA 


99 WILLIAM STREET - JOHN 0833 


———<—=> 
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Bank Can Pay Premium 
On Policies In Trust 


SLAW ENACTED IN THIS STATE 





Takes Care of “Legal Accumulation” 
Controversy; Advertising by 
Bankers Trust Co. 





A large advertisement in the “New 
York Herald-Tribune” on April 8 ran as 
follows: 

“S new law of interest to those whe 
carry life insurance. Governor Alfred E. 
Smith yesterday signed a bill amending 
the personal property law of New York 
State which in effect enables you to 
place in a trust fund life insurance poli- 
cies together with securities providing an 
income to pay the premiums. Such a 
trust is known as a Funded Life Insur- 


ance Trust. Whether an Unfunded Life 
Insurance Trust—or the Funded Trust, 
just affirmed by the new law—will best 
suit your personal estate, is a matter on 
which our officers will be glad to confer 
with you.” 

Before the law referred to was passed 
there was some difference in opinion 
among attorneys for trust companies 
relative to whether policies could be 
placed in trust of a bank and the bank 
pay the premiums as the payment of in- 
come in that way might be construed as 
an illegal accumulation. Every time a 
premium is paid on a life policy it in- 
creases the cash value of the insurance. 

The New Law 


The new amendment to the personal 
property law in relation to trusts or pro- 
viding for the payment of premiums on 
insurance policies, reads in part as fol- 
lows: 1 47 

Sec. 16. Validity of directions for ac- 
cumulation of income. An accumulation 
of the income of personal property, di- 
rected by any instrument sufficient in law 
to pass such property is valid: 

1. If directed to commence from the 
date of the instrument, or the death of 
the person executing the same, and to be 
made for the benefit of one or more mi- 
nors, then in being, or in being at such 
death, and to terminate at or before the 
expiration of their minority. 

2. If directed to commence at any pe- 
tiod subsequent to the date of the in- 
strument or subsequent to the death of 
the person executing it, and directed to 
commence within the time allowed for 
the suspension of the absolute ownership 
of personal property, and at some time 
uring the minority of the persons for 
whose benefit it is intended, and to ter- 
minate’ at or before the expiration of 
their minority, 

3. All other directions for the accu- 
mulation of the income of personal prop- 
erty, not authorized by statute, are void. 
N either case mentioned in subdivisions 
one and two of this section a direction 
or any such accumulation for a longer 
term than the minority of the persons 
intended to be benefited thereby, has the 
Same effect as if limited to the minority 
of such persons, and is void as respects 
the time beyond such minority. * * * 

Provided that a deed or other instru- 
Ment which creates or declares a trust in 
Property consisting of or including a pol- 
cy Or policies of life, health, accident or 
disabiilty insurance and directs that the 
Meome of such trust shall be applied in 
Whole or in part to the payment of pre- 
mitms upon such policy or policies shall 
pot be considered as effecting an accu- 
oe ation either of the income so used 
aria” Payment of premiums or the 

vidends on such policy or policies. 


: STUDENT SELLS $42,500 
tenyillard J. Simon, who has been at- 
sa ing the life insurance class at New 
hoch ‘Niversity, returned home to 
p Ochester, N. Y., where his mother is 
», ©cheral insurance agent. Within a 


Sort time aft iving i 
er arriving in Rochester 
he sold $42,500 insurance. 

























































































MASTER MINDS 


All successful enterprise, whether military, 
mercantile or professional, rise to the 
crest because of the executive genius of 
one, or perhaps two, individuals. 


Cast about and learn the truth of this state- 
ment—for it IS true. 


Then consider the individuals. Have their 
lives been so protected that if their busi- 
ness lost them it could survive the neces- 
sary drastic reorganization to follow? If 
not, they are under-insured and no wise 
insurance salesman need be told what to 
do in that event. 


Prudential Ordinary Agencies, located in all 
larger cities, invite Special. Agents 
and Brokers to examine this 
company’s attractive line 
of low-cost Business 
Insurance 


The Prudential 


Insurance Company of America 
Home Office: Newark, New Jersey 





Epwarp D. Durrtetp, President 








Dr. S. S. Huebner To Sail 

’Round The World Soon 
JAPANESE TO ENTERTAIN HIM 
Will Also Make Speeches In Orient; 


Ives & Myrick Lecture Course 
Before Sailing 








Dr. S. S. Huebner of the Wharton 
School of Finance, University of Penn- 
sylvania, is to sail the second week in 
June on a tour of the world. While in 
Japan he will make several addresses 
and be visited by former students from 
those islands. During the past seven- 
teen years he has had a number of 
Japanese students in his classes in Phila- 
delphia. He returns in February, 1928. 

Dr. Huebner hopes to catch up with 
his work before sailing. He is editor 
for Appleton’s of a new insurance li- 
brary, the authors being well-known in- 
surance men. He is himself working on 
a book which will deal with the econom- 
ics of life insurance, and is filling a 
number of lecture engagements. In ad- 
dition, he has been made dean of the new 
American College of Life Underwriting, 
being sponsored by the National Asso- 
ciation of Life Underwriters. 

In the meantime, the demand for the 
“Insurance Tendency” number of the 
Annals of the American Academy of 
Political & Social Science, which he 
edited and which came out in March, is 
—- to be large, as the issue made a 

it. 

Talks to Ives & Myrick Audience 


Dr. Huebner was in New York a few 
evenings ago to deliver the first of a 
series of lectures for the Ives & Myrick 
agency of the Mutual Life. The lecture 
was given at 19 John Street where an 
entire floor had been turned into an as- 
sembly room. The attendance was good 
and Dr. Huebner found a most respons- 
ive audience, which included half a dozen 
general agents. Julian S. Myrick was in 
the chair. 

Dr. Huebner’s first lecture discussed 
the economic side of life insurance, 
stressing life values. He said that there 
are three deaths: 1. The actual or 
physical death. 2. The premature or 
working death. This is where a man’s 
earning power is chopped off at an age 
when he can no longer compete with 
the younger men. 3. The living death. 
This is where a man is permanently dis- 
abled, blind or unable to make a living. 

He explained what life insurance can 
do to remove the economic tragedies of 
each of these deaths. 

Dr. Huebner has gathered a vast 
amount of material to demonstrate that 
life values are tremendously in excess of 
fire and other physical values, and he 
can see the time coming when the 
amount of business insurance written 
will exceed that of fire and marine insur- 
ance coverage combined. 

Dr. Huebner said that one purpose of 
life insurance is to tear down the dif- 
ference between collateral loans and 
commercial loans. 


The Life Underwriters’ College 


While here Dr. Huebner was asked if 
he had any plans to announce about the 
new College of Life Underwriting: 

“T can’t tell you much about it,” he 
said. “When first approached I said I 
would not be interested if any one could 
get a certificate of membership. I saw .- 
I would be interested if the examinations 
were of a high standard so that the cer- 
tificate would mean something. I thought 
the idea a good one. I am led to believe 
that the certificates will have to be 
earned before they are handed out by 
the college.” 


GOING—GOING GONE IN ONE 


Walter F. Gong, general agent at Co- 
lumbia, S. C., for the Southeastern Life, 
joined the elite of the golfing fraternity 
recently when he made a hole-in-one on 
the links of Forest Lake Club. The ball 
rolled into the cup on the eighth green 
on a beautiful mashie shot of 117 yards. 
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Aleoholic Death Rate 
Rises, Says Company 


FIGURES FROM METROPOLITAN 


Increase Since 1920 Is General And Not 
Confined To Few States Only; 
A Survey 





The rising tendency of the deathrate 
from alcoholism among the millions of 
Industrial policyholders of the Metropoli- 
tan since the Volstead Act became ef- 
fective induced the Metropolitan to make 
a more intensive study of the subject. It 
wanted to determine whether this in- 
crease was general throughout the coun- 
try or confined to a few states. The re- 
sults show that the increase since 1920 
has been general. ; 

Among Metropolitan Industrial policy- 
holders in the United States the com- 
bined deathrate for alcoholism and acute 
alcoholic poisoning in 1926 was 4.1% per 
100,000, which is identical with that for 
alcoholism in 1911. The 1926 deathrate 
was the highest since 1917 and shows an 
increase of 24% over 1925. It was three 
and one-sixth times that for 1920 when 
the minimum deathrate for alcoholism 
was recorded. It falls just short of being 
three times as high as the figure pre- 
vailing in 1919, the year of “war-time 
prohibition,” and is more than double 
the rate of 1918, a war year, when cer- 
tain restrictions were placed on the man- 
ufacture and sale of liquor. During 1918 
there was, in America, a period of rela- 
tive abstemiousness when millions of 
people were denying themselves both food 
and drink. There resulted a sharp de- 
cline in the deathrate from alcoholism, 
similar to that which occurred in Eng- 
land and Ireland during the war years. 

The deathrate for American Metro- 
politan Industrial policyholders for 1926 
(4.1 per 100,000), is still not as high as 
that prevailing in 1917, and in the five 
pre-war years, 1912 to 1916, inclusive, 
although it closely approaches that for 
1615 (4.3). The maximum alcoholism 
deathrate was 5.4 per 100,000, as recorded 
in each of three years, 1912, 1913 and 
1916. But since 1920, when the rate was 
only 1.3 per 100,000 the figures have 
mounted to their present proportions 
suggesting that, with the maintenance of 
present tendencies, the alcoholism death- 
rate of 1928 might very well reach a 
higher point than for any year in this 
series. There is, of course,.no assur- 
ance that the present tendency will con- 
tinue. 

The situation in Maryland and in New 
York calls for especial attention. In the 
former state, in 1926, the rate, 10.1, was 
higher than was ever recorded. In New 
York State, the figure for 1926, 6.3 per 
hundred thousand, was exceeded in only 
three years, 1913, 1914 and 1916 during 
this sixteen-year period. 


Wood Alcohol 


A third objective was to determine in 
what states deaths definitely certified as 
due to acute poisoning by wood or de- 
natured alcohol were chiefly localized. 
These have occurred, for the most part 
in New York, New Jersey, Pennsylvania, 
Illinois, Massachusetts, Maryland, Ohio 
and Tennessee. They have also occurred 
in considerable numbers, considering the 
totals of persons exposed to risk, in Ken- 
tucky, Virginia, Rhode Island, and in one 
Canadian province—Ontario. Under 
present conditions of death certification, 
the number of deaths actually caused by 
acute alcoholic poisoning is undoubtedly 
understated. If we had more autopsies 
and intensive investigations of obscure 
fatalities, the number of such cases 
would undoubtedly be much increased. 
Nevertheless, it is of some interest to 
observe that the mortality from this type 
of alcoholism, in 1926, was less than a 
third that in 1920. In other words, con- 
temporaneous with a marked increase in 
deaths from “alcoholism,” there has been 
a marked decline in deaths certified as 
due to acute alcoholic poisoning. 

“We have also wished to determine 
the effect of the prohibitory law on the 


average age at death of those dying of 
alcoholism, both among Metropolitan In- 
dustrial policyholders and in the general 
population,” says the company. “For 
male Metropolitan Industrial policyhold- 
ers dying of alcoholism in the three 
years, 1924 to 1926, it was 44.2 years. 
The average age at death of males who 
died of alcoholism in the general popu- 
lation was 46.4 years in 1913 as against 
46.9 in 1924. For females insured in the 
Metropolitan, there was a slight decline 
in the average age from 41.4 years in 
1911-1913, to 41.1 years in 1924-1926; and 
in the general population, a more marked 
decline from 43.0 years in 1913 to 42.1 in 
1924. If, as many claim, there has been 
increased drinking among young people 
in recent years, this has not as yet re- 
sulted in lowering the average age at 
which male alcoholics die. Among fe- 
males this has actually happened. 

“A final and important objective was 
to obtain data among our Canadian In- 
dustrial policyholders for comparison of 
their alcoholism deathrate with that for 
those living in the United States. Dur- 
ing the sixteen-year period 1911 to 1926, 
there were 100 deaths from alcoholism 
and acute alcoholic poisoning among 
Metropolitan Industrial policyholders in 
Canada. When distributed over a six- 
tcen-year period this number is obvi- 
ously too small to constitute a strictly 
reliable basis for year-to-year compari- 
son. Their very paucity, nevertheless, 
shows clearly that in every year, before 
and after national prohibition became 
operative in the United States, the al- 
coholism deathrate in Canada has been 
very much lower than in this country. 
For the sixteen-year period, the alcohol- 
ism deathrate for Canada was 0.9% per 
100,000, as compared with 3.4 for the in- 
sured in the United States. Few as they 
are, the deaths in Canada also indicate 
that the alcoholism deathrate was con- 
siderably higher ten and fifteen years 
ago than in the more recent years. Of 
the 100 deaths, 42 occurred in the Prov- 
ince of Ontario and 40 in Quebec Prov- 
ince. The latter has the more policy- 
holders and the lower alcoholic deathrate. 

“The rising alcoholism deathrate in this 
country since 1920 cannot, in our judg- 
ment, be explained by increased con- 
sumption of ‘hard’ liquor as compared 
with wartime and pre-wartime years. 





GIVES LUNCHEON 
Mrs. Ray W. Sundelson Agency, 
Equitable Life Assurance, Entertains 
Agency Staff at Hotel Pennsylvania 


The members of the Sundelson Agency 
of the Equitable Life Assurance Society 
were entertained at luncheon at the Ho- 
tel Pennsylvania last week by Mrs. Ray 
W. Sundelson, head of the agency. 
Frank H. Davis, vice-president, acted as 
chairman. He gave a short talk in which 
he encouraged the agency in its work 
for the. annual spring campaign tribute 
to President Day and heartily endorsed 
the work of Mrs. Sundelson, who has 
been associated with the Equitable for 
thirty-two years. 

A. G. Borden, agency instructor, spoke 
of the various forms of life insurance and 
replied to a number of questions which 
were asked by those present. 

Mrs. Sundelson also spoke and she 
praised the members of her organization 
for the record they had made for the 
agency. She also expressed her thank- 
fulness for the return of her son Jack, 
to this country, who had been ill for 
more than three years in Switzerland, 
and who was now in the best of health. 
The young man was present and was 
called upon to make a speech, relating 
some of his experiences while in Swit- 
zerland. 





MADE CHICAGO MANAGER 

E. B. Thurman, who has been manager 
of the Cleveland branch of the Missouri 
State Life for more than six years, was 
appointed manager of its Chicago branch 
this week succeeding Karl B. Korrady, 
resigned. It is Mr. Thurman’s ambition 
tc put the office in the million dollar 
class by the end of 1927. 
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The Northwestern Mutual Life Insurance Co. 


Milwaukee, Wisconsin 
W. D. Van Dyke, President 























DECLARATION of Financial Condition 





LiFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 








64 Years in Business. Chartered in Massachusetts 1862 


BUSINESS FOR 1926 








Insurance in Force Increased $279,621,239 
Assets Increased 39,141,684 
New Insurance Paid For 497,000,902 





Resume of Annual Statement 


ASSETS, December 31, 1926 
LIABILITIES 


$407,959,757 
375,405,938 








The Chief Items of this Liability were: Legal Reserves, 
$348,383,549; Special Reserves amounting to $14,814,261 
set up by the Company for Dividends due or payable in 
1927. All other obligations $12,208,128. 


SURPLUS 





$32,553,819 


—— 
— 


INSURANCE IN FORCE OVER $2,500,000,000 ON 3,900,000 LIVES 


All forms of Life, Endowment and Term Insurance; Group, 
Wholesale, Salary Deduction, Annuities, Total Disability 
and Double Indemnity. 








FOR INFORMATION ADDRESS INQUIRY BUREAU 
197 Clarendon St., Boston, Mass. 




















1927 


— 


April 15, 1927. 


—— 
ee 
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Million Month Slogan 
Of Gardiner Agency 


JOHN HANCOCK DINNER HERE 


Agency Built From $700,000 To $8,000,000 
In Seven Years; Gerald A. Eubank 
Principal Speaker 


When Harry Gardiner came here from 
Kansas City seven years ago to be Or- 
dinary manager of the John Hancock 
the agency was doing less than a million 
a year. He not only hit it off with the 
agents but with other New York City 
managers too and the agency started to 
It passed $8,000,000 last year; 
business will exceed $10,000,000 
The slogan is “A Million A 
Month.” The agency is to move in 
more attractive and larger quarters, 


ss the street from where it is now 
Seed, the new address being 225 
Broadway. 

Mr. Gardiner was host at a dinner at 
the Commodore on Saturday night asa 
celebration of the splendid way business 
has gone this year to date, nearly $,- 
000,000 the first quarter. He had a lot 
of agency talent around the board, in- 
cluding Frank Boehm who paid for more 
than $3,000,000 last year and who had 
been extremely successful with annut- 
ties; Elmer E. Leterman, leader of the 
agency and leader also of four other 
companies at one period of last year; 
Wing Wetmore, who organized the Min- 
ute Men of America during the World 
War, and who sings the “Road to Man- 
dalay” as well as Bispham did and is not 
so conceited; Al Gates, Elmer Leter- 
man’s partner; E, M. Merrihew, who 
writes $500,000 or so in small applica- 
tions; Ben Barry and others. The med- 
ical section was represented by Dr. Ed- 
ward E. Green. 

The Appeal of Business Insurance 

The speaker of the evening was Ger- 
ald A. Eubank of Hart & Eubank, gen- 
eral agents of the Aetna Life. Mr. Eu- 
bank made a talk similar to the one 
delivered in Montreai recently when he 
gave an unsentimental view of the in- 
surance agent. It pains Mr. Eubank 
when he sees agents look toward heaven, 
adjust a halo about their heads, fall into 
spasms of nobility, and think they are 
entitled to be canonized, merely because 
they sell business life insurance. The 
sale of ihe business or partnership policy 
looks like a business proposition to him. 
He said that the home and family argu- 
ments are all right in their proper groove 
but should be sidetracked in selling busi- 
hess insurance. In that division the ap- 
peal is a selfish one but the act of buy- 
ing is unselfish. 

“The man who protects his business 
Protects his family,” said Mr. Eubank. 
Business Is King in This Country 

Belicving that America is the greatest 

Uusiness nation in the world and that to 

succeed in business one must have out- 
Standing and desirable characteristics, 
Mr. Eubank said that to be known in 
this country as a “good business man” 
Was an appellation which carried a man 
far. And he said that such a description 
should be satisfactory enough for a life 
Msurance man, 
_ Mr. Eubank told of the opportunities 
mm trust company business and advised 
the agents to make friends at the trust 
company offices. 

Mr. Gardiner did not make a speech. 

€ introduced speakers and entertainers 
Without ceremony and with brevity. 


‘a JUDGE DAY DRIVE 
ag ahe Judge Day drive of agents of the 
“quitable Life Assurance Society, which 
wound up on April 14, was 7,000 appli- 
acon ahead of last year’s drive during 
e first eight days. Results are ex- 
Pected to show that more than 50,000 
applications have been written. 


climb. 
and the 
this year. 





BENEFICIARIES 


New York Situation Straightened Out 
by Passage of New Law on 
the Subject 

In discussing the new law signed by 
Governor Smith, entitled “Rights of 
Creditors and Beneficiaries Under Poli- 
cies of Life Insurance,” Albert Hirst, at- 
torney. for the underwriters’ association 
committee, said: 


“From now on, regardless of the 


amount of premiums paid and regardless 
of the relationship of the beneficiaries to 


the insured, if a man in good faith takes 
out insurance and reserves to himself 
the right to change the beneficiary, in 
bcth the state and the federal courts full 
protection will be given to the beneficia- 
ries and the cash surrender value of poli- 
cies will not be subject to the claims of 
either. 

“The new enactment at last brings the 
New York statute, which has remained 
on its books substantially unamended for 
more than seventy years, in line with the 
more enlightened legislation of other 
states. Life insurance will now enjoy 
complete protection; the husband and 
father can from now on safely reserve 
to himself the right to change the bene- 
ficiary of the policies without thereby 
jeopardizing in case of sudden reverses, 
the protection given to his family.” 


HIGHWAY MOTOR UNDERW’T’RS. 
Head Counsel Of Modern Woodmen Of 


America Is President, But Fraternal 
Not Connected 

The Highway Motor Underwriters 
will not be a icted with the Modern 
Woodmen of the World although A. R. 
Talbot, head counsel of the Modern 
Woodmen of the World will be presi- 
dent of the Highway. 





NEW COLUMN 


Jchn D. Hogshead Insurance Editor of 
“Wall Street Journal”; Came 
Here From Baltimore 


“The Wall Street Journal” this week 
started an insurance column in charge 
of John Hogshead, former editor of the 
Baltimore Underwriters and for four 
years with the “Journal of Commerce.” 





CANADA LIFE MOVES 


The Canada Life Assurance Co. an- 
nounces that it is now located in its new 
offices on the eighth floor of 100 Will- 
iam street, having moved from the of- 
fices which it had taken temporarily ‘on 
the fifth floor of the same building. The 
Imperial and Confederation Life of Can- 
— will also occupy offices on the eighth 

oor. 











increase in new business over 1925. 


the Home Office and the Field Force. 





THE BERKSHIRE LIFE INSURANCE COMPANY 


founded in 1851, has just completed its Seventy-Fifth Anniversary, with a substantial 
All previous records have been shattered. 
great expansion is due in marked degree to the splendid spirit: of co-operation between 


Men contemplating entering the life insurance business would do well to communicate 
with this fine old Massachusetts company before deciding. 


BERKSHIRE LIFE INSURANCE COMPANY 
Pittsfield, Mass. 


This 














figures. 


December 31st 


touch with him. 








OUR PROGRESS— 
YOUR OPPORTUNITY 


N recent years The Guardian has experienced a rapid 
growth, the extent of which is suggested in the following 


New Business Paid For 
Business in Force on 


Progress such as this is evidence of the efficiency and pro- 
ductivity of the methods provided for our field force. 
We have openings at present for managers in several estab- 


lished territories where we are making plans for development 
consistent with our general increases. 


This may be your opportunity, especially if your training, past 
record and personal finances equip you for managership of an 
established agency. Write in confidence, stating your age, his- 
tory and territory preferred. All details must be given in your 
letter. If not interested yourself, perhaps you know someone 
who might be. We'd appreciate it if you would put us in 


T. LOUIS HANSEN, Vice-President 


THE GUARDIAN LIFE INSURANCE COMPANY 
OF AMERICA 
Founded 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 


1922 
$35,431,368 


1926 
$ 71,812,005 


$206,310,800 $333,042,886 














Issue Statement Of 
Underwriters’ College 


HIGH STANDARD REQUIREMENTS 


Agent Must Be Member of Underwrit- 
ers’ Association for Three Years 


Before Being Chartered 


A statement of the American College 
of Life Underwriters, the incorporators 
of which are Edward A. Woods, Frank 
L. Jones, George D. Alderfi Ernest J. 
Clark, Paul F. Clark, Guy MacLaughlin, 
Hugh D. Hart, J. Stanley Edwards, 
Franklin W. Granse, John Newton Rus- 
sell, Edward Brashears and Charles L. 
Scott, and which will have a member- 
ship fee of $100, follows: 

“The degree of Chartered Life Under- 
writer will be awarded to those who 
successfully pass the entrance examina- 
tion. This examination is to be provided 
for in a qualification blank. It is not 
the purpose of the qualification blank to 
inquire too closely in the affairs of those 
who desire to become Chartered Life 
Underwriters, but it seems necessary to 
get a fairly complete picture of all can- 
didates, since there may be those who 
will qualify who may not have ideal 
standing in every respect, but yet will 
convince the board of control that they 
are entitled to membership in the college. 

“The by-laws require that for the pres- 
ent, at least, no one shall receive the de- 
gree unless he has been a member of a 
local life underwriters’ association for 
three years in all, one year of which 
membership at least has been continuous 
up to the time of his receiving the de- 
gree and the applicant shall have been 
engaged in the life insurance business 
for five years or more. 

“The officers of the College are deter- 
mined to keep the standards of Char- 
tered Life Underwriters very high so 
that the granting of the degree will indi- 
cate real ability to perform service ac- 
cording to the higher standards of life 
underwriting. 

“It is not the intention of the officers 
in submitting the qualification blank and 
insisting that it be filled out carefully in 
full, to place any obstacles in the way of 
those who wish to be considered as can- 
didates. To the contrary, the College 
desires to be governed solely by a spirit 
of helpfulness and service to the mem- 
bers of local associations throughout the 
country and through them to the insur- 
ing public. 

“It is quite possible that an examining 
board will be appointed in each state be- 
fore whom candidates will be requested 


to appear for a personal conference and 
examination. 





ALEXANDER LEADS GUARDIAN 


Has Paid For $286,000 For The First 
Three Months Of 
ear 

Leon Alexander, of the Paul Alexander 
Agency of the Guardian Life, Brooklyn, 
is going strong this year. In the month 
of March he wrote $204,000 of business 
and $115,000 of this has been paid for. 
He has paid for $286,000 during the first 
three months’ of the year. 

As a result of this Mr. Alexander has 
received a letter from Vice-President T. 
Louis Hansen notifying him that he is 
the leading personal producer for the 
Guardian Life throughout the country. 
It reads in part: “The standing you 
have attained-as No. 1 on the list of the 
Guardian Leaders for the club year in- 
dicates to me your determination to take 
a leading place on the Guardian Honor 
Roll for April.” 

Mr. Alexander has had requests to 
speak at some of the local agency meet- 
ings. On March 28 he addressed the 
Doremus Agency of the Guardian Life, 
New York. 





J. Russel Long, head of the Philadel- 
phia brokerage firm of Long & Company, 
is now located at 5224 North Fifth street, 


‘that city. 
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First Managers’ School A 
Success; More Coming 


HELD IN CHICAGO LAST WEEK 








Under Auspices Of Life Insurance Sales 
’ Research Bureau; Lasted Four 
Days 





After five years’ study of the job of 
the general agent or manager, the Life 
Insurance Sales Research Bureau held 
its first managers’ school at the Edge- 
water Beach Hotel in Chicago for four 
days commencing April 5. It was at- 
tended by fifty home office executives 
and local managers from twenty-nine 
United States and Canadian companies. 


Since November, 1922, the Research 
Bureau has been collecting material on 
the work of the manager by visiting 
agencies throughout the United States 
and Canada. As a result there has been 
collected a very large amount of infor- 
mation on the problems which face a 
manager and of the ways in which he 
solves them. Furthermore, the Bureau’s 
position’ as a clearing house for its one 
hundred and thirteen member companies 
has given it an unusual opportunity to 
secure the practices of avencies of all 
types—large and small, old and young, 
country and city. 

Until last week this material had been 
available to home offices and managers 
through the four volumes of the Man- 
ager’s Manual and the columns of the 
“Manager’s Magazine,” both published 
by the Bureau for the benefit of its 
member companies and their managers. 
The idea of holding a school was merely 
a further development of the plan to 
study and analyze the problem of man- 
agement. 


Two Sessions A Day 


The school lasted for four days, two 
sessions a day—a session of three hours 
in the morning and one or two hours 
in the afternoon. It covered during 
these twenty hours the question of con- 
tacting with new men, selecting new 
men, describing the job of selling life 
insurance, training, developing, stimu- 
lating, and holding agency meetings. 

At the commencement of the sessions 
it was emphasized that the job of the 
manager had received far less attention 
than had the job of soliciting agents. 
Because of this fact, it was stated that 
many men had been given the responsi- 
bility of managing an agency without 
any definite idea of what that responsi- 
bility means. The need for a manager 
tc lay down definitely what he wishes to 
accomplish in the way of adding new 
men to his organization was stiessed, 
and with this the danger that some 
managers would hire more men than they 
could properly absorb. Particular em- 
phasis was laid on the need for a man- 
ager to keep a file of prospective agents 
just as many soliciting agents keep files 
of prospects for insurance. 

The school attracted many men who 








Ethelbert Ide Low 


President 





THE HOME LIFE 


A Company of Opportunity 


256 BROADWAY, NEW YORK CITY 


James A. Fulton 
Supt. of A gents 

















are just commencing their experience as 
managers, but several men were in at- 
tendance who have developed large agen- 
cies during the last few years. Because 

of this fact the school was run in such a 
way as to secure many contributions 
covering the experiences of these men. 

The matter of adequately describing 
to a prospective agent just what the ca- 
reer of selling life insurance means was 
covered in great detail. 

Among the other topics, chief empha- 
sis was put on agency meetings, training 
agents and supervising agents. On all 
these subjects much valuable informa- 
tion was produced by the Bureau and by 
the managers in attendance. 

One of the most remarkable things 
about the school was the, very wide ex- 
tent of territory covered by the man- 
agers who came from such widely sepa- 
rated points as Boston, Birmingham and 
Memphis, Denver, Winnipeg, Saskatoon, 
Tcronto and Montreal. 








the preceding year. 


was: 
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Bankers Life Gaanaieaes 
GERARD S. NOLLEN, President 


Established 1879 


—1926— 
ANOTHER ONWARD MARCH YEAR 


Total of new Life Insurance issued, increased and restored 
(paid for) for 1926: 


$158,331,102 


Last year was the eighth consecutive year in which this 
Company has shown a gain in new paid-for business over 


The total of life insurance in force on December 31, 1926, 


$909,479,363 


Coats Staal 








Des Moines, Iowa 


The Bureau has been asked to hold 
similar schools in other parts of the 
ccuntry in order that more managers 


may hear the discussion of the vital 
problems in agency building. 
The manager of the Bureau, John 


Marshall Holcombe, Jr., presided at the 
sessions and was assisted by Gilson Ter- 
riberry, head of the Bureau’s service de- 
partment and by H. C. Ashworth of that 
department. 
The Attendance 

The complete attendance follows: 

George Adset, editorial department, 
John Hancock, home office. 

Harry W. Anderson, manager Chicago 
Temple Agency, Mutual Trust, Chicago. 

Oliver R. Aspegren, general agent, 
Mutual: Trust, Chicago. 

Edwin W. Baker, general agent, Aetna 
Life, Detroit. 

G. T. Baker, manager, Ontario Equit- 
able, Waterloo, Ontario, 

John Boyle, general agent, Minnesota 
Mutual, Chicago. 


E. M. Blackie, assistant superintendent 
Ordinary agencies, London Life, Lon. 
den. 

C. M. Cortner, vonage ig agents, 
Midland Life, Kansas City, M 

C. A. Connor, general agent, Provill 
Mutual, Davenport, Iowa. 

Herbert Cottingham, manager, Canad, 
Life, Winnipeg, Manitoba. 

John R. Coleman, superintendent, 
Connecticut Mutual, Davenport, Iowa. 

A. J. Douglas, manager, Ontario Equit. 
able, Montreal. 

A. L. Dern, superintendent of agencies, 
Lincoln National, home office. 

P. J. Engelhardt, general agent, the 
Old Line Life, Milwaukee, Wis. 

Frank S. Gordon, general agent, Union 
Central Life, Chicago. 

W. C. Gordon, manager, Imperial Life, 
London, Ontario. 

V. J. Harrold, assistant superintendent 
of agencies, Lincoln National, home of- 


ce. 

N. Gust Hartberg, general agent, the 
a Line Life Insurance Co., Marinette, 

is. 

Wm. S. Hanley, agency section, Oli 
Line Life, home office. 

Don P. Hayn, manager, Marsh & Me- 
Lennan, the Travelers, Chicago. 

K. C. Healy, general agent, Honie Life 
of New York, St. Paul, Minn. 

Paul Hommeyer, sales research, Union 


Central, home office. 

W. M. Houze, general agent, John 
Hancock, Chicago. 

George Hoffman, manager, Guardian 


Life, Chicago. 

Guy E. Hobson, supervisor, Connecti- 
cut Mutual, Denver, Colo. 

J. W. Hobson, assistant superintendent, 
Imperial Life, home office. 

Arthur C. Louette, vice-president and 
manager of agencies, Peoples Lifc, home 
office. 

Edmund E. Lamb, manager, W. A. 
Alexander & Co., Penn Mutual, Chicago. 

James F. Lardner, Jr., general agent, 
Register Life, Moline, III. 

L. P. Livengood, agency manager, 
Minnesota Mutual, Danville, IIl. 

Andrew MacBeth, agency manager, 
Mutual Life of Canada, Regina, Sask. 

Harry S. McConachie, superintendent, 
Central States, St. Louis, Mo. 


Henry C. Martins, general agent, 
Provident Mutual, St. Paul, Minn. 

W.” Sheffield Owen, agency section, 
Alabama National, home office. 

W. I. Pittman, general agent, Volur- 


teer State, Birmingham, Ala. 

W. T. Plagsterth, assistant supcrinten- 
dent of agencies, Lincoln National, home 
office. 

R. N. Rafferty, agency department, 
Lincoln National, home office. 

C. E. Randall, manager, Franklin Life, 
Chicago. 

Guy A. Reem, manager, Canada Life, 
Detroit, Mich. 

S. W. Sanford, general agent, Registet 
Life, Davenport, Iowa. 

Schock, agency superinicndent, 
Aetna, Chicago. 

J. M. Smith, general agent, Volunteer 

State, Memphis, Tenn, 


(Continued on Page 9) 
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“A POLICY FOR EVERY NEED” 


Write it in the tna 


Call 
GRAHAM and LUTHER 


176 Montague Street 
General Agents Brooklyn and Long Island 


AETNA LIFE INSURANCE COMPANY 
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Ralph Sanborn, of C. W. Anderson & 
Son, State Mutual Life, New York, is 
using the following questionnaire for 
business and partnership insurance: 
Business Life Insurance Questionnaire 
Name of Business Organization— 

Address— 

Name of Person Interviewed— 
Is it a Corporation ?— 

If so, how many stockholders are 
there ?— 

Is there any obligation in the stock 
certificate stating that it must be of- 
fered to the corporation first when it 
is put on sale by its present owner ?— 

How few can control ?— 

Who are they and what are their 
positions ?— 

How much stock does each individ- 
ual hold.— 

How many stockholders might be in- 
terested in a _ stock liquidation plan 
using life insurance ?— 

What are their birthdays ?— 

Are they in good health ?— 

Are they married ?— 

Have they made personal wills ?— 

_What stockholding executives are ac- 
tive factors in the management of the 
business >— 

What are their birthdays ?— 
Are they in good health ?— 

Who are the endorsers of the 
poration’s liabilities ?— 

What are their birthdays ?— 
Are they in good health ?— 

Who are the principal creditors ?— 

What is the average annual liability 
on the basis of a five-year record ?— 

What men in the employ of the cor- 
poration are valuable ?— 

Why ?— 

What is the total authorized capi- 

talization P— 


cor- 


Business Insurance Questionnaire 


How much paid in preferred, if 
any ?— 

How much paid in common ?— 

Number of shares of each (pref.)— 

(common)— 

Is it possible to have a statement of 
earnings which will be kept absolutely 
confidential ?— 

What life insurance, if any, is now 
carried by the corporation or by stock- 
holders for direct or indirect benefit 
of the corporation ?— 

Is it a Partnership ?— 

General ?— Limited ?— Trading ?— 
Non-Trading ?— ; 

Are equal share ?— 

If not, what is the distribution ?— 

What partners are married ?— 

What are the birthdays of the part- 
ners ?— 

Are they in good health ?— 
What partners have made a will ?— 

Who are the endorsers of the part- 
nership’s liabilities >— 

What is the average annual liabili- 
ties on the basis of a five year record ? 

Who are the principal creditors ?— 

What men in the employ of the part- 
nership should be insured ?— 

What are their positions ?>— 
What are their birthdays ?— 
Are they in good health ?— 

What life insurance is now carried 
which can be considered as relating to 
the partnership ?— 

Is it possible to have two confidential 
figures P— 

First, What is 

worth today ?— 

Second, What were its earnings 
last year ?— 

Is it possible to see your partnership 
agreement ?— 

Is it a Firm ?— 

Who is the owner ?— 

Married or single ?— 

Any children apt to succeed to the 
business ?— 


the partnership 











THE NEW WAY 


For the Surplus Writer and 
Broker: 


—Organized Service— 
THE KEANE-PATTERSON AGENCY 


MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 
225 West 34th Street, New York City 


Telephone: Chickering 2383-8 














Is the firm trading or non-trading ?— 
Has the owner made a will ?— 
If so, what disposition has been made 
of the firm?— 
What life insurance is now carried 
by firm owner ?— 
Who are the beneficiaries ?— 
Who might be interested in buying 
the firm after the owner has died ?— 
What is the basis of their in- 
terest ?>— 
What is the firm worth today ?— 
Per annum ?— 


MISSOURI STATE’S YEAR 

The Missouri State Life wound up 
1926 with over $68,000,000 of assets, a 
gain for the year of $6,000,000; and in- 
surance in force of $665,000,000, a gain 
of $77,000,000. The written business for 
1926 was $10,000,000 more than for 1925. 
The company started 1927 with a special 
campaign of agents to honor President 
Singleton. 








A GREAT ORGANIZATION 





American Life Convention Companies 
Pass Seventeen Billions in Force, 
Nearly Two Billions in Assets 
The life insurance companies affiliated 
with the American Life Convention have 
passed the 17 billion dollar mark in total 
insurance in force and as of December 
31, 1926, the 138 companies that are now 
members of the Convention had admit- 
ted assets of approximately two billion 

dollars. 

The total of insurance in force for the 
138 companies now in the American Life 
Convention as of December 31, 1926, was 
$17,450,229,771 while the insurance writ- 
ten in 1926 and paid for totaled $4,604,- 
660,061. The gain in insurance in force 
for these companies compared with 1925 
was $1,891,991.436. The collective grand 
total of admitted assets of these same 
companies was $1,993,815,997. 
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Successful Permanency 


WITH AN ASSURED FUTURE 


Time has proven the wisdom of these plans. 


—— eee 


Is it any wonder that, measured by usual 
standards, Nylic agents are industrious, 
persistent, satisfied and happy? 





NEW YORK LIFE. INSURANCE COMPANY 
346 BROADWAY, NEW YORK 


DARWIN P. KINGSLEY, President 


A very unusual incentive for industry and permanency is provided for New York Life Agents 
in the Company’s present agency plans which were first adopted many years ago. 


Many men and women who have stuck to the 
“Nylic” program for 20 years are now assured of a life-income, though some of them are still in 
the prime of life. : 


It is noticeable that those who have paid the price of hard work throughout the 20 years now 
take longer vacations and travel more than they formerly did. Yet, the great majority, having 
| ~ become accustomed to industry and loving the work, continue to insure their clients even after 20 to 
50 years of service. 


Thus, they add to their certain life-incomes substantial commissions from 
new business, secure in the knowledge that they are protected for life. 


New Home Office Building now being 
erected on the site of the famous old 


Madison 
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EQUITABLE INCOME CHECKS POPULAR 
IN TRADE CIRCLES TOO 
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“Always glad to cash it for you, Mrs. Barnes. I notice quite a few of these Equi- 
table Income Checks coming through to various families month after month. I’ve 
been so impressed with the simplicity and soundness of Equitable Life Income Insur- 
ance that I took out a policy for my own family a short while ago.”’ 








THE EQUITABLE LIFE ASSURANCE 
SOCIETY OF THE UNITED STATES 
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The following 
usable story in “near 
lapse” cases, said to 
be very effective, is 
from “Field Notes”: 

“An agent whose lapse ratio is nearly 
zero says that he saves many lapses by 
approaching the delinquent policyholder 
and taking up the insurance matter 
scmewhat like this: 

“Hello, Mr. Smith, how are you to- 
day? Feeling all right?’ 

“‘Oh, yes, thank you—I feel fine.’ The 
prospects’ responses are very much alike 
to this and his other questions. 

“Ts that so? Feeling good, eh? Well, 
that’s the reason you’re dropping your 
insurance!’ 

“‘How’s that?’ 

“T say you’re dropping your insur- 
ance or saying you’re going to drop it be- 
cause you’re in good health. You 
wouldn’t drop it if you were sick, would 

B you? Did you ever hear of a sick man 
dropping his life insurance?’ 

“No, but I’m dropping it because I 
haven't the money to pay for it.’ 

“But if you were sick you'd find the 
money to pay for your life insurance, or 
your folks would, so the only reason 
you're dropping it is because you’re not 
sick. If you were in the hospital right 
pose I'd bet your premium would be 
pai ¥ ” 


Logical 
Deduction 





a 
Mary Elizabeth Al- 

































Answering len is a “column con- 

a Worried ductor” in the “Chi- 
Wife cago Daily News.” 
Recently —_ receiving 

the appended letter, her answer, repro- 
duced below, gave sound advice to the 


troubled wife. 


Dear Mrs. Allen: We are a young 
couple just starting up our home. My 
husband does not carry life insurance. 
Don’t you thing he ought to take out 
some? He has a friend in the office 

@Who trics to persuade him not to, and 
says he can make more out of his money 
if he invests it himself. We have read 
sO many things that have helped us be- 
fore in your articles, won’t you please 
write about this ? Worried Wife. 
Dear Little Worried Wife: Your hus- 
band’s friend in the office might be right 
about being able to invest his money to 
better advantage than in a life insurance 
Policy, but he would have to be sure of 
living twenty or thirty years to do it 
‘ven then, you know, not all the cases 
Where people invest for themselves turn 
Cut well. One practically never loses on 
life insurance. 
Oe ati he manages to save, in addi- 
of $300 keeping up his new home, a sum 
and if | a year. He puts this in a bank, 
rs fe. dies at the end of the first year 
hi wite will face the worid with the mu- 
"big resources of $300 plus a small in- 
deposi Provided he was careful enough to 
ot it in the savings bank where it 
sh raw interest. Had he used this sum 
ife four ae of it, to pay for a 
Sec $10,000." policy, his widow would 
a Point is that from the bank a 
man's family will get only what he actu- 
Y saved; but from the insurance com- 
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pany the family will get what he intend- 
ed to save. 

Then, too, insurance itself constitutes 
a strong incentive to save. People will 
stop putting money in the bank, when 
they are tempted to some self-indulg- 
ence, a great deal quicker than they will 
stop paying on their insurance policy. 

A comfortable amount of life insurance 
is a great “worry chaser.”- I believe 
women are more foresighted and more 
inclined to worry about the provisions of 
their future than men are; but it ought 
to be true that a man could do his work 
with more freedom and confidence if he 
knew that his family would be provided 
for in case anything happened to him. 
Many a man hesitates to tie up his 
money in a business, or to buy a home, 
when he is not sure his wife could meet 
the mortgage. An insurance policy 
would take care of that. 

Of course it is assumed that only a 
safe and reliable company will be select- 
ed from which to buy insurance. But 
the companies are so hedged about today 
and so closely regulated by the states in 
which they operate that loss by failure 
is well-nigh impossible. If you patronize 
a company with an established agency, 
that does a good deal of business in your 
vicinity, it helps to assure better treat- 
ment when the policy matures. 





G. B. MOORE RESOLUTION 





Urges Life Underwriters to Use Influence 
In Urging War Veterans to Reinstate 
War Risk Insurance 

Godfrey B. Moore, manager of. the 
Guardian Life, 285 Madison Avenue, New 
York, is author of the following resolu- 


- tion introduced at the regular monthly 


meeting of the Life Underwriters’ As- 
sociation of New York this week: 


Whereas, the President of the United States _ 


recently requested that concerted effort be made 
to remind World War Veterans who permitted 
their Government Insurance to lapse, that their 
right to reinstate such insurance was extended 
to Tuly 2, 1927, and 

Whereas, by reason of their calling, Life Un- 
derwriters are particularly qualified to effectu- 
ally respond to the President’s appeal, and inas- 
much as their record in Liberty Loan, Red 
Cross and other similar activities demonstrates 
that they yield second place to no other group 
in at all times welcoming opportunities for un- 
selfish and patriotic service to their fellow citi- 
zens; now, therefore, be it 

Resolved, That the Life Underwriters’ Asso- 
ciation of New York requests its members to 
use their influence in urging upon World War 
Veterans, their families, or friends, the impor- 
tance of exercising the privilege to reinstate to 
the full limit the aforesaid United States Gov- 
ernment Insurance, before July 2, 1927; and be 
it further 

Resolved, That the members of this Associa- 
tion do hereby pledge themselves to use all rea- 
sonable and diligent efforts to properly effect 
the carrying out of the spirit of this resolution; 
further 

Resolved, That the Secretary of this Associa- 
tion be and hereby is directed to transmit copies 
of the foregoing resolution to the National As- 
sociation of Life Underwriters, to Brigadier 
General Hines, Director of the Veterans’ Bureau 
and to the President of the United’ States. 





MOVES TO HOLLYWOOD 


Joseph H. Grav, former California gen- 
eral agent, has been named home office 
supervisor of the Mountain States Life. 
The company has just moved from Den- 
ver to Hollywood. It remains under the 
same control. 


Managers’ School 


(Continued from page 6) 

Leo R. Stamm, manager, Acacia Mu- 
tual, Chicago. 

W. N. Stafford, general agent, Illinois 
Life, Chicago. 

_ J. W. Stevens, Jr., vice-president, II- 
linois Life, Chicago. 

R. J. Trenouth, manager, Canada Life, 
Windsor, Ontario. 

J. D. VanScoten, vice-president de- 
partment of agencies, Standard Life, 
home office. 

S. T. Whatley, general agent, Aetna 
Life, Chicago. 


Raymond J. Wiesse, general agent, 
State Mutual, Davenport, Iowa. 
Charles E. Young, superintendent, 


Canada Life, Province of Quebec. 
W. J. Young, manager, Mutual Life, 
Saskatoon, Sask. 





RYAN MERGES WITH HALL 

Willianr H. Ryan, who has represented 
the Penn Mutual Life in Brooklyn as 
general agent for many years, is to be- 
come an associate of J. Elliot Hall, gen- 
eral agent for that company in New 
York. Mr. Ryan plans to devote most 
of his time to personal production and 
will move his headquarters to the Hall 
office in New York May 1. 





The John Hancock, which has entered 
Florida and Tennessee, has appointed W. 
M. McCrory general agent in Jackson- 
Gamble general 


ville and Robert M. 
agent in Memphis. 


The Columbian National Life Insurance Compan 


BOSTON, MASSACHUSETTS 
ARTHUR E. CHILDS, President 


Columbian National Agents can offer the best in 
LIFE, ACCIDENT and HEALTH INSURANCE 
Columbian National Policies make selling easier. 


Policies backed by one of the v tr t nies in the » havin, 
capital, omaian's —_a beet coondend of rh gga —— 
Exceptional opportunity is offered to salesmen of 
character and ability. Communicate at once with 
Agency Department, 77 Franklin Street, Boston. 


CEMENT CO. GROUP INS. 
_The North American Cement corpora- 
tion of Albany, N. Y., has taken out 
group insurance on 450 of its employes, 
placed in the Connecticut General Life. 





HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
PRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Denver Des Moines 














TEN MEN 


We have ten new 
territories for ten 
good men under 
real general agents’ 
contracts. 





Address 
The Manhattan Life Ins. Co. 


66 BROADWAY, NEW YORK 











































satisfaction in so doing. 


limits 10 to 70. 














34 Nassau Street 


You Who Seek Opportunity 


Opportunity exists always for those who seek 
success and satisfaction in life insurance field work. 


During 84 years the first American legal reserve 
‘mutual life insurance company has been served and 
built to greatness by men who found both success and 


os . This company writes all standard forms of insur- 
ance and annuities on both men and women. Age 


_ Those who contemplate life insurance 
field work are invited to apply to 


The Mutual Life Insurance Company 
of New York 




















New York, N. Y. 
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OF AUTOCRASLL 

















In the good old days “toll” reminded 
one of the highway toll-gates, where money 
was paid the toll-keeper for use of the road. 


It is different today. The automobile 
has changed the form of toll. 


The modern highway fairly teems with 
traffic and the menacing possibility of in- 
volving your motor car in accidents. Ac- 
cidents which exact a heavy toll in fatalities, 
as well as a vast amount of personal injuries 
and property damage. 


When a driver is party to an accident it 
could easily force a ‘toll’? from him far and 
above his ability to pay and beyond the 
average amount of insurance protection 
ordinarily carried. 


Unfortunately, accidents have a way of 
happening in quiet lanes as well as in city 
streets—at home and while touring. No 
one can choose his location. Should a man 
be involved in one, would his present 
automobile liability and property damage’ 
insurance be sufficient to cover modern- 
day requirements? Not only protection 


against the five and ten thousand dollar 
damage suit award—but against any award 
that a sympathetic jury may render? 


Motor car accidents may occur while 
touring, perhaps hundreds or even thou- 
sands of miles from home. Under such 
circumstances it is a decided advantage to 
own an automobile policy for modern 
limits in a company like The Travelers, 
which is known all over the United States 
and Canada. With agents and branches 
everywhere, glad to assure local authorities 
that a responsible company stands ready 
to pay any just claim against a car—the 
motorist is spared annoyance, worry and 
delay. 


No matter where a man lives and 
no matter where he may tour, Travelers 
Automobile Insurance plus Travelers Ser- 
vice offers him the best protection money 
can buy. 


The modern highway will not collect 
“toll” from your clients if they are ade- 
quately protected by modern insurance 
limits. 


THE TRAVELE ES 


THE TRAVELERS INSURANCE COMPANY 
THE TRAVELERS INDEMNITY COMPANY 
THE TRAVELERS FIRE INSURANCE COMPANY 


CONNECTICUT 


HARTFORD, 
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Life Insurance Trusts 
Best For Beneficiaries 


THEY PROTECT AGAINST LOSS 





G. L. Stephenson, V.-P. Wachovia Trust, 
North Carolina, Speaks Before Life 
Underwriters at Detroit 





Judge Gilbert L. Stephenson, vice- 
president of the Wachovia Trust Com- 
pany, Raleigh, N. C., spoke to the largest 
audience of the series of lectures given 
under the auspices of the Life Under- 


writers’ Association of Detroit in co-op- 
eration with the Union Trust Co. He 
talked on the subject of “Personal Life 
Insurance Trusts.” The judge called the 
life insurance company the father of the 
insurance trusts and the trust company, 
the mother. 

“Life insurance,” he said, “now has 
policies in force aggregating 90 billions, 
while the resources of the trust compa- 
nies have grown to 19 billions. With 
such healthy parents I predict long life 
and prosperity for the lusty infant, now 
five years of age.” Judge Stephenson 
took a very decided stand in favor of 
insurance trusts whenever discretion 
must be exercised for the best inter- 
ests of the beneficiaries and such dis- 
cretion is essential in the majority of 
cases. “However sound and careful may 
be the insurance company’s investments 
relative to its policies, it cannot possibly 
adapt itself to the circumstances of ad- 
ministration as can the trust officer in 
personal touch with the beneficiaries. 

Protection Against Lapse 


Judge Stephenson’s address contained 
a careful analysis from the jurist’s stand- 
point, and urged the importance of fund- 
ed and cumulative insurance trusts as 
offering protection against loss by lapse. 
Likening the custom of entrusting pro- 
tective functions of various agencies to 
a royal family, he traced the brother and 
sister of the modern insurance trust back 
to the dawn of history, specifically to the 
time of Moses. 

The speaker was introduced by John 
A. Reynolds, assistant vice-president of 
the Union Trust Co. 





A. F. LOPEZ IN INSURANCE 





Formerly Well-Known In Export Trade; 
Has Traveled Extensively; Was 
Army Captain 
One of the latest recruits to the staff 
of the W. J. Dunsmore Agency of the 
Equitable Life Assurance Society is Al- 
ert . Lopez, who was formerly a cap- 
tain in the United States Army during 
the World War and later managed the 
United States branch of an English ex- 
Porting concern. When they closed their 
office here because of a change in the 


tariff, he decided to enter the insurance 
business. He had been in the exporting 
and importing business, for the most 
and had never sold insurance be- 
ore. 


Mr. Lopez has travelled extensively in 
Europe, the West Indies and the north- 
ern part of South America. He is spe- 
Cializing in retirement annuity contracts. 





GOING FROM HARTFORD 
Among the Hartford insurance men 
Who will attend the International Con- 
ress of Actuaries in London are Bene- 
dict D. Flynn and J. S. Elston of the 
nga E. E. Cammack, actuary of 
€ Actna Life, may also go. 


DON’T QUIT BEFORE 3 REFUSALS 





Advice To Agents Given By James A. 
Fulton; Offers Some Questions 
For Approach Uses 
James A. Fulton, superintendent of 
agencies of the Home Life, was the 
speaker at the thirteenth of the John C. 
McNamara Organization Money Making 

Sales Talks. 

Many men complain that they cannot 
find prospects. Every time you meet a 
man, ask yourself, ‘Who will lose money 
if he dies? Whose death will cause him 
a loss?’ There is your prospect,” he 
said. 

“When preparing your case before see- 
ing your prospect, try to draw a com- 
plete picture of his need for life insur- 
ance, Put it down on paper. It will 
help you when you put your case in 
words before the man. 

“You have been told that when you 
first approach a man, you must arrest 
his mental processes and head him in 
another direction. When selling busi- 
ness insurance I find this method to be 
a very useful approach. ‘Mr. Blank, is 
your partner valuable to you?’ He is 
startled, wondering what you are driving 
at. ‘Would you lose money if he died? 
Would it help your business if his wife, 
his children and his attorneys became 
mixed in it?’ Your man is now ready 
to listen to what you have to say on 
business insurance. 

“Some men pull out the application too 
seldom. Never consider an interview fin- 
ished until the prospect has refused three 
times to sign. Often a man will sign 
the application and at the same time pro- 
test that he doesn’t want any insurance. 
No insurance agent is enough of a ma- 
gician to be able to understand what is 
going on in the prospect’s mind. 





E. M. ENSIGN NOT TO RESIGN 


Report Grew Out Of Activities Of Na- 
tional Association Of Life Under- 
writers’ Committee On Allocation 

Reports that Everett M. Ensign, ex- 
ecutive secretary of the National Asso- 
ciation of Life Underwriters, would re- 
sign because of the search by the 
trustees of the association for an execu- 
tive manager are incorrect. Mr. Ensign 
has been with the association for sev- 
enteen years; and referring to his activi- 
ties Hugh D. Hart, chairman of the spe- 
cial committee of the association on allo- 
cation and reorganization, said at the 
recent Chicago meeting of the trustees 
and executive committee: 

“T cannot forget that there are two 
types of men who build. First of alt> 
there is the man who can stand before 
crewds and, amid the acclaim of the mul- 
titude implant ideas, create enthusiasm 
and engender inspiration. Then there is 
the man who stands behind the scenes. 
This is the man who, in the long still 
hours of the night, toils on, unseen and 
unacclaimed; he is the man who, through 
uncounted hours of the day meets those 
tedious problems, those perplexing, net- 
tling things that constantly come along. 
He does the job by a consummatioh of 
many small things.” 

Mr. Hart added further that speaking 
for himself as chairman and voicing the 
feeling of the committee no plan would 
be contemplated that would remove as a 
force and a factor in the affairs of the 
national association the man who had 
served so loyally and so capably for so 
many years. 





JULIUS BOEHM TO RETIRE 





Years Ago With New York Life; More 
Recently Was General Agent Of 
The International Life 

Julius Boehm, at one time a_ well- 
known figure in the insurance world of 
New York and Northern New Jersey, is 
retiring from the business because of his 
health. His most recent connection was 
with the International Life in Newark. 


— ago he was with the New York 
fe, 





RENE H. BEHRENS DEAD 

Rene H. Behrens, one of the leading 
Prudential agents in San Francisco, died 
last month of heart disease. He was 
sixty-nine. One son, Herman H. Beh- 
rens, is vice-president of the Continen- 
tal Casualty of Chicago. Mr. Behrens 
had been a life insurance man for forty 
years, twelve of which he served in The 
Prudential. He had been in San Fran- 
cisco ten years. 














CANADA LIFE 


ANNUITIES 
It will pay you to get 
our rates before closing 
that annuity prospect. 








HERBERT W. JONES 
Manager, New York City 
110 WILLIAM ST. 
Beekman 5058 




















AMERICAN 
CENTRAL 
LIFE 


INSURANCE COMPANY 
INDIANAPOLIS 
Old Line Legal Reserve 
Established 1899 
HERBERT M. WOOLLEN, President 




















compare these terms: 


him direct—and directly. 





CONSIDER THIS CONTRACT 


You can read in it satisfaction for your policyholders, and for 
yourself the assurance of a contented clientele. Look over and 


Any natural death....................... $5,000 
Any accidental death..................... 10,000 
Certain accidental deaths................. 15,000 


- Accident Benefits, $50 per WEEK (Non-cancellable) 
Also Disability Income, Waiver of Premiums, etc. 


ALL IN ONE POLICY 


“ Because your prospect quickly sees its advantages, we 
named this broad United Life contract “A Policy You Can Sell.” 
In assuring your clientele’s future, it also assures yours. 


There may be an opportunity in your community. 
- Vice-President, Eugene E. Reed, will tell you all about it. Write 


UNITED LIFE 
AND ACCIDENT INSURANCE COMPANY 


Concord, New Hampshire 


have 


If so, our 


INQUIRE: || 




















GUARDIAN 


LIFE 





Established 1860 Under the Laws of the State of New York 
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Tel. RECtor 7501 
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1926 Revenue Act Primer 


No. 8 
Compiled for Penn Mutual Agents 








QO. If a wife takes out insurance on 
the life of her husband, paying the prem- 
iums thereon, would the proceeds be sub- 
ject to taxation? 

A. No. A wife may insure her hus- 
band’s life for any account, and, provided 
she receives notices, pays premiums out of 
her separate estate, and holds the policy, 
the proceeds when received would not be 
subject to either the Estate Tax or the 
Income Tax. Letter to Prentice-Hall, Sep- 
tember 15, 1922. 

QO. If a wife takes out insurance on 
the life of her husband and pays the prem- 
iums thereon, is the policy a part of her 
estate should she predecease her husband? 


A. Yes. If the policy is her absolute 
porperty, the inventory of her estate 
should show the cash value of the policy 
at her death. If, however, her children 
or other persons have vested interests in 
the policy which are fixed after her death, 
the value of the policy ought not to be 
considered as part of her estate. 

QO. Do the foregoing questions apply to 
third parties in general? el 

A. Yes. Any third party, individual or 
corporation, may insure the life of a nat- 
ural person other than self—subject to the 
law of insurable interest—and the pro- 
ceeds when paid out will not be taxable 
under the Estate Tax. 

Q. Is War Risk insurance taxable. 

A. Yes. War Risk insurance is con- 
sidered in the same class as other life in- 
surance and is part of the gross estate of 
a decedent. 

O. Where acorporation insured the life 
of an officer-stockholder, agreeing to pur- 
chase his stock after death, are the pro- 
ceeds collected by the corporation after 
death included in the estate valuation of 
the stock? 

A. Yes. The proceeds are considered 
part of corporate assets. The Bureau will 
value the stock without regard to the con- 
tract between the insured and the corpora- 
tion. 

This opinion has also been followed by 
the Court of Appeals of New York, in a 
case which involved New York inheritance 
tax. It was hela that the proceeds of the 
policies were in no sense an increment of 
the corporate assets after the decedent’s 
death. “They were the fruit of the poli- 
cies and an element of the value of the 
corporate stock which should be included 
in the value of the decedent’s estate. There 
is no distiction betweén this case and 
where a decedent leaves a policy of life 
insurance payable to himself or his estate. 
There the proceeds received are taxable. 
Here the policies were the property of the 
corporation, their value became fixed at 
death and the proceeds became corporate 
assets, by which the value of stock held 
by the decedent was to be appraised.” 


Q. What is the effect of the Frick de- 
cision on existing insurance? : 

A. None. The Revenue Bureau’s in- 
terpretation of this is as follows: 

All insurance taken out prior to the 
effective date of the Revenue Act of 1918 
(Feb. 24, 1919) payable to named benefi- 
ciaries and not modified thereafter, is ex- 
empt from tax, provided the insured died 
prior to June 2, 1924. If death occurred 
after that time, such insurance must be 
included in the gross estate notwithstand- 
ing it was taken out before February 24, 
1919, 

The first law taxing insurance payable 
to named beneficiaries was the 1918 act. 
Those which followed are: 

Revenue Act of 1921; effective Novem- 
ber 23, 1921. 

Revenue Act of 1924; effective June 2, 
1924; retroactive. 

Revenue Act of 1926; effective Febru- 
ary 26, 1926; retroactive. 

Each of the last two contains a retro- 
active provision, expressly referring to 
transactions previously consummated. As 
the Supreme Cout’s decision in the Frick 
case considered only a law which was not 
retroactive in scope, the two later laws are 
not affected thereby. Hence, the estate of 
any person dying under the last two laws 
gains no benefit from the Frick decision. 
Whether the insured reserved the right to 
change the beneficiary, or not, has no ef- 
fect on the exemption or taxability of the 


insurance. 
(The End) 





PRUDENTIAL’S LOANS 


Real estate mortgage loans continue 
to hold their high place as a medium of 
investment for the funds of The Pru- 
dential according to a report made pub- 
lic last week by A. M. Woodruff, vice- 
president of the company. The report 
discloses the fact that during the first 
three months of 1927 a total of $52,191,- 
647 was invested in the real estate mort- 
gage field,, this amount including $40,- 
698,552 on dwellings and apartments, $3,- 
121,900 on other city real estate and 
$8,371,195 on farms. 

In the matter of loans on dwellings and 
apartments The Prudential exceeded the 
record for the first quarter of 1926, the 
heaviest in the company’s history, by 
more than ten million dollars. In Janu- 
ary, February and March of this year 
there were loans on 7,087 dwellings and 
346 apartments, the total investment 
amounting to $40,698,552. In the first 
quarter of 1926 the loans were on 5,268 
dwellings and 269 apartments, with a 
total invested of $30,367,663. 


LICENSED IN COLORADO 


The Kansas City Life has been li- 
censed in Colorado. 





Provident Mutual 
Life Insurance Company of Philadelphia 


Pennsylvania 


Founded 1865 


The Provident has worked out a practical plan 
by which the Home Office, through an Edu- 
cational Supervisor, is assisting in the devel- 
opment of new agents. 





A FIRM FOUNDATION 


With more than three-quarters of a century of success and 
achievement back of it, the Massachusetts Mutual is in a posi- 
tion to progress along lines that have been thoroughly tested. 


This position is made more desirable because of the main- 
tenance of principles and practices of high character which have 
molded the three great divisions of the Company—Home Office, 
Field Force, and Policyholders—into an organization whose 
reputation for stability and fair dealing is universal. 


Joseph C. Behan, Superintendent of Agencies. 
Massachusetts Mutual 
Springfield, Massachusetts 


Life Insurance Company 
Organized 1851 














Insures Colored Man 


(Continued from page 1) 

tery of two colored insurance compa- 
nies. Both of them have made a good 
start. One is located in New York and 
the other in Newark. 

Kibrick Came Here A Penniless 

Immigrant 

Mr. Kibrick came to this country a 
penniless immigrant from Russia. After 
many experiences, some of them thrill- 
ing, he entered the life insurance busi- 
ness and has made a phenomenal suc- 


Doesn’t Know His Age 


Watt Terry was born about forty 
years ago on a “plantation” in Meck- 
lenburg County, Va., where his 
grandfather had been a slave. He 
does not know his exact age, for his 
parents forgot to record it. He 
thinks he is forty, but in order to 
give the insurance companies the 
benefit of the doubt he put his age 
at 44 on the applications. 

In Virginia he had but little 
schooling. Being left an orphan 
while in his teens, he managed to 


k hi North 4 cess. He has offices in Brockton and in 
work his way up North, arrving in Boston. His leading company is the New 
Brockton, Mass., with fifteen cents York Life. 


in his pocket. In Brockton he se- 
cured the position of junior janitor 
of the local Y. M. C. A. The senior 
janitor there taught him how to save 
by a unique method. Every payday 
he would “borrow” ten dollars from 
Terry. At the end of ten weeks 
Terry was presented with a bank 
account of $100 that the janitor had 
deposited for him. It was at this 
same Y. M. C. A. that young Watt 
resumed his studies and he feels 
deeply indebted to the “Y” for its 
effect on him. 

Later as a factory worker he be- 
gan locating colored tenants for 
aquaintances in the real estate busi- 
ness. Deciding to enter the field 
himself, he bought an eight family 
house, of which he was both land- 
lord and janitor. 

In the ensuing twenty years, Mr. 
Terry built up a large business in 
Brockton, and in New York City. Al- 
though he originally specialized in 
colored property, he now owns many 
choice pieces in both cities. He is 
president of the Terry Holding Co., 
the Brockton Realty Company, and 
the Oak Bluffs Holding Company. 
His personal possessions place him 
in the million dollar class. 





FEAR AND CONSCIENCE 





They Are the Fundamental Appeals of 
Life Insurance, Says Famous Neu- 
rologist in Talk Here 


The two dominating factors in the pur- 
chase of life insurance are fear and con- 
science, said Dr. Richard H. Hoffman, 
noted neurologist, in a talk before the 
Jos. D. Bookstaver agency at the Hotel 
Pennsylvania on Friday of last week. He 
had traced the family and home life of 
mankind briefly from the glacial period 
down. 

“The fear is the emotional fecling 
growing out of the thought that one’s 
family may not be protected after one’s 
death. The conscience is the preying om 
the mind of the thought that there isa 
duty to be done and which will leave one 
unhappy until it is accomplished.’ 

George A. Kederich, former president 
of the Life Underwriters’ Association of 
New York, also spoke. He stressed the 
value of systematic work and the im- 
portance of life insurance as a profession. 
Mr. Bookstaver told of the growth of 
the agency and the prospects for contit- 
ued prosperity which he felt were ex 
cellent. 
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HOW IMPORTANT ARE CHILDREN? 


Sacrifices are made and hardships endured in order that children may have 
a better chance. ; 


The Juvenile Policy gives the Lincoln National Life representatives a most 
effective approach. The interview is started on an auspicious basis for le 
enters through the ‘‘open door’’ of the father’s mind. 


The Lincoln National Life Juvenile Policy is written on the lives of chiidren, 
ages one day up to 14 years. The Payor Insurance feature provides for waiver 
of further premiums in event of the death or disability of the father. 


Lincoln National Life representatives give their results with the Juvenile 
Policy as another reason why it pays to 


g 





The Lincoln National Life Insurance (Co. 


“Its Name Indicates Its Character” 
Lincoln Life Building Fort Wayne, Indiané 


More Than $465,000,000 in Force 
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c. C. GILMAN MAKES ADDRESS 





Speaks Before Members of N. J. Life 
Underwriters’ Association; Gives 
Ideas on Selling Life Insurance 
More than 200 members of the Life 
Underwriters’ Association of New Jersey 
attended the monthly luncheon meeting 
of the association which was held in the 

Robert Treat Hotel on Monday last. 

After the luncheon Charles C. Gilman, 
agent for the National Life of Vermont, 
gave an inspiring talk on “Selling by Ex- 
posure.” In his talk he related a num- 
ber of personal experiences of his own 
which have occurred in his twenty-three 
years of life insurance solicitation. 
” He told the members of the associa- 
tion that one of the best methods of 
building up a large clientele was by 
making acquaintances and then making 
friends of them which would result- in 
an endless chain of a business and social 
activity, each working into each other 
and business resulting from both. 

He related an instance where an 
agent called upon a certain business man 
sixteen times before he could really call 


* him a friend and started by writing a 


policy for $1,000 for him and now he has 
written him for more than $300,000, main- 
ly through his consistent and determined 
way of making him a friend. 

Mr. Gilman also laid particular stress 
on the agent who was always ready to 
knock his competitor. He said that it 
was poor business, unethical and in the 
long run did not pay. 

Before the close of the meeting it was 
announced that the next meeting of the 
association would be held at the Robert 
Treat Hotel on Friday, May 20, at which 
time Paul F. Clark, general agent of the 
John Hancock in Boston, would be the 
speaker. 





NEW YORK DINNER 





H. D. Hart Says Principal Asset Of In- 
surance Agent Is Time; L. G. 
Simon Also Speaks 
Hugh D. Hart of Hart & Eubank, 
Aetna Life, New York, and Leon Gil- 
bert Simon of the Equitable Life As- 
surance Society, were the principal 
speakers at the monthly meeting of the 
New York Life Underwriters’ Associa- 
tion at the Hotel Astor Tuesday night. 
Mr. Hart made a notable address on 
the subject of “Time.” 
business institution has certain major as- 
sets and many minor assets. The major 
asset, of a bank, for example, is its capi- 
tal; that of a merchant is stock; of a 
manufacturer, machinery. While it was 
essential, he observed, that each of these 
institutions have a good location, requis- 
ite labor and other helps, they would 
soon go out of business without the 
much needed asset of money, stock or 
machinery. He said the major asset to 
an insurance man was time and he was 
of the opinion that the proper utiliza- 
tion of time was, in the final analysis, the 
chief factor in the success of the life 

surance salesman. 


SCOTT-CHALPAIN 
Arthur V. Scott, manager of the Pros- 
1st & Homans office of the Equitable 
3 ¢ Assurance Society, 120 Breadway, 
New York, and Miss Elvera Chalpain, 


secretary of Mr. Homans, were married 
recently, 








: L. G. McDOUALL 
Leslie G. McDouall, assistant trust of- 
“g of the Fidelity Union Trust, New- 
ie » who has been ill, has been given a 
: ave of absence for a while. He will 
¢turn to the bank upon his recovery. 


E. V. CLEARY WITH C. B. KNIGHT 
“a AGENCY 
the Sa V. Cleary, for many years in 
aha e department of the Travelers, and 
an recently office manager of the 
bo uner agency of the John Hancock 
the pd the brokerage department of 
Cent "es Knight Agency of the Union 
ba ze in this city. Mr. Cleary will de- 
Me € his time soliciting surplus and brok- 
age business for the Union Central. 


He said every’ 


TWO SPECIAL TRAINS 





National Association To Run Cars On 
Pennsylvania And New York 
Central For Convention 
Two special trains, one of them on the 
Pennsylvania and the other on the New 
York Central, will leave New York for 
the Memphis convention of the National 
Association of Life Underwriters on the 

afternoon of October 10. 


The New York Central special will 
pick up New England passengers at Al- 
bany and other passengers en route. In- 
surance men of Newark, Philadelphia, 
Baltimore and Washington, and other 
peints en route will join the Pennsyl- 
vania special. There will be a stop-over 
of four hours at Cincinnati when the cars 
will be attached to a Louisville & Nash- 
ville train, arriving in Memphis on Oc- 
tober 11. 





WILL MOVE TO 100 WILLIAM ST. 


Harry E. Morrow, Ferdinand Maillard 
and George S. Morrissey, well-known in- 
surance men, will move to 100 William 
street where they will be together in of- 
fices. Mr. Morrow and Mr. Maillard 
specialize in Mutual Benefit business; 
Mr. Morrissey writes the New England 
Mutual. 


The Colonial Life Insurance Company of America 


Industrial Life Insurance— 
Especially Attractive and Favorable to the Insured. 
Ordinary Life Policies— 
All forms of Life, Limited Payment and Endowment, 
and novel features, with High Values at Low Cost. 


Give Agents Unusual Money-Making Opportunities 


Officers 
Geo. T. Smith, Vice-President E. J. Heppenheimer, President 
Chas. F. Nettleship, 2nd Vine Brolans eee es 


Home Office—Jersey City, N. J. 








containing attractive 








E. C. Wise, Treasurer 
Drown, Secretary 


























New Increased Dividend Seale 
Effective January 1, 1927 


New England Mutual Life Insurance Company 


Boston, Mass. 





This Company is now in the very 
Forefront on Low Net Cost 




















In the 


prefer to work. 








“More Good Men 


HE Missouri State Life now has twenty-five Branch Offices established 

in twenty-five of the principal centers of the country. The Company 

operates in forty states and territories, including the District of Columbia and 
the Territory of Hawaii. 


A definite program of the Company at this time is to enlarge its agency forces 
—get more good men in the field to sell. We have a number of good agency 
openings in various sections of the country—some offer excellent opportunity 
for District Agency development. 


Liberal contracts. Well organized Educational, Training and Sales Research 
Departments to aid new men. We work with our representatives. 


If interested, write for particulars. Name section and capacity in which you 


A great Company daily growing greater! 


MISSOURI STATE LIFE 
INSURANCE 


M. E. SINGLETON, President 


Mail this Coupon 
For Complete Details 


Field to Sell—” 


COMPANY 


Home Office, Saint Louis 





MISSOURI STATE LIFE INSURANCE CO. 
Missouri State Life Building, St. Louis, Mo. 


Please send me particulars regarding Agency 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern Un- 
derwriter Company, a New York corpora- 
tion, office and place of business 86 
Fulton Street, New York City. Clarence 
Axman, President and Editor; W. L. 
Hadley, Secretary and Business Manager; 
Edwin N. Eager, Associate Editor; Wal- 
lace L. Clapp, Associate Editor. The 
address of the officers is the office of this 





newspaper. Telephone number: Beek- 
man 2076. 
Subscription Price $3.00 a year. Single 


copies 25 cents. Canadian subscriptions 
$1.00 for postage should be added. Other 
countries outside of Canada $1.50 for 
postage should be added. 


Entered as second-class matter April 
1, 1907, at the Post Office of New York 
under the act of March 3, 1879. 








THE NEW MARINE TAX LAWS 

After suffering for years from one ail- 
ment or another marine insurance in this 
country has achieved a notable advance 
that should raise it from the depths to 
a position of strength and profit. More 
than that, marine insurance holds the 
henor of winning the first victory in the 
battle waged for years against the pres- 
ent system of taxing fire insurance com- 
panies on gross profits. Reference is 
made, of course, to the passage in New 
York State of two laws changing the 
basis of marine insurance taxation from 
a levy on gross income to one on net 
profits earned. 

And one may hazard the guess that not 
only will marine insurance be benefited 
by this change in the fundamental the- 
ory of insurance taxation but that ulti- 
mately all forms of insurance will come 
to be taxed on the only really fair basis, 
that of earned income. The heavy gross 
premiums tax has absolutely no scien- 
tific reason for existence in the opinion 
of insurance tax experts. By its use the 
ordinary policyholder pays, through the 
channel of insurance, expenses of gov- 


ernment in no way related to the busi- ~ 


ness of insurance. The principal defense 
made for the gross premiums tax in gov- 
ernmental circles is that it is easy to levy. 
ascertain and_ collect. Nevertheless, 
though its expediency is admitted, it is 
unjustified, whether applied to marine 
insurance or other branches of fire in- 
surance. 

Oppressed during all the post-war 
years by the burden of the gross pre- 
miums marine insurance in the 
United States suffered great damage. 
Taxes were not. by any means, the only 
troubles besetting the business but they 
proved to be a form of hardship not 
shared abroad. Underwriters here could 
not compete successfully with foreign 
countries which taxed their compdnies 
only on earned profits. When companies 
abroad lost money they were relieved 
from taxation while insurers here had 
had to pay from 1 to 214% of their an- 
nual gross income to state governments 
irrespective of the financial outcome of 
their underwriting. 


New York State now substitutes a 5% 


tax, 


tax on profits for the gross premiums 
tax. This levy, thoroughly approved of 
by the marine underwriters, the New 
York insurance department and the New 
York tax department, will permit under- 
writers for New York State and admitted 
foreign companies to offer in New York 
rates to attract accounts being 
placed in foreign markets. Rates like- 
wise that should yield a profit. When 
the indispensable service to American 
foreign trade of marine insurance is 
placed upon its feet by the removal of 
the tremendous tax burdens more capital 
will be invested in the business and in 
time this form of underwriting should re- 
turn to its former substantial and profit- 
able basis. 

Due to the system of reciprocity in 
effect between the states in this country 
the New York marine tax laws will not 
apply to companies of other states ad- 
mitted to write marine insurance here 
until those states have passed laws grant- 
ing the same advantages to New York 
companies writing within their borders. 
It, therefore, seems that Connecticut, 
Pennsylvania and California, states 
where several large marine writing com- 
panies have their home offices. will prob- 
ably not be long in following the pro- 
gressive example set by New York State, 
and by the District of Columbia which a 
few years ago passed the so-called model 
marine bill, 


now 





NEW INSURANCE PAPER 





A. L. Cameron to Publish “The Insurance 
Commentator” at 110 William St.; Will 
Digest and Analyze Legal Documents 


A new insurance publication will make 
its appearance some time this month un- 
der the management of A. L. Cameron, 
formerly of the “Weekly Underwriter” 
of New York. The name of the journal 
will be “The Insurance Commentator,” to 
be published monthly in Brooklyn by the 


Commentator Printing & Publishing Co. 
Mr. Cameron, who is also to edit the 
paper, will have his office at 110 William 
street, New York. 

The main purpose of the paper will be 
to collect legal decisions that affect in- 
surance, whether in the high courts or 
in the trial courts, and analyze and an- 
notate them for the use of insurance 
adjusters and underwriters. 

Mr. Cameron will have the assistance 
of a group of insurance and financial 
lawyers. The editorial staff will be com- 
posed of the following persons: Glen 
N. W. McNaughton, formerly of the 
“Wall Street Journal,” who will analyze 
inheritance tax decisions and write fi- 
nancial articles; Chester W. McNally, 
formerly of Barry, Wainwright Thatcher 
& Symmers, marine insurance lawyers, 
who will handle the casualty page; Les- 
ter B. Donohue, professor of law in the 
St. John’s College School of Law, Brook- 
lyn, who will handle marine decisions; 
Mrs. Frances Anne Ballard, a member 
of the New York and Philadelphia bars, 
who is to handle life insurance trust de- 
cisions. 

Mr. Cameron, when interviewed at his 
office the other day, said he believed it 
was of vital importance to insurance ex- 
ecutives to know in advance, if possible, 
how their contracts would be viewed by 
the court and to be able to adjust their 
losses accordingly. He said he had talked 
with a member of insurance adjusters 
and underwriters who seemed interested 
in his project. 

“Our publication, although intended 
primarily for Brooklyn and New York 
subscribers, will also be national in 
scope,” said Mr. Cameron. “We intend 
at first to confine our efforts to Brook- 
lyn subscribers for the most part.” 
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W. R. GLAZEBROOK 


W. R. Glazebrook, chairman of the board of the Royal; A. Kentish Barnes, 
chairman of the board of the Liverpool & London & Globe; Arthur E. Pattinson 
deputy chairman of the Royal; J. J. Atkinson, general manager of the Royal; anl 
Fred Bates are some of the distinguished Englishmen who are in this country, cot 
ing here to participate in the housewarming of the new nineteen story Royal built 
ing in New York and to take part in other social events in connection therewith. 

Mr. Glazebrook for years was a leading cotton merchant and as he spent matj 
years in Augusta, Ga., he has a pretty good knowledge of Americans as well # 
having the friendship of many on this side of the water. 
England has been with the famous firm of Watson & Co. ! 
from all active affairs except those in connection with the Royal and the Bank oi 
Liverpool & Martin’s, Ltd., of which he is a director. 

Mr. Barnes, in addition to being chairman of the Liverpool & London & Globe 
He is a Liverpool cotton merchant. 
is also one of the leading business men of Liverpool and is a director in the heal 
office board of Lloyd’s Bank. Fred Bates is interested in the principal shipping 
concerns of Liverpool and is a director of the Cunard Steamship Co. as well 4 
He is a frequent visitor to the United State 
largely in connection with Cunard affairs. 
known international figure in fire insurance. i 
back twenty-one years and before that he was with the Queen Company of Liver 


is also a director of the Royal. 


being a director of the Royal. 


pool which was merged with the Royal. 
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Charles H. Langmuir, third vice-presi- 
dent of the New York Life, is one of 
the speakers in life insurance most in 
demand these days. His next speaking 
date is before the Congress of Life Un- 
derwriters at Washington on April 21. 
Another New Yorker to speak there is 
J. Elliott Hall, manager of the Penn Mu- 
tual Life of this city. A. H. Kollenberg, 
Mutual Benefit, Grand Rapids; and 
James A. Whitmore, agency manager, 
Phoenix Mutual, are also on the pro- 
gram. “How to Produce a Half Million 
Per Year” is the title of Mr. Whitmore’s 
talk. Mr. Hall speaks on “Insuring Your 
Insurance.” 

a 


W. W. Booth, general agent of the 
Equitable in Denver, was named chair- 
man of a Denver Chamber of Commerce 
committee, the purpose of the commit- 
tee being to bring about a charter 
amendment authorizing the mayor of 
Denver to negotiate a contract for the 
use of the Moffat tunnel. In addition 
to the main tunnel there is a water tun- 
nel and some are of the opinion that 
Denver should bring in water from the 
western slope, while others say there is 
more than enough from present sources. 


* * * 


Dr. Frederick L. Hoffman, Prudential 
statistician, has gone on record as being 
against Sunday blue laws. In an open 
letter to the Anti-Blue Law Association 
he brands interference with Sunday rec- 
reations as “contrary to public policy 
and the best interests of the people.” 
The letter was printed in full by the 
Philadelphia “Inquirer.” 
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Henry Bruere, third vice-president ° 
the Metropolitan Life, made an addres 
before the Research Group at the Aé 
vertising Club of New York recentl 
on the subject of how that corporatitl 
uses research work. ee 

“The work that I have to do with 
the Metropolitan that comes into Ml 
mind on an occasion like this may } 
said to be in a sense of the reseat 
character, but perhaps also of an ett 
cational character, since it consists larg 
ly in the accumulation of information 
garding methods employed in_ vari 
fields of administrative activity by & 
fectively managed business concerns, al! 
pooling that information and making 4 
subsequently available to as large a mul 
ber as may be interested,” he said 
part. 

ate ae 

Joseph A. Joyce, author of “Joyce © 
Insurance,” has been selected as ass 
ant counsel of the legal department ‘ 
the North American Title Guaranty . 
and its allied organization the No" 
American Security Corporation. Me 
Joyce is also author of “Franchises 
Private Corporations” and many o 
legal treatises. He is a member of! 
New York State Bar. 

* 



















* 

Frederick C. White, vice-president 4 
the Hartford Fire, was re-clecte 
president of the First Unitarian Chur 
of Hartford last week. 

* oe Ok 

Alfred Hurrell, vice-president and ge 
eral counsel of The Prudential, has 2 
elected a trustee of the Newark Salt! 
Council. 
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Getting A Great Reputation 
There isn’t a fire insurance executive 
h the country who is growing faster in 
putation and prestige than Edward 
lilligan, president of the Phoenix of 
art.ord. 

ae 
“lo-way” Is Correct 
Easterners always seem amused when 
ey attend conventions and hear people 
om lowa pronounce the name of that 
ate “lo-way”—but lo-way is correct. 
oncerning the pronunciation of that 


Barnes, 
:ttinson, 
yal; ant 


ry, Com ae o sl r re 
2 build: aine, a prominent insurance man writes 
with, #23 follows: 
ewith. “It was the endeavor to come as near 
nt mat the Indian pronunciation of the name 
well “if that tribe as they could. They call 
>ction ifhemselves [o-way and Kio-way, and so 
 retirellli, Now the question is whether or not 
Bank 0fhey know their own name better than 
lot of foreigners—Anglo-Saxons, Celts, 
& Globeftc. It was up in Western Massachu- 
attinsolgmetts one day that I overheard a lady and 
the hear laundress in conversation. The lady 
shippingmid, ‘What is your baby’s name?’ The 
well a undress said, ‘Gerald’ (hard g). ‘No, 
1 Stateyat is not right,’ said the lady, ‘His 











n a wellffeme is Gerald’ (soft g). ‘But,’ said the 






















yal gocfmundress, ‘he was baptized Gerald’ (hard 
of Liver Question: What is the boy's 
ame ?” 
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Add to Hole-In-One Club membership : 
ger Hovey, bonding man for New 
igland department of Employers Lia- 
lity of Boston. 































gs, 
Some Follow-Up System! 
The amount of detail which some suc- 
ssful agents use in going after busi- 
Fss—especially in the smaller cities— 
illustrated in the following account by 
ts ill seg Welton, president of the New 
vation te Indemnity, of a contract bond 
val inting agent in a town of 25,000 people 
y by Oa “i agent,” said Mr. Welton, “made 
oorns, i ie i of lawyers whose business was 
akin ts e. Each was sent a letter de- 
mibing briefly the service that the agent 
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oe a nl 
# aid igo" give him on judicial bonds. A re- 
™ post card was enclosed. 

hree days later the lawyers received 
“Toyee & om card printed in two colors, again 
as ase Mphasizing judicial bond service. ; 
tment ashe days later they found a print- 
‘rant? : ar on their desks, explaining the 








< and intelligence with which the 

he “kag handle the execution of ju- 

a onds, and emphasizing the fact 
€ company could execute bonds at 

Stant points. 

€ next mailing was a post card that 


Mtained a brief account of an actual 
Se, illust 












































































































_ rating the scope of the com- 

resident Pes service " " : 

electe “Three days 

an Chole € days later a double post card 

‘ : out asking if the lawyers were sat- 
with their present service on ju- 

ca mds and asking for an opportn- 
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card which pointed out the freedom from 
red tape in the agent’s service on judicial 
bonds, 

“The final mailing in the campaign was 
a letter containing a return stamped en- 
velope and was sent to every lawyer who 
had not responded to the previous mail- 
ings. : 

“This final letter again stated the de- 
sire of the agent to be of service and 
asked the lawyers to use the return en- 
velope to tell him whether or not there 
was any way in which he could help 
them. 

“The direct result of the campaign was 
the writing of nearly $1,000 in premiums 
plus a lot of prospects of later business.” 

“ar oe 
Million-Dollar Compensation Producer 

Emil Frenkel passed his 72d birthday 
a few days ago. How many readers of 
this page have ever heard of him? Yet 
the brokerage firm of which he is the 
head (Frenkel & Co., of 80 Maiden Lane, 
New York City) gives the Travelers com- 
pensation insurance premiums of about 
$1,000,000 a year. 

Emil Frenkel has close connections 
with the world of religious philanthropy. 

In the same office and in charge of 
the life department of Frenkel & Co. is 
a man who personally paid for $3,500,000 
last year. He is Frank Boehm, who at 
one time was a general agent of the 
Connecticut Mutual in this city and who 
has been in the life insurance business 
for more than two decades. By the way, 
he told me there was nothing new about 
a life contract having quite a sale now- 
adays, the one where you get a good 
annuity for years and then a large lump 
sum. He said he wrote such a policy 21 
years ago. 

a 
A Cub Reporter On The Street 


That eighteen year old boy who is 
seen so many places in the New York In- 
surance district nowadays, industriously 
taking notes and often sitting in the 
front row of meetings, is Cecil Lindley, 
cub reporter of a newspaper. The news- 
paper is The Eastern Underwriter. He 
is the only reporter in the United States 
whose first assignment was to interview 
the president of an insurance company. 
The president in question is H. H. Pace 
of the Northeastern Life Insurance Co. 
of Newark, a colored man. 

With all due respect to the newspaper 
heroes of Richard -Harding Davis, Cecil 
did not make good on his first inter- 
view. He came back “without the story.” 
But he made a return visit, tackled the 
job all over again and went in the Hud- 
son Tube with the facts, showing that he 
had the makings of a newspaper man. 

oe, a 
The Car Owners Mutual Of Boston 

One of the mutual companies formed 
following the passage of the Massachu- 
setts compulsory automobile insurance 
act is the Car Owners Mutual -Insur- 
ance Co. of Boston which was licensed 
to write on October 6, 1926, and started 


writing as soon as the act became ef- 
fective January 1, 1927. This company 
will accept cash or check, of course, for 
the entire premium but it also has a 
down payment and installment plan. 
This is the only insurance company in 
Massachusetts writing motor cars and 
which carries on a time payment plan 
inasmuch as the other companies who 
are members of the Massachusetts Bu- 
reau have agreed to accept no instal- 
ment on a premium less than $300. For 
that reason only the Car Owners is not 


.a member of the Bureau, although it is 


complying with all of its other rules and 
regulations with mutual co-operation by 
receiving the benefits of the Bureau. It 
naturally applied for membership but its 
plan was worked out and put into ef- 
fect prior to the publication of the Bu- 
reau rules and it could not easily change 
its entire system on so short and late a 
notice. 
* * * 
Write Clever Letter 

One of the cleverest letters written to 
date among all that have been sent to 
companies by agents growing out of the 
organization of the Eastern Under- 
writers’ Association and havine to do 
with the subject of commissions, is that 
of the agents of Worcester, Mass. The 
Worcester agents have registered opposi- 
tion to what they call a_ preferential 
commission rate given to Travelers so- 
licitors. 

e & * 
Where Does The Money Go? 


An insurance executive of standing 
writes me the following comment: 

“The insurance business seems to be 
good thus far in 1927. But how can it 
be with from 20,000,000 to 40,000,000 peo- 
ple not buying anything that they can 
get along without? The farmers are 
hard hit. The pie has not been passed 
to them. The McNary-Haugen bill was 
bad, to my way of thinking; probably 
somewhat more iniquitous in theory 
than the tariff law—but not much. A 
beneficent government in Washington is 
pouring out the money in floods by pay- 
ing off bonds. But where does the money 
go, and who shall spend it, for I as- 
sume that most of it will be spent? What 
is the surplus of the United States, or, 
rather, how much greater is it than they 
say it is? 

“T find it is difficult to get any idea 
of it, as I do to find out what is the sur- 
plus of a given insurance company by 
reading its annual statement prepared in 
the manner that it is by the compulsion 
of the insurance departments. 

“How is business going to be through- 
out the year with so many of our fellow 
citizens non-buyers? Tell me that.” 

8.8 


A Perfect Secretarial Letter 


A friend of mine has received what I 
regard as the perfect secretarial letter. 
It was-in reply to a letter written to 
Edson S. Lott, president of the United 
States Casualty, asking some informa- 
tion. 

“Your letter of April 6, addressed to 
Mr. Lott, has been received in Mr. Lott’s 
absence. Mr. Lott is taking a trip 
through the South and will not return 
for ten days or two weeks. 

“Upon Mr. Lott’s return your letter 
will be brought to his attention. 

“In the meantime we beg your indul- 
gence. 

“Yours very truly, 
“J. L. Wilson, 
“Secretary to President Lott.” 
a oe 
Insurance And Newspaper Fights 

The Denver “Post” for two years has 
been boosting the $1 premium, $7,500 
benefit to be derived from the Federal 
Life of Chicago accident policy, and the 
sales have been enormous. Its competi- 
tor, the “Rocky Mountain News,” was 
purchased by Scripps-Howard and there 
has been a war for supremacy. No mat- 
ter what one does, the other strives to 
go it one better. Now the “News” is 
offering a $10,000 accident policy in the 
National Casualty of Detroit, for $1. 

















J. H. TREGOE 


Well-Known Credit Man Retires 


J. H. Tregoe, executive manager and 
secretary of the National Association of 
Credit Men, former president of that or- 
ganization and well-known to insurance 
inen not only by reason of his speaking 
before them but because of their full 
page advertising in “The Credit Month- 
ly.” will resign on July 1. He will go 
abroad and then live in California. 

He was born in Baltimore 62 years 
ago and for 37 years has been in credit 
work. At the age of 15 he left school 
and went to work as a clerk for a ship 
chandler. After a few years of work, he 
felt that lack of education was a seri- 
ous handicap, and he set out to. edu- 
cate himself. He studied constantly in 
his leisure time and at the age of 40 re- 
ceived his law degree from the Univer- 
sity of Maryland. 

From 1902 to 1904 he served as presi- 
dent of the National Association of 
Credit Men, and in 1912 he was chosen 
to fill the position of executive man- 
ager, secretary and treasurer. 


re oe 


Paying Employes By One Check 

The American Mutual Liability Insur- 
ance Co. of Boston tells of a corpora- 
tion which uses but one check for its 
entire poyroll. 


This check is drawn on a branch bank 
near the plant and is accompanied by a 
list of names and amounts with instruc- 
ticns to credit each person named with 
the respective amount. Every employe 
paid in this way has an account at this 
branch and knows that, on payday, his 
account will be credited with the amount 
due him. The bank’s books will, of 
course, show a complete record of the 
disposition of the amount and thus fur- 
nish anything ever needed in the way 
of receipt. 


“The great advantage of encouraging 
thrift among employes is secured much 
more surely by this plan,” says the in- 
surance company. “It is obligatory for 
the employe to have a bank account; it 
is not left to him to overcome the inertia 
of opening one; it is done for him. It is 
a man’s first dollar he must save, if he 
is going to save at all, and not his last. 
He must not pay his bills and buy what 
he needs and then put’by the rest; he 
must first put by what he has resolved 
to save and then make the rest do. This 
is not easy but it is made easier by the 
plan I am telling about. The employe 
never sees the money; it has no chance 
to stick to his fingers or burn a hole in 
his pocket; it is something intangible, 
represented only by figures written in a 
book. 

“Does the bank like it? It does. The 
plan gives it many new accounts. The 
bookkeeping involved is no more than 
these accounts would require, however 
gotten.” 
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FIRE INSURANCE 

















Ludlum Replies To 
Critics of Purpose 
Of Fire Insurance 


—_— 


UNDERWRITING PRIMARY AIM 





Union President Says Companies Don’t 
Sell Insurance Below Cost to 
Get Investing Funds 





C. A. Ludlum, vice-president of the 
Home, and also president of the Western 
Union, expressed the belief in address- 


ing the semi-annual meeting of the 
Union in Washington this week that fire 
insurance is entering a period of better 





Cc. A. LUDLUM 
experience than has been met during the 


last few discouraging years. He like- 
wise took occasion to reply to statements 
in a journal of political economy to the 
effect that fire insurance companies were 
only ostensibly in the business of insur- 
ance and actually in the business of buy- 
ing and selling securities: by denying the 
truth of the accusations and contending 
that underwriting is the primary func- 
tion of insurers. If low rates create a 
mistaken theory it is time rates should 
be raised, he said. 

Although the Union is an organization 
for controlling fire insurance practices in 
the Middle West, Mr. Ludlum did not 
refrain from expressing his admiration 
for the Eastern Underwriters’ Associa- 
tion which he characterized as a power- 
ful and comprehensive organization that 
should accomplish great good in its own 
territory. The example set in the East 
he hopes will lead in the West to a con- 
solidation of fire insurance interests. 
Such a consolidation did exist until a 
few years ago when the Union and Bu- 
reau companies ended their agreement to 
co-operate. 

Line Grain Elevator Risks 


Mr. Ludlum also reviewed the under- 
writing experience on elevator risks and 
suggested careful consideration of the 
advisability of creating an association 
similar to the Grain Insurance Associa- 
tion, to handle line grain elevator busi- 
ness in the middle western field, as has 
already been successfully accomplished 
by underwriters in Western Canada. 

Mr. Ludlum’s address follows in part: 

“It is high time, from every viewpoint, 
that the business of insurance per se be 
restored to a condition whereby the pre- 
mium received shall cover the costs in- 
curred. ‘The apparent complacency with 
which fire insurance companies have in 
the past several years accepted a situa- 


(Continued on page 23) 


FORBUSH MANAGER OF STATE 


U. S. Office Of That Company Will Be 
Amalgamated With Royal Exchange; 
William Hare Associate Manager 





Robert Connew, head office fire man- 
ager of the Royal Exchange, and Will- 
iam Sinton, manager of the State Assur- 
ance, who are in New York, announce 
that the management of the United 
States business of the two companies 
will be co-ordinated on May 1 and the 
New York branch office of the State 
will, on that date, be transferred to the 
ofhces of the Royal Exchange at 95 
Maiden Lane. 

Gayle T. Forbush, United States man- 
ager of the Royal Exchange, will also as- 
sume the United States management of 
the State with William Hare as asso- 
ciate manager, and the field and office 
staffs of the State will be amalgamated 
with those of -the Royal Exchange, 
Provident and Car & General. Mr. Con- 
new states that the change is necessi- 
tated by the heavy and increasing ex- 
penses attendant upon the business in 
this country and that the maintenance 
of separate offices and equipments for 
companies under the same ownership 
and control is not a sound economical 
proposition. 





WESTERN UNION MEETS 


Takes Up Separation Question And 
Problem Of Writing Fire Risks On 
Inland Marine Forms 





Discussion at the semi-annual meeting 
on ‘luesday in Washington of the (West- 
ern) Union brought out the fact that 
the committee ot the Eastern Under- 
writers’ Association, of which Benjamin 
Kush, president of the Insurance Com- 
pany ot North America, is chairman, that 
is studying the problem of writing bona 
fide fire risks under inland marine forms, 
contemplates the formation of an or- 
ganization called the Interstate Under- 
writers’ Board to survey this problem in 
all parts of the country. ‘this board 
would be composed of representatives 
fiom all territorial fire insurance organi- 
zations and would define and maintain an 
established line between marine and fire 
business and see that floater forms were 
not written at illegal rates. 

The subject of separation was dis- 
cussed by J. R. Wilbur, of Chicago, vice- 
* president of the Continental, who re- 
ported that the executive committee of 
the Union recommended that no imme- 
diate action be taken on the mandatory 
forcing of separation. It is the ultimate 
goal of the organization to have com- 
plete separation of mixed agencies in the 
West, but the time is not opportune at 
present. Formation of an adjunct to the 
Grain Insurance Association to handle 
grain elevator business was not favor- 
ably reported by the committee having 
the subject in charge. 
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THE HOME 





STAR CARS INSURED 





W. C. Durant Says Cars Sold On In- 
stalment Basis Will Be Covered 
By Fire And Theft 


W. C. Durant, well-known automobile 
manufacturer and Wall Street figure, and 
head of Durant Motors, Inc., makers of 
the Star automobile, states in signed ad- 
vertisements in daily newspapers that all 
Star cars sold on a part time basis will 
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CAPITAL . : 
PREMIUM RESERVE 
OTHER LIABILITIES 
NET SURPLUS . 
TOTAL ASSETS . 





Statement December 31, 1926 


$1,000,000.00 
845,608.17 
136,565.00 
1,453,736.59 
3,435,909.76 
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But sometimes fire enters into the question 
and changes the complexion of things. ‘When it 
burns the surface and burns all, there’s nothing 
like a policy in The Home of New York to save 
the financial loss when all is gone. 
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the Suriace | 
-ainal You Save alll” 


(Paint and Varnish Association) 


Paint and varnish are good cosmetics for 
houses and even as they enhance beauty, they aid 
in preserving the surface to which they are ap- 





NEW YORK 





be insured automatically by his compaly 
against fire and theft risks, the cost 
sich insurance to be included in th 
financing costs. The insurance featut 
is part of a financing arrangemell 
worked out by Mr. Durant’s organi 
tion. Details of the insurance schett 
have not yet been published. 





HINCKLEY WITH E. U. A- 


David Hinckley, deputy expert of tht 
Schedule Rating Office of New Jets! 
for the last four years, joins the East? 
Underwriters’ Association today to hat 
dle the details of work of the rate col 
mittee. Mr. Hinckley has had_a 10% 
experience in fire insurance. [or S” 
eral years he was with the old Com 
mittee of Twenty of the National Boat 
of Fire Underwriters and later he 
assistant manager -of the Delaware l! 
derwriters of the Westchester [ire f 
fore the headquarters of that orgaml@ 
tion was moved from Philadelphia tot 
Westchester’s home office in New *0 





NEW FIRE COMPANY | 
The Long Island Fire is completiné ( 
organization and will soon start og 
writing of fire insurance lines. mT 
have an initial capital of $200,000 a0 
contributed surplus of $300,000. 
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Bank Agency Question 
Arises in Virginia 


AGENTS’ COMMITTEE TO MEET 





Local Boards Reluctant To Expel “Vio- 
lating” Company Agents; One Such 
Agent Board President 





Complaints regarding bank agencies 
and any other grievances that might be 
brought to its attention were scheduled 
to be considered at a meeting of the con- 
ference committee of the Virginia Asso- 
ciation of Insurance Agents in Richmond, 
Saturday, April 16. The meeting was 
called by Charles I. Lunsford, of Roan- 
oke, chairman, Advance information was 
that several bank agency cases have been 
brought to the attention of the commit- 
tee and that they are to be threshed 
out. If found to be in violation of the 
rule placing such agencies under the ban, 
the committee may take the matter up 
with companies making the appoint- 
ments and request that the agencies be 
discontinued. 

Cases said to involve what are believed 
to be specific instances of violation of 
the bank agency rule were discussed at 
the recent meeting of the advisory coun- 
cil of the state association held in Rich- 

i mend. At this meeting was also dis- 
cussed the question as to what extent 
the adoption of a resolution by the ex- 
ecutive committee of the association re- 
afirming the Milwaukee resolution and 
putting the Girard Fire & Marine outside 
the fold because of bank agency appoint- 
ments would make it obligatory for 

f agents representing that company, who 

= were board members, either to resign it 

p or sever their board connections. 

The committee chairman who read the 
resolution before the council meeting was 
of the opinion that it would not be man- 
datory for such agents to take either 
step, inasmuch as the council itself took 
no action on the resolution. It was a 
matter, he thought, for the boards to 
handle themselves. It was explained in 
discussion of the question that several 
beards had members representing that 
particular company and there was no de- 
sire to force them out of the boards. In 
one instance, it was pointed out, the 
president of a board, a Girard agent, is 
proving himself a very valuable officer, 
= it was desired to retain him in the 
omce, 














SEVENTH CLEAN-UP DRIVE 





New York Board Acts in Co-operation 
With the National Fire Protection 
Ass’n; May Take in Harlem 
The New York Board of Fire Under- 
writers is launching its seventh clean-up 
campaign from April 18-23 These dates 
were picked because the committee on 
Fire Prevention Week of the National 
Fire Protection Association has taken 
Over the sponsorship for a nationwide 
fire prevention clean-up campaign during 

the same week. 

his seventh drive in New York, ac- 
cording to H. N. Kelsey, chairman of the 
committee on surveys of the New York 
Board, may take in the negro tenement 
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house district in Harlem, where condi- 
rt of th tions of housekeeping are alleged to be 
w Jerse bad. 





Easter 
> to hat BROKERS RE-ELECT OFFICERS 
-ate coll All the officers of the Fire, Marine & 
a lon Liability 3rokers’ Association were re- 
For se elected at the annual meeting held in 
1d Cott ew York last week. These officers in- 


ial Boal clude President W. Douglas Owens, 


+ he wa Vice-President Reuben E. Kipp, Treas- 
ware UNH Urer Carlton O. Pate, and Secretary Ber- 
Fire be thold M. Harris. The following were 
organ clected directors of the association for 
hia to th ap years: Raymond P. Dorland. Floyd 
row Yorum K. DuBois, W. Douglas Owens, Charles 
. Rosensweig and Lyman E. Thayer. 

De ae eo a eee 

sieting ifs ©;B- BOYD SAILS FOR EUROPE 
start OME of “~\ B. Rovd, underwriting manger 
tt vil ag Yorkshire, sailed for Europe last 
500 and 3 on the “Berengaria.” 
) 


Governor Smith Signs 
N. Y. Barge Canal Bill 


PROTECTS THE FLEET OWNERS 








Provides Indemnity in Event That Part 
of Canal Is Abandoned or 
Navigation Suspended 





Governor Alfred Smith of New York 
has signed the Lipowicz bill as chapter 
665 of the laws of 1927, amending the 
canal law, in relation to damages caused 
by termination of canal navigation. 

The bill adds a new section 193 canal 
law by providing that in case the barge 
canal or a part thereof be abandoned or 
navigation suspended that the fleet own- 
ers may go into the court of claims and 
recover damages. The concluding sen- 
tence of the section reads: “It is de- 
clared to be the purpose of this section 
to encourage and induce the construction 
of boats for use upon such canal system 
and their operation thereon and to pro- 
tect from loss, financial investments 
made in such construction and operation, 
caused by an abrupt, permanent termi- 
nation of navigation or the creation of 
conditions which would result in the im- 
pairment, limitation or destruction of 
navigation of.such canal system by such 
boats.” 

In a memorandum accompanying the 
approval of the bill Governor Smith 
says: 

“This bill might be read in two ways. 
It has been urged that my acceptance of 
it would put my stamp of approval upon 
a theory that the canal was to be aban- 
doned or closed to navigation, or turned 
over in part to the federal government. 
These certainly is no fear of its being 
closed to navigation, and no other dispo- 
sition can be made of it my any of the 
officials of the state. it can be trans- 
ferred, sold or abandoned only by amend- 
ment to the constitution, which would 
have to have the approval of the people 
themselves. In short, it provides that 
should any of the above mentioned oc- 
currences actually take place, the court 
of claims would be empowered to give 
damages to the owners of canal boats 
operating on the canal, who would find 
themselves deprived of their occupation 
as a result of such occurrence. 

“It was urged before me at the hear- 
ing that unless some bill of this kind 
were enacted into law, financial institu- 
ticns would be unwilling to lend money 
to corporations contemplating canal serv- 
ice. A specific instance was mentioned 
ot where a loan of ten million dollars 
was sought to put a packet freight line 
on the canal. 

“If the bill will allay any doubt in 


the minds of the people regarding the™ 


future of the canal, it should be accepted. 
lf it will promote business and make 
the canal a useful investment to all of 
the people of the state, it should be ac- 
cepted. In the belief that it can do no 
damage and may do a great deal of good, 
the bill is approved.” 





NEW ENGLAND MANAGERS 

Simpson, Campbell & Co. have been 
appointed managers of the New England 
department of the Transcontinental, ef- 
fective May 1, for Massachusetts. Maine, 
New Hampshire and Rhode Island for 
fire, automobile and inland marine lines. 
This agency will report to C. G. B. Alex- 
ander & Co., United States managers at 
Chicago for the Transcontinental. The 
company is owned by the National of 
Hartford. 





McILVAINE’S NEW POSITION 


Thomas Mclivaine, Jr., until recently 
director of public relations for the Na- 
tional Board of Fire Underwriters, has 
been retained by the Eastern Film Cor- 
poration, producers of industrial and ed- 
ucational pictures, as consultant in con- 
nection with the making of fire insur- 
ance and fire prevention films. The East- 
ern company has made several pictures 
for the National Board and for several 
individual fire and indemnity companies. 
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What is your ? pet problem? 







Put it up to this Bureau, maintained for the benefit 
of agents everywhere by the AZTNA INSURANCE 
COMPANY, THE WORLD FIRE AND MARINE INSURANCE 
CoMPANY, and THE. CENTURY INDEMNITY COMPANY. 















‘Write for information to the 
INSURANCE INFORMATION BUREAU 


670 MAIN STREET, HARTFORD, CONN. 
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| It May be 


the Car’s Fault 


LOMETIMES you can tinker and tinker and never get an automobile to 


S run right. There may be something inherently wrong, and the cheapest 





and easiest way out is a new car. 


And so it is with Automobile Insurance. 
Some agents are not getting the Automobile 
business they should get and it’s not their 
fault. “Gold Guarantee” Automobile Insu- 
rance is a distinctive, copyrighted policy 
written only by agents of the London Guar- 
antee. Back of this splendid policy is a 
selling plan that sells. Proven? Yes— 
Agents have doubled their business with the 
Gold Guarantee Policy Plan. 


Do you want to know about this very 
valuable money making proposition? Write 
to the Agency Department—you will get 
complete information at once. 


Head Office: 55 Fifth Avenue, NEW YORK 
New York Office: 90 Maiden Lane 
C. M. BERGER, United States Manager 
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OBSERVATIONS 





WRONG IDEAS A PANDORA’S BOX . 


This from mythology—Zeus gave Pan- 
dora a box which she was told she was not 
to open. Her curiosity overcame her and 
she opened it, allowing the contents of the 
box to escape. -The box contained all the 
ills that man is heir to, and so from Pan- 
dora’s box were released the things that we 
have been struggling with ever since. 

This is mythology of course, but today 
there is a very real Pandora’s box that 
many insurance men open that causes them 
misery and makes their business a struggle. 
Wrong ideas, deeply rooted wrong ideas— 
how they hinder and curb and make the 
way harder. Wrong ideas, such as these: 
Advertising does not pay—friendship is the 
only way to sell—modern sales methods 
humbug—I know all I need to know about 
the insurance business, what’s the use of 
studying? 

Close the lid—rid your mind of false ideas 
or they will consume you. 


THE FOOLISH HEN AND THE 


CALAMITY HOWLER 

Once there was a barnyard hen who 
picked herself a very ample living around 
a farm. By her energetic application to 
her business she grew and waxed fat. One 
day when passing a pea bush a pea fell and 
hit her on the head. The idea occurred to 
her that the sky was falling and in wild 
consternation she started to run, squawking 
about the barnyard. Some of the barnyard 
fowls became mildly excited over the im- 


-pending disaster the silly hen squawked 


about but soon forgot it and went about 
their work. Day after day the foolish hen 
continued her ranting, having time to pick 
only a meager ration—with the result that 
soon she became quite thin. No more sub- 
stantial proof that the heavens were falling 
appeared, but by the time the poor starved 
hen made up her mind it was a false alarm 
she died. 

In the insurance business too we have the 
calamity howlers who can see only gloom 
ahead and spend so much time talking and 
thinking about it that they are not suc- 
cessful. The wise and prudent insurance 
man sticks to his business of selling and 
servicing all kinds of good stock insurance. 
His reward is profits that fatten, while, like 
the foolish hen, the calamity howler gets 
thinner and thinner. 
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Glazebrook’s Talk 
At Royal’s Dinner 


CONFIDENT OF ERA OF PEACE 





Chairman Of Royal’s Board Says That 
With American And britain In 
Cooperation ruture Is Hopetul 





The famous Crystal Room of the Ritz- 
Carlton Hotel was the scene on ‘Lues: 
cay night of a brilliant international din- 
ner at which American and British in- 
surance men sat around a_ beautifully 
decorated horseshoe table and heard 
speeches by insurance men, bankers and 
others, the text ot the talks being the 
wonderful nineteen-story building of the 
kKoyal at Kulton and. William streets, 
which the British delegation had come 
to help dedicate. 

The toastmaster was W. R. Glaze- 
brook, chairman of the board of the 
koyal, A. Kentish Barnes, chairman ot 
the Liverpool & London & Globe; Ar- 
thur E. Pattinson, deputy chairman of 
the Royal; and Irederick A. Bates, a 
koyal director, who is also a director of 
the Cunard company, also gracing the 
occasion. 

Mr. Glazebrook told of the pleasant 
emotions he had when he first saw this 
monumental structure and the pride that 
the directors take in the new building. 
He said it exceeded his expectations 
that its lines were beautiful and grace- 
ful. He also declared that the Royal 
was complimented by the fact that three 
other great British companies, the North 
British & Mercantile, the Phoenix and 
the London Assurance, were among the 
tenants. The United States managers of 


Packard, were at the dinner. 

Mr. Glazebrook then highly compli- 
mented H. A. Fortington, president of the 
156 William Street Corporation (the 
Royal’s Building) for the part he had 
had in supervising the construction of 
the building, and, incidentally, he said 
that the cost had been lower than the 
original estimate. 

The chairman then discussed the career 
of the Royal in this country since it 
entered here in 1851, a few years after 
its organization, the company. having 
started in 1845. The path has not al- 
ways been easy as the Royal had _ its 
share of losses in Chicago, Boston, Bal- 
timore and other conflagrations. In San 
Krancisco in 1906 the loss was $7,000,000. 

“It is a satisfaction to say,” said Mr. 
Glazebrook, “that every dollar contracted 
for was paid in full in all of these con- 
flagrations.” 

He paused to pay a tribute to E. F. 


Bedall, chief officer of the Royal in the 
United States from 1879 to 1919. 


Extension of Insurance 

Mr. Glazebrook then briefly sketched 
the extension of insurance in this coun- 
try from the original writing of fire in- 
surance until at the present time when 
through some company in the Royal 
group almost. every type of insurance is 
now written except life insurance. 

Dropping his manuscript and speaking 
very slowly, Mr. Glazebrook said that 
he desired to enter .a realm of discussion 
outside of fire insurance. He added that 
he had been rather grieved to note that 
some countrymen of his, while traveling 
in foreign countries, had given an im- 
pression that England was going back, in 
fact, that it had received some sort of 
body blow economically. Then with con- 
siderable emphasis he declared: 

“T want to assure you gentlemen that 
is the greatest mistake possible. My 
country today is nowhere near ‘down 
and out’ and all that we require is that 
we shall have industrial peace for a few 
years. If -we get that—and there are 
signs that the situation so far as labor 
is concerned is positively better—we shall 
recover our position in world trade, and 
that is all for which we ask. 

“There is one thing that will be neces- 
sary in order that they may happen. It 
is that your country and my country 
stand fast together and work more close- 
ly even closer than they do today, for 
the peace of the world. That peace can 
be assured by close co-operation of these 
two great countries.” 


Other Speakers 

H. A. Fortington spoke modestly of 
the building. He was followed by James 
H_ Perkins, president of the Farmers’ 
Lean & Trust, who had complimentary 
things to say about the Royal fleet and 
its standing in this community. 

The next speaker was Frederick B. 
Kellam, United States attorney of the 
Koyal, wso told of the high position that 
the British companies have in American 
business life. He said they were accept- 
ed as equals and he doubted if policy- 
holders ever asked what the capital of a 
British company is as they are familiar 
with the names of those companies. and 
have confidence in them. 

Following a talk by N.S. Bartow, 
president of the Queen, Frederick A. 
Bates, a director of the Royal from 
Liverpool, said that the Royal would take 
into its new building something intan- 
gible which is probably its greatest as- 
set, and that is the friendship and good- 
will felt toward the company brought 
about by its history and its record in 
America. 

Cecil F. Shallcross was spokesman for 
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the tenants. He said he had visited 
many buildings in America but none 
which had impressed him more by the 
completeness and comfort of its equip- 
ment than the Royal Building. 

J. J. Atkinson, general manager from 
Liverpool, was the final speaker, saying 
in brief that the Royal was happy to be 
associated in the same building with such 
companies as the North British & Mer- 
cantile, the Phoenix and the London 
Assurance. 


Some Guests at Royal Dinner 


Among some of the guests at the 
Royal dinner were W. R. Glazebrook, 
J. J. Atkinson, A. K. Barnes, James 
Barnes, Jr., H. H. Stitt, A. H. Blake, 
Fred A.. Bates, W. R. Moodie, -H. O. 
Moodie, A. E. Pattinson, all of whom are 
from Liverpool. 

Also: C. F. Shallcross, North British & Mer- 
cantile; Percival Beresford, Phoenix; A. 
Warner, Liverpool & London & Globe; A. Dun- 
can Reid, Globe Indemnity; T.-L. Farquhar, 
Newark Fire; John H. Packard, London Assur- 
ance; C. A, Nottingham and C. L. Purdin, Liv- 
erpool & London & Globe. 

Frederick B. Kellam, H. A. Fortington, Wil- 
liam Mackintosh, C. R. Pitcher, H. R. Burke, 
Milton Dargan, S. Y. Tupper, Elwin W. Law, 
J. H. Labelle, Royal. 

A. Murphy, Frank J. O’Neill, J. P. Maguire, 
George Neily, F. F. Fitzpatrick, Franklin Van- 
derbilt. Royal Indemnity. 

*, P. Hamilton, Frank E. Jankins, T. E. 
Patterson, Queen. 

W..A. W. Burnet, J. E. Hoffman, Frank G. 
Macomber, C. E. Mather, American & Foreign. 

J. J. Cornish, Jonathan Moore, Eagle Indem- 


ity. 

Ernest A. Van Vleck, architect, and Otto Eid- 
litz, builder. 
Perkins, 


n 


president Farmers Loan & 


Trust. 
Hartwell Cabell, lawyer. 





Royal Dedication 


(Continued from Page 1) 

ing bankers and others intimately con- 
nected with the Royal, together with the 
American executives of the company. 

These men were entertained at lunch- 
eon on Tuesday in the building and 
during the afternoon other invited guests 
inspected the building. On Tuesday 
evening Chairman Glazebrook gave a 
large dinner party at the Ritz. 








Story of the Royal’s Site | 


The new Royal Building, standing | 
at the northeast corner of Fulton | 
and William streets, New York City, | 
is a real contribution to American 
architecture. The style follows the | 


design of the late English renais- | 
sance, particularly the work of the | 
brothers Adam in their larger build- | 


ings in the late eighteenth century. 
As a modern New York Building, it 
complies with the exacting require- 
ments of the Zoning Laws, with set- 


backs beginning at the tenth floor | 


and occurring at five other levels. 


These setbacks have been treated as | 
promenades and are relieved with | 


balustrades and finials, which blend 
harmoniously with the rhythmic 
massing of the whole structure. 

Swiftly has the old order changed; | 
shortly after Peter Minuet bought | 
Manhattan Island from the Indians 
for $25, the site was part of Van 
Thievenhoven’s farm. This Dutch 
settler received his grant in 1673 and 
by 1695 a part of the acreage was 
conveyed to John Harpending, cur- 
rier and tanner. This new owner 
in turn deeded the property to the 
Middle or New Dutch Church. 

In 1769 the North Dutch Church 
stood on the northwest corner of 
Fulton and William streets and soon 
after its completion it was’ witness 
to the first skirmish of the Revolu- 
tion. The fight, afterwards called 
the Battle of Golden Hill, followed 
the cutting down of Liberty Pole by 
the king’s soldiers in January, 1770. 
The exact spot where the pole stood | 
has been forgotten but it is known | 
to have been somewhere on William | 
between John and Ann streets. 

William street, so named since | 
1804, has borne many names— | 
amongst them Burger Joris’ Path, 
Glassmaker’s Street and Horse and | 
Cart Lane. Today, the street is | 
generally recognized as insurance | 
headquarters. 
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NSURANCE THOUGHTS 


Carolinian— 


I have often heard the question 





lems mount up, motorists experience 


——— | 


Progressive, well qualified agents 
will do well to consider The Carolina 
for representation in their agency. 


asked: 

“When will the Automotive In- 
dustry reach the ‘saturation 
point’?” 

Authorities on this subject 
agree that such a condition will 
never completely come to pass. 

This statement speaks well 
for the future of Automobile 
Insurance. More cars mean 
greater opportunities for writing 
insurance. Andas trafhic prob- 








NEW YORK OFFICE 


59 MAIDEN LANE 





an increasing need for insurance 
protection— Agents have a field 
of endeavor that is continually 
expanding. 

When placing these and other 
policies, Carolina agents have 
the satisfaction of knowing that 
they are providing the protec 
tion of a financially sound stock 
company and that their own 
interests will have every con- 
sideration. —Tha Carolinian 
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First Purchase Of 
Insuranshares Corp’n 


BUY STOCK IN MANY COMPANIES 





No Fluctuation in Market; Next Issue 
Will Be $750,000; Sterling Pile 
Is President 





Sterling Pile, of Johnson & Higgins, 
who for a couple of years has been work- 
ing on a plan to make wide distribution 
of insurance stocks popular, and who to 
accomplish this purpose organized the 
Insuranshares Corporation, which is pur- 
chasing diversified insurance companies’ 
stocks which will be sold for $20 a share, 
told The Eastern Underwriter this week 
that the first issue, consisting of $600,000 
of stocks in a wide diversity of compa- 
nies, has been oversubscribed. Further, 
he said that letters are being received 
from all over the United States from in- 
vestment houses, asking for details about 
the next issue which will be for $750,000. 

The $600,000 worth of insurance stock 
holdings was purchased in the American 
Surety, Fidelity & Deposit, Fidelity- 
Phenix, Hartford Fire, Home of New 
York, Insurance Company of North Am- 
erica, National Fire, Massachusetts 
Bonding & Insurance, North River, 
Phoenix of Hartford, Preferred Acci- 
dent, Providence of Washington, Secur- 
ity of New Haven, Springfield Fire & 
Marine, Travelers, United States Fidelity 
& Guaranty, Boston, Metropolitan Cas- 
ualty, Continental Fire, National Surety 
and Hartford Steam Boiler. 

Stock Trusteed 

These insurance stocks have been de- 
posited with the Farmers’ Loan & Trust 
Company, which certifies as to the de- 
pesit of same, giving a list of the spe- 
cific companies and number of shares of 
each. The minimum number of shares 
which can be purchased is five, and the 
shares are issued in denominations of 
five and ten-share certificates and mul- 
tiples thereof. 

_In the operation of the plan the pub- 
lic does not buy shares in individual com- 
panies. What the people purchase are 
certificates showing that they own a cer- 
tain percentage of the trusteed stock of 
all the companies represented in an issue. 
_ The Insurance Corporation is capital- 
ized at $1,000,000, which stock is not on 
sale. It, in turn, has organized the In- 
surance Management Co., which was 
formed to act as an investment counsel 
and to watch securities which are de- 
posited in the trust. 

In a statement issued the Insuran- 
shares Corporation says: 

The trust is to be managed by Insur- 
anshares Management Company. All op- 
erations of the trust, however, are under 
the supervision of the board of directors 
and the executive committee of Insuran- 
shares Corporation. Matters pertaining 
to securities for the trust are acted upon 
on advice and recommendation of invest- 
ment counsel. Securities in the trust are 
under constant scrutiny, thus assuring to 
the certificate holder a further safeguard. 

] income, including proceeds, from 

a of stock rights, stock dividends, etc., 

and when received, will be disbursed 
reer by the trustee in an amount up 
th “270 per annum of the face value of 

€ certificates (inclusive of realized 

jon. and regular and extra cash divi- 
ga least 10% of any surplus 
par = amount will also be paid the 
a ee holder, the balance going toa 
pane ve fund to insure the steadily in- 
x asing stability of the income and the 

vom of the certificate. 

PA building of this reserve fund and 
ahich ot vee skilled guidance and 

i ihe r istical work which is furnished 
> ale anagement Company whose re- 
; oa 10n comes in the form of profit- 
peri 8, to the extetnt of 15% of all in- 
tificate bh the face value of the cer- 
Cis awe _ the original income thereon 
charge mined by trustee). No other 

S made for their services.” 
Twelve Years a Broker 


President Sterling Pile has been an in- 


Commerce Chamber 
Convention May 3-5 


TO BE HELD IN WASHINGTON 





Insurance Speakers To Include H. A. 
Smith, C. A. Ludlum, S. S. Huebner, 
F. H. Burns, L. A. Lincoln and 
J. S. Kemper 





The Chamber of Commerce of the 
United States is holding its fifteenth an- 
nual meeting in Washington on May. a 
4 and 5 of this year, and in connection 
therewith will hold an important insur- 
ance group meeting which -will be ad- 
dressed by several leading fire, life and 
casualty insurance executives. On Tues- 
day, May 2, there will be general sessions 
of the convention in the morning and 
evening, while the afternoon willbe de- 
voted to group meetings, including the 
insurance session. 

President H. A. Smith of the National 
of Hartford, and chairman of the insur- 
ance section of the Chamber of Com- 
merce, will act as chairman of the insur- 
ance group meeting on Tuesday after- 
noon in the small ballroom of the New 
Willard Hotel. James L. Madden, man- 
ager of the Chamber of Commerce’s in- 
surance department, will act as secretary 
of the meeting. The general topic for 
discussion will be “Service.” 

Among those who will deliver ad- 
dresses are: Mr. Smith, Dr. S. S. Hueb- 
ner, professor of insurance at the Uni- 
versity of Pennsylvania; C. A. Ludlum, 
vice-president of the Home of New 
York; James S. Kemper, president of 
the National Retailers’ Mutual; F. High- 
lands Burns, president of the Maryland 
Casualty, and Leroy A. Lincoln, general 
counsel of the Metropolitan Life. 

Wednesday and Thursday will be de- 
voted to additional general sessions of 
the convention and _ group ~ sessions. 
President Smith of the National of Hart- 
ford will give a ten minute talk at the 
Thursday morning general session on the 
future outlook for insurance. President 
Coolidge and Secretary of Commerce 
Herbert Hoover will make addresses dur- 
ing the convention. 





HANOVER CAPITAL INCREASED 

Stockholders of the Hanover Fire last 
week adopted the recommendation of the 
board of directors that the capital of 
the company be increased $500,000 from 
$1,500,000 to $2,000,000 by the issue of 
10,000 new shares of $50 each at par. 
When the new stock is paid in the Han- 
over will have over $5,800,000 surplus to 
policyholders. The Hanover’s stock is 
now selling for about $230 a share. 





JOINS PHILA. ASSOCIATION 
The National Guaranty Fire of New- 
ark has been elected a member of the 
Philadelphia Fire Underwriters’ Associa- 
tion. 








surance broker for twelve years. For 
four and a half years he has been with 
Johnson & Higgins, handling important 
manufacturing accounts. He started with 
Slosson & Smyth, an old brokerage con- 
cern, working up to a partnership. Other 
directors of the company are: Kenneth 
F. Cooper, vice-president , American 
Cyanamid Co.; Edward S. Goodwin, 
Goodwin-Beach & Co.; Carl M. Hansen, 
vice-presiderit.. General Reinsurance 
Corporation; R. J. H. Hutton, vice-presi- 
dent, Schoellkopf, Hutton & Pomeroy, 
Inc.; Henry W. Peacock, vice-president, 
Insuranshares Corporation; Daniel T. 
Pierce, vice-chairman, Anthracite Opera- 
tors’ Conference; Sterling Pile, presi- 
dent, Insuranshares Corporation; Ed- 
ward B. Twombly, attorney, Putney, 
Twombly & Putney. 

Asked if the purchase of securities by 
the Insuranshares Corporation had 
caused any fluctuation in the price of 
insurance stock Mr. Pile said that it had 
not nor did he expect it to. “The value 
of the stock of the first class companies 
iz three billions of dollars,” said Mr. 

ile, 


Outline Program For 
Commissioners’ Meet 


BOAT TRIPS AND AUTO RIDES 





Spring Meeting At Richmond In May 
Will Consider Church Fire Risks 
And Coal Mine Covers 





The spring meeting of the National 
Convention of Insurance Commissioners 
scheduled to be held in Richmond, Va., 
May 2-5, will be marked by an unusually 
attractive social program. The principal 
entertainment feature will be a boat 
trip down the James river to Jamestown 
on Wednesday, May 3. There will be 
viewed the site of the first English set- 
tlement in America. The party will have 
luncheon at Jamestown returning to 
Richmond in the evening. On the return 
trip, dinner will be served aboard the 
steamer, followed by dancing. The en- 
tire day will be given over to this trip, 
no business sessions being scheduled for 
that day. 

Monday evening there will be a get- 
together affair at the Jefferson Hotel, 
headquarters of the convention. Buffet 
dinner will be served, followed by danc- 
ing with music by the Sabbath Glee Club. 
‘luesday afternoon, following the busi- 
ness session of that day, the visitors will 
be taken on an automobile ride around 
the city to see the various points of in- 
terest, historic and otherwise. Thursday 
evening there will be a dinner dance at 
the Country Club of Virginia. Those re- 
maining over in the city Friday will be 
taken on a motor trip to Yorktown and 
Williamsburg, two of the most interest- 
ing places in Virginia, in point of his- 
toric interest. 

It was at Yorktown that Cornwallis 
surrendered, bringing to a close the 
American Revolution. At Williamsburg 
is located the college of William and 
Mary, the second oldest institution of 
learning in the United States. This old 
college town was.once the capital of 
Virginia. 

Commissioner Button, who is secretary 
of the National Convention, announces 
that no set business program will be ar- 
ranged. He wrote all his fellow commis- 
sioners last week asking that they sug- 
gest any topics that they might care to 
have discussed. He is chairman of a 
special committee which has been trying 
to effect a satisfactory solution of the 
prcblem of providing adequate compen- 
sation cover for coal mine risks. This 
committee will submit a report at the 
meeting. It is the purpose of Commis- 
sioner Button to submit to the conven- 
tion for its consideration all correspon- 
dence and other ‘matter bearing on the 
writing of church property in Virginia 
and other states under a blanket form 
through a New York brokerage firm 
which he contends is in violation of rat- 
ing laws of many states. 

It will be the second time that the 
spring meeting of the commissioners has 
been held in Richmond. The first meet- 
ing was held there in 1923. 





- STUDYING ADJUSTMENTS 


Harvey W. Russ, assistant general 
manager of the General Adjustment Bu- 
reau, is making a tour of Western New 
York State to study adjustment condi- 
tions in that part of the state. It has 
been recommended by the directors of 
the Bureau that service and facilities be 
extended in various fields and that the 
scope of several of the Bureau’s larger 
offices be widened. 





H. L. CONN’S FIRM 
Harry L. Conn, former insurance com- 
missioner of Ohio, who has returned to 
his private law practice, is a member of 
the firm of Conn, Hoke, Wright & 
Benoy, attorneys and counsellors at law 
of Columbus, Ohio. 


GENERAL MANAGER COMING 


General Manager Durham of the Lon- 
don Assurance will arrive from London 
next week. 
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FIRE INSURANCE COMPANY 
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the security of its policy. 
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PHOENIX GROUP MOVES 


The home office of the United States 
branch of the Phoenix of London and 
its affiliated companies, the Imperial, Co- 
lumbia, United Firemen’s and the auto- 
mobile department of the Union Marine 
are now located in the new Royal build- 
ing at 150 William street in New York. 
The local office of the Phoenix is on 
the ground floor while the executive and 
some other offices are located on the 
fourteenth floor. Other departments are 
situated on the twelfth and thirteenth 
floors. 





CONDIT SUCCEEDS ELLIS 


M. A. Condit has been appointed by 
the Commercial Union as manager of the 
sales promotion department for the fleet 
of companies to succeed W. Warren 
Ellis who has gone with the National 
Board of Fire Underwriters. Mr. Con- 
dit has been associated with Mr. Ellis , 
for the last two years in developing pub- 
licity material of aid to local agents. He 
studied advertising and marketing at Sy- 
racuse University and was on the staff 
oi the Newark “Star-Eagle” before join- 
ing the Commercial Union organization. 


SEEKS COUNCIL NOMINATION 
Jeremiah D. Ford, a general insurance 
agent in Elizabeth, N. J., has entered in - 
a three-cornered race for the democratic 

nomination as councilman in his city. 








SCOTTISH UNION CLUB ELECTS 
_ Karl F. Sanders has been elected pres- 
ident of the Scottish Union Club of 
Hartford for 1927. Robert Hutton was 
named vice-president, Miss Grace Man- 


sen, secretary, and Miss Lillian Lafarr, 
treasurer, 
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844 RUSH STREET, CHICAGO,-ILLINOIS 


Welcome 


CORDIAL invitation is extendea <o side Business District of Chicago. Its 


Meeting of the National Association of | Chestnut and Cass Streets, and is approxi- 
Insurance Agents to visit the Western mately one mile north of Chicago’s “Loop” 
Department Offices of the “America Fore” District. Eight minutes in a taxi will bring 
Group of Fire Insurance Companies. The you from Convention Headquarters to our 
“America Fore” Building is one of the out- door. The welcome sign is out. We hope 
standing office buildings in the new North- _ you will come and see us. 


AMERICAN EAGLE — FIDELITY-PHENIX 


She CONTINENTAL FrirstTAMERICAN 
FIRE INSURANCE COMPANIES 
Eighty Maiden Lane, New York.NY. 


ERNEST STURM,Chairman of the Boards 
PAUL L.HAID,President 


NEW YORK : MONTREAL ‘ CHICAGO ; SAN FRANCISCO 





all agents attending the Mid-Year location is bounded by Pearson, Rush, 
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Beha’s Ruling Pleases 
Fire Company Heads 

HITS INLAND MARINE COVERS 

N. Y. Insurance Dep’t. Rules That Com- 


panies Must Cancel Big Fire Risks 
Written On Marine Forms 





Fire insurance executives in New York 
are inclined to be pleased with the un- 
equivocal decision of Insurance Superin- 
tendent James A. Beha that fire risks 
written under transportation policies in- 
stead of under the standard fire form of 
policy are illegal. The head of the New 
York Insurance Department is striking at 
the practise of writing chain store and 
similar risks under inland marine covers 
for the purpose of granting broader in- 
surance and at less rates than those filed 
under the strictly fire schedules. Sev- 
eral heads of fire companies here be- 
lieve that if the commissioners of a few 
other states, notably Pennsylvania, II- 
linois, Ohio, New Jersey, and Massachu- 
setts follow the example set by New 
York the custom of circumventing the 
standard fire policy will be effectively 
stopped. 

In his ruling last week Superintendent 
Beha said that a fire company cannot 
legally issue a policy covering a bona 
fide fire risk upon any other form than 
the standard fire insurance policy. A 
company having marine insurance pow- 
ers only cannot legally issue any policy 
covering a real fire risk. Mr. Beha also 
said that any fire policy issued at a rate 
other than that filed for that risk is 
committing an act of unfair discrimi- 
nation in violation of the law, and that 
any company, agent or broker who re- 
bates on a policy covering a bona fide 
risk is in violation of the law regardless 
of the form of the policy. 


Companies Must Cancel Risks 


“Any fire, marine or fire and marine 
insurance company which has issued any 
policies on the marine or transporta- 
tion form in violation of the above, and 
which policy cannot be reasonably con- 
strued to be a legitimate marine or 
floater coverage is hereby directed to 
cancel each such policy, if in force, forth- 
with,” rules Mr. Beha. “Such company 
is hereby further directed to file with 
this department a complete list of such 
policies now in force giving name and 
principal location and date of cancella- 
tion. 

“Specific instances have been brought 
to the attention of the department where 
fire and marine insurance companies 
have issued inland marine or floater poli- 
cies covering merchandise and other 
Property against the risk of fire and/or 
fire and other risks. These policies are 
generally issued to concerns operating 
‘chain’ stores or numerous plants in dif- 
ferent locations. The merchandise cov- 
ered is insured for the most part in dif- 
ferent locations and for specific amounts 
and the policies frequently also include 
fixtures as well as betterments and im- 
provements to buildings. According to 
Scnera! information, the above practice 
has become quite widespread. 

Section 121 of the New York Insur- 
ance Law prohibits any fire insurance 
company from issuing any fire insurance 
Pelicy on property in this state upon 
other than the Standard Form. The im- 
Proper inclusion of risks other than fire 
does not remove the restrictions imposed 
in Section 121. 
marine company whose charter 
ot permit it to write the fire in- 
Surance business, cannot legally issue a 
tandard Fire Policy covering a fire haz- 
ard nor can it legally issue any other 
Crm of policy covering the fire hazard 
y the illegitimate device of including 


ther hazards in the y Fi 
| z polic or forms at 
ed thereto, 


a Discrimination Illegal 
hinne ction 141 of the insurance law pro- 
Dits an insurance company from dis- 


re ta unfairly between risks of es- 
lally the same hazards and the fact 


does n 


that an insurance company includes in 
the contract an additional coverage for 
the same rate or even a lower rate than 
is charged for the fire hazard alone (ex- 
cepting where such additional coverage 
legitimately takes the risk out of the fire 
insurance classification) may not prop- 


_ erly act to remove such contract from 


the purview of the rating law. 

“Section 65 of the insurance law pro- 
hibits rebates but the section does not 
apply to any contract of insurance upon 
or in connection with marine or trans- 
portation risks or hazards other than 
contracts for automobile insurance. How- 
ever, the improper inclusion of a multi- 
plicity of hazards on a marine or trans- 
portation form does not nullify the pro- 
hibition against rebates.” 

Superintendent Beha’s ruling will not, 
however, end the work of the commit- 
tee of the Eastern Underwriters’ As- 
sociation which is working on this same 
problem. Benjamin Rush, president of 
the Insurance Company of North Amer- 
ica, and one of the best students of both 
marine and fire insurance, is chairman of 
this committee. The E. U. A. has the 
task of finding a proper substitute for the 
illegal use of inland marine policies so 
that the chain stores may secure ade- 
quate coverage without violating the let- 
ter or principles of the laws governing 
the regulation of fire insurance in va- 
ricus states. 





GERMANS MAY CO-OPERATE 





Hope Is Held Out That Through Com- 
promise Germany May Accept York- 
Antwerp Rules Of 1924 

According to “Lloyd’s List,” the ex- 
ecutive committee of the Baltic White 
Sea Conference and German shipown- 
ers have been discussing the question of 
German objections to the York-Ant- 
werp Rules, 1924, first expressed at the 
Stockholm Conference of the Interna- 
tional Law Association at which the rules 
were framed, and since sustained by the 
refusal of German interests to use the 
rules so far as outward bills of lading 
are concerned. It now appears that the 
main German objections are to Rule I, 
which allows general average for jetti- 
son of deck cargo when carried in ac- 
cordance with the custom of the trade, 
and to the method of dealing with cash 
deposits under the rules, although this 
differs but little from a scheme volun- 
tarily adopted by certain Hamburg ship- 
owners by agreement with insurance and 
commercial interests. 

It is stated, however, that German in- 
terests are prepared to abandon the 
question of objections to the deck cargo 
rule, though not that of the safeguard- 
ing of deposits, which is the more in- 
explicable on account of the similarity 
which the German system bears to that 
of the rules of 1924. According to the 
report, German interests are, however, 
prepared to accept the rules if the two 
trustees stipulated therein are to be the 
shipowner and the average adjuster, and 
the Baltic and White Sea Conference is 
to make inquiries with a view to ascer- 
taining if this would be acceptable to 
other national interests. 





ERIE ASS’N. INCORPORATES 

The Erie Association of Insurance 
Agents of Erie, Pa., an old local board, 
has just been incorporated and has 
changed its constitution and by-laws to 
conform with the principles set forth in 
the Pennsylvania state association consti- 
tution. The Erie association is an ac- 
tive organization, and holds frequent 
luncheon meetings where members may 
talk over business problems. 





TO TALK ON DEAN SCHEDULE 

E. C. Smith, manager of the schedule 
rating bureau of the New England In- 
surance Exchange, will give a talk be- 
fore the Chamber of Commerce of Win- 
sted, Conn., on next Thursday evening, 
April 21, on the Dean analytic sched- 
ule. Winsted was put under the Dean 
rates in March, resulting in an advance 
in many rates. This meeting will be 
open.to the public. 
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C. A. Ludlum’s Talk 


(Continued from page 16) 

tion wherein investing activity in a ris- 
ing security market has provided the off- 
set to underwriting losses has misled at 
least one commentator on current eco- 
nemics to say: ‘In view of this situa- 
tion one might even be tempted to sug- 
gest that fire and marine insurance com- 
panies are in business only because the 
furnishing of insurance services provides 
a bait for obtaining funds.’ 

“These words are quoted from a mono- 
graph printed in The Journal of Political 
Economy, Vol. XXXV, No. 1, February 
1, 1927. The author, noting the under- 
writing losses of a number of specified, 
representative companies for the period 
1921-25, which were generally recouped 
through income from investments and 
profits from investment transactions, ar- 
rives at the conclusion that the compa- 
nies are content (although he questions 
the safety of the attitude) to sell their 
services below cost in order to become 
“Investment Trusts” for banking activi- 
ties. He propounds the question (again 
I quote literally): ‘are we developing in 
our present economic order kinds of busi- 
ness which ostensibly are interested in 
selling a given service but in reality are 
willing to take a loss on the furnishing 
of this service, if in the process of doing 
so they can obtain funds from the pur- 
chasers of their service which can be 
used for dealing and investing in securi- 
ties?’ He goes on to comment: ‘If in- 
vestment bankers completely control the 
funds of policy-holders, it raises a very 
significant question in social control.’ 


Denies Posing As Insurers 


“Of course the author’s inferences are 
widely mistaken. We are not merely 
‘ostensibly’ in the insurance business; on 
the contrary we regard underwriting as 
our primary activity and essential under- 
taking, a business service which is en- 
titled to reasonable compensation as 
profit from its operation as such. If we 
have, by indicating a resigned and tol- 
erant acquiescence in an inadequate pre- 
mium rate level, so misled studious ob- 
servers as to create in their minds the 
impression that we are content to sell our 
services below cost and are only posing 
as insurers in order to acquire funds for 
investing activities, we may well consider 
the advisability of displaying a more vig- 
orous attitude of dissent to such concep- 
tion of our occupation and purpose. 

“The year 1926 brought to us no novel 
development nor any startling occurrence 
to make the year especially notable, but 
the organization of the Eastern Under- 
writers’ Association is a consummation of 
such great potential importance as to 
warrant record and remark. Its compo- 
sition is so nearly all-embracing; its 
avowed objects so comprehensive and 
beneficial, and the will to co-operate and 
carry on is so presently apparent that it 
affords justification for the belief that 
ii is grounded in conviction. If so, its 
power for consistency and propriety in 
the conduct and operations of our great 
business within the territory of its juris- 
diction can hardly be overestimated. 

“Such a demonstration, if fortunately 
it shall eventuate, should logically lead 
to consideration of ways and means more 
nearly to effect a consolidation of the 
forces of fire (and allied) underwriting 
in this middle western Empire, which 
includes the greatest productive area in 
superficial extent and in fertility be- 
stowed by the Creator on any of His 
peoples of the earth: 

“In some other cases we have been 


obliged to devise some unusual routine 
or method to make it possible to provide 
requisite insurance cover for some lines 
of business. For instance, the terminal 
grain elevator risks could have been 
cared for during the war only partially 
or with much difficulty to all concerned 
but for the formation of the Underwrit- 
ers’ Grain Insurance Association, which 
not only pooled the great liability as- 
sumed but established a single-headed, 
comprehensive and adequate inspection 
and supervisory service, lessening the 
hazards and making it possible, without 
sacrificing that prudence which is so vi- 
tally necessary to the safety and solvency 
of insurers, to extend the much needed 
safeguard of insurance protection to pro- 
ducers and distributers and the benefit 
of fire preventive supervision over the 
grain itself, so essential to imperative 
needs at that time. The experience was 
so satisfactory that the Underwriters’ 
Grain Insurance Association has been 
ever since continued, without noticeable 
harm to any interest and to the general 
advantage. 

“Some of you may have had opportu- 
nity to read the annual report of the 
executive chairman of the Grain Insur- 
ance Association of Western Canada for 
the year ending August 31, 1926. It han- 
dles line grain elevator business, which 
had for many years been a problem of 
great difficulty and a generally unprofit- 
able undertaking, as it now is in our 
field. The prevalent theory was that the 
excessive losses were largely due to 
moral hazard, which many of us doubt- 
less suspect, if not believe, is a material 
factor in the undue burning ratio the 
class has shown in several sections of 
the west. 

“However, the extended and interesting 
report to which I refer demonstrates 
that a capable and sufficient co-operative 
inspection service has produced results 
which are eminently satisfactory. Not- 
withstanding lower rates conceded, the 
loss ratio for the past five years is 48%! 
The rate is low, compared with the fig- 
ures we are finding quite inadequate; 
their average rate on line elevator build- 
ings for 1925, 1926, having been 98c, and 
on grain 93c on daily averages of value. 

“In view of the possibility that the 
prevailing experience with this class of 
risk—many companies having proscribed 
the class for some years with others now 
and then joining the procession, so to 
speak—it may transpire that adequate 
coverage will not be forthcoming, and 
therefore I suggest careful consideration 
of the advisability of creating an asso- 
ciation, similar: to or as an adjunct of 
our existing Grain Insurance Association 
(which handles terminal elevator risks), 
for handling the line grain elevator busi- 
ness in the middle western field, as has 
been so satisfactorily undertaken and ac- 
complished by our friends in Western 
Canada.” 





LONDON ASSURANCE MOVES 

The United States branch of the Lon- 
don Assurance and the Manhattan Fire 
& Marine are now located at 150 William 
street, New York. The agency, automo- 
bile and loss departments of both com- 
panies are on the seventh floor and the 
local department of the London is on the 
ground floor. 





Cc. G. SMITH RECOVERING 
Charles G. Smith, president of the 
Great American, who underwent several 
weeks ago an operation on his foot, is 
improving rapidly and now goes out au- 
tomobile riding nearly every day. 




















| : LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 





NEAL BASSETT, President JOHN KAY, Vice-President and Treasurer 
A. H. HASSINGER, Vice-President and Secretary WELLS T. BASSETT, Vice-President and Secretary 


JANUARY Ist, 1926 STATEMENTS 


FIREMEN’S INSURANCE COMPANY OF NEWARK, N. J. 





ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 
$21,285,738.13 $9,955,309.55 $5,000,000.00 $6,330,428.58 $11,330,428.58 





ORGANIZED 1853 


THE GIRARD F. & M. INSURANCE CO., OF PHILADELPHIA, PA. 
$5,800,834.29 $3,461,203.02 $1,000,000.00 $1,339,631.27  —--$2,339,631.27 





ORGANIZED 1854 


MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 
$4,478,484.10 ~ —-$2,971,049.18 $600,000.00 $907,434.92 $1,507,434.92 





ORGANIZED 1866 


NATIONAL-BEN FRANKLIN FIRE INSURANCE CO., OF PITTSBURGH, PA. 
$5,508,164.57 $4,071,227.38 $1,000,000.00 $436,937.19 $1,436,937.19 








ORGANIZED 1871 


SUPERIOR FIRE INSURANCE CO., OF PITTSBURGH, PA. 
$4,872,321.76 $3,197,308.18 $1,000,000.00 $675,013.58 $1,675,013.58 





ORGANIZED 1870 


CONCORDIA FIRE INSURANCE CO., OF MILWAUKEE, WIS. 
$6,564,842.84 $4,763,794.03 $1,000,000.00 $801,048.81 — $1,801,048.81 





ORGANIZED 1886 


CAPITAL FIRE INSURANCE C0., OF CONCORD, N. H. 
$915,931.65 $72,839.60 $300,000.00 $543,092.05 $843,092.05 





TOTAL OF ASSETS a TOTAL OF LIABILITIES _ TOTAL NET PREMIUMS 
$49,426,317.34 $28,492,730.94 $22,498,413.63 


HOME OFFICES 
NEWARK, NEW JERSEY 


PHILADELPHIA, PA. CONCORD, N. H. MILWAUKEE, WIS. PITTSBURGH, PA. 
DEPARTMENT OFFICES 

















\ W ” “ “ fn iT) {) fT) 1) | 4 t) , (| }) 0 4 i) 
III IED DEAE BNENEEINENINERNENEEEED NOD NG I NGI NOTING DINGO NOTING NGD ING TING PINGING ZING ZING LYN LYING YAS YANNIS 


WESTERN DEPARTMENT PACIFIC DEPARTMENT 
H. A. CLARK, Manager W. W. & E. G. POTTER, Managers 
844 Rush Street 60 Sansome Street 
CHICAGO, ILL. SAN FRANCISCO, CAL. 
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Moral Hazard Losses 
Still Bad in N. Y. C. 


REPORT OF LOSS COMMITTEE 





New York Board Says Moral Risk 


Situation Is a Dangerous Feature 





of Underwriting Here 
Moral hazard losses and conditions 
continue to play an important and costly 
part in the insurance business in New 


York City, according to the committee 
on losses and adjustments of the New 
York Board of Fire Underwriters which 
has just published its twenty-fifth annual 
report. The report is written by Herbert 

FE. Maxson, chairman of the committee 
and vice-president of the America Fore 
Group of companies. During 1926 the 
committee on losses and adjustments 
made 297 moral hazard reports in addi- 
tion to watching closely dangerous in- 
dustrial conditions in several businesses 
which led to fires and riots. 

Of the 297 moral hazard reports made 
last year 101 called for unusual investi- 
gation, the cost of which amounted to 
$212,013. The resulting saving to compa- 
nies as compared with assureds’ proofs 
of loss was, however, nearly $1,300,000. 
During 1926 the committee spent $54,000 
on criticized claims. 

There was $10,154,863 of insurance in- 
volved in the moral hazard cases. This 
is 104% of all the insurance involved in 
the claims adjusted during the year, 
while the number is 4.56% of the whole 
number of claims adjusted during the 
year. Several contested claims have been 
satisfactorily disposed of since the close 
of the year and therefore the savings do 
not appear in the figures. 

Moral Hazard Cases Increase 

“Moral hazard is still with us,” says 
Mr. Maxson. 

“While it seems to be a fact that there 
was a marked reduction in the whole 
number of losses this year over those oc- 
curring last year, particularly during cer- 
tain months last fall, the percentage of 
ncral hazard cases to the whole has 
greatly increased. 

“During the year we have handled 

6,486 cases. Of these approximately 10% 
were considered, at least temporarily, in 
the moral hazard class and received spe- 
pcial investigation. 
“In the spring fires in women’s hat and 
millinery risks became so frequent that 
a special investigation was undertaken. 
Attorney Frederic C. Pitcher was em- 
ployed to assist us. Forty cases were 
involved in this operation. 

“Qur final conclusion was that while 
there was no organized arson, the sug- 
gestion arising from frequent fires was 
too impe!lling to some who thought a fire 
might offer a relief from a difficult trade 
and financial situation. Trade conditions 
Were such as to justify the belief that a 
number of fires were not of honest ori- 
gin. Of these thirty-one cases have been 
disposed of, resulting in a saving of $87,- 
10. to the companies over the proofs 
Presented. This is much more than the 
Cost of the entire investigation, in addi- 
tion to which there is the moral effect 
Which, in our opinion, is of the greatest 
Importance to the insurance companies 
generally. The fires in this class are 
Now apparently not more than normal, 
ut we doubt that the moral hazard of 
this class is cleared up notwithstanding 
the cessation of figes which we believe 
Is largely due to the fact that it is now 
Well known that each case will have dras- 
te investigation. 

Riot Claims Denied 


«, . ye 2 
Claims under riot and civil commotion 


















policies present another situation which 
is being handled by this committee with 
the full co-operation of all companies. 
The action of the ‘Explosion Conference’ 
on reviewing the situation with us was 
very helpful. Forty-nine claims have 
been presented involving an approximate 
loss of $55,030. 

“Most of these claims apparently arise 
as the result of the activities of the so- 
called ‘Rough House Committee’ of the 
unions responsible for strikes in the gar- 
ment, fur and paper box trades. 

“In the. opinion of attorneys Cardozo 
and Nathan, whose services have been 
engaged, there is no liability under the 
present riot and civil commotion policy 
for any of these losses, as there were no 
riots. Suits will be brought against the 
city of New York, which is liable for 
any damage by riot. If there were no 
riots the city is not liable nor are the 
ccmpanies. If there were riots the city 
is liable and companies should be able 
to recover under subrogation. 

“Until recently the fur losses were re- 
markably light as the trade had not had 
time to speed up after the strike, which 
was settled last summer. ‘There have 
been a number of fires and damage 
claims during the past several weeks and 
we think we can safely say that, if the 
arrangement needs any further justifica- 
tion, it will come in the spring, at which 
time we are anticipating that the losses 
will be unusually heavy. 

“Our remarks on the garment trades in 
our report last year are, following the 
phraseology of our lawyer friends, re- 


peated and alleged as though herein ful- 
ly at length set forth. 
Soviet Activities Alleged 

“There has been a continuous strike in 
the garment manufacturing trade since 
July 1, 1926. Much ill will has been en- 
gendered, resulting in personal violence, 
malicious mischief and sabotage. It is 
openly stated by apparently competent 
authority that the communist elements in 
the unions, controlled, guided and urged 
on by the Soviets in Russia, aim to con- 
trol in this country and consider our met- 
ropolitan district a fertile and promising 
field, and that vast sums of money have 
been expended here in this interest. 

“The strike in the fur trade lasted four 
months and the strike in the coat and 
suit trade has lasted more than six 
months, but the animosities engendered 
still appear daily. 

“The braid, embroidery and lace trades 
are apparently in a very unhealthy con- 
dition, and it appears that the only solu- 
tion of their difficulty will be if the mil- 
linery and upholstry trades absorb their 
stock. How this can be done is proble- 
matical and the offerings in these par- 
ticular trades should be investigated 
thoroughly before accepting. 

“Small retail grocery, dry goods, cloth- 
ing and haberdasher stores are showing 
many fires and failures and such risks 
should be closely scanned. 

“Conferences have been had with Po- 
lice Commissioner McLaughlin and his 
intelligent interest and co-operation is 
very helpful. The Fire Marshal’s office 
is earnestly active. In an unusual num- 








NOY — 
AUTOMOBILE INSURANCE 


April and May of last year saw the sale of 805,908 new 
passenger cars and 98,625 new trucks—not to mention 
used car sales. All these sales meant business for the 


insurance agent. 
Here is the peak season! 
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write 








Your opportunities include 
policies for cars sold last year, on which renewals are 


The Automobile Policies of the Philadelphia Fire and 
Marine Insurance Company are well known and 
For satisfactory service on every policy— 
write this dependable coverage. For full information, 


PHILADELPHIA 
FIRE & MARINE 
INSURANCE COMPANY 


HEAD OFFICE 
1600 Arch Street, Philadelphia, Pa. 


CITY AND SUBURBAN OFFICE 
Lewis Bldg., 15th & Locust Sts., Philadelphia, Pa. 




















ber of cases indictments have been pro- 
cured and, in one case, within forty-eight 
hours of the occurrence of an incendiary 
fire a confession was elicited from the 
holder of the insurance policies. 

“All of this is encouraging as showing 
that we are getting results. We have 
no hope of bringing about millennial con- 
ditions in the near future but the sug- 
gestion is that the ‘leaven of righteous- 
ness’ is at work.” 

Incurred losses last year amounted to 
$19,617,039 showing an increase of 5.78% 
in amount over 1925 and an increase of 


5.24% in number. The figures cover 
Greater New York City and Hudson 
County, N. J. In 1926 there were 6,514 


claims adjusted, an increase of nearly 
500 over 1925. The total insurance in- 
volved was $993,807,652, compared with 
$813,913,834 in 1925, and the average in- 
surance loss per adjustment was $2,733 
against $3,152 the year before. 

There were 58 sprinkler leakage claims 
in 1926 with a total insurance loss of 
$73,533. Twenty fires occurred in 1926 
where the loss exceeded $100,000. The 
worst fires came in December. when 
three claims each exceeded $335,000. 
There were 93 claims arising from twelve 
warchouse fires with an adjusted loss of 
$174,521. There were no claims under 
explosion poliices, but 49 riot and civil 
commotion claims were received. 





FIRE 38 STORIES IN AIR 





N. Y. Fire Denv’t. Unable To Get Water 
On Scaffolding Blaze Which Ulti- 
mately Burns Itself Out 

Fire insurance men were treated to 
another innovation on Tuesday night 
when the scaffolding on the top of the 
15 story tower of the new Hotel Nether- 
lands in New York City caught fire and 
defied successfully all efforts of the city’s 
fire department. The fire was thirty- 
eight stories above Fifth avenue and 
while the actual damage to the new 
structure is estimated at $200,000 the 
firemen with all their apparatus could 
get only a little water directly on the 
blaze. They had to confine their efforts 
to preventing the fire from spreading 
badly down below and allowed the blaze 
on the tower scaffolding to burn itself 
out. 

Aside from the novelty of witnessing 
in New York City a potentially danger- 
ous fire that could not be extinguished 
by the fire department, chief interest in 
this fire centered in the quick suppres- 
sion of other fires caused by blazing 
timbers from the Netherlands tower fall- 
ing on nearby roofs. The:storm of fire- 
brands did, nevertheless, considerable 
damage to several housetops. Burning 
timbers fell for several hours onto Fifth 
avenue, creating a dangerous situation. 
Lucius. M. Bloomer, president of the 
Sherry-Netherland Corporation, which 
will operate the new hotel, said the fire 
would cause no delay in opening the 
building on October 1 and that all dam- 
age was adequately covered by insur- 
ance. 





CRUM & FORSTER GET CITY 


Crum & Forster, one of the largest 
fire insurance offices in New York City, 
have acquired financial control of the 
City Insurance Company of Sunbury, 
Pa., and Henry J. Wyatt, vice-president 
of Crum & Forster, has been elected a 
member of the board of the City. For 
three years Crum & Forster have had an 
arrangement with the City whereby they 
reinsured the company’s underwriting in 
the United States Fire. The City has 
assets of $326,670 and capital of $600,000. 
It was organized in 1870. 
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WILL HELP ANY AGENT TO 
| Sell More Insurance 


VERY mail brin?s many orders from 

progressive agents whowish toavail 
themselves of the wisdom taught by 
seventy-eight years of experience of 
a great insurance company. Every mail 
also brings expressions from delighted 
recipients, such as the following: 


“This book is, without doubt, the most complete and 
inspiring publication of its kind I have ever had the 
pleasure of studying, and I must say that after carefully 
digesting its contents it would be a poor agent who 
would not instinctively puff out his chest and go to 
work.”—(Agent.) 


“The Glens Falls rendered a distinct service to the whole 
fire insurance business when it put in the hands of 
agents, through the Glens Falls Handy Book, a volume 
that will go a long way toward educating any man who 
has a desire to learn.’’—(Official of a Company.) 


“‘Have been trying for some time to get just such a book 
as this.””—(Agent.) 


“I intend to keep it as a reference book for solution of 
fire insurance problems.’’—(Insurance Editor, large city 
newspaper.) 


‘“‘Have benefited much by it and expect to continue its 
use.”’—(A State Agent.) 


“Something that I have often desired but did not know 
where to obtain.”—(State Fire Marshal.) 


“The best written and probably the most instructive 
book on insurance which we have ever seen or heard 
of.”’—(Agent.) 


“Full of valuable information.’’— (State Insurance Com- 
missioner. ) 


“It is a book which should be in every public library in 
the country and in every high school library.” —( Agent.) 
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| VREELAND PRESS, INC. 

344 West 38th Street, New York, New York 

| Encloséd is remittance of $1.00. Please send ‘‘The Glens 
| Falls Handy Book”’ to the undersigned. 
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It is agreed that if the book is not satisfactory it will be re- 
turned to you within five days after receipt and you will refund 
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Germans Now Staging 
Insurance Comeback 


GOING INTO OTHER COUNTRIES 





National General of Stettin in England 
for Reinsurance; Many Companies 
in France for Marine 





The Germans are extending their in- 
surance companies into other nations and 
one of the British newspapers has a 
story about it, called “The Big German 
Push of 1927.” 

In a recent issue of a Scandinavian 
shipping paper appeared the following 
details : ; 

In the insurance business, as every- 
where, it looks very much as if Germany 
in 1927 is going to make a definite and 
energetic step for the regaining of her 
lost markets all over the world. Taking 
B cspecially the insurance business, we find 
for instance that the German insurance 
company, National General Insurance 
Company of Stettin has been registered 
in Great Britain for reinsurance pur- 
poses. Further, quite a number of Ger- 
man companies have been registered in 
the Belgian market, foremost among 
which are the Nordstern of Berlin, the 
Mannheimer and the Oberrheinische, 
both of Mannheim, and finally, the Stutt- 
gart Berliner, of Stuttgart. 

French Invasion 


Finally, and most important, we learn 
that-at }east nine German and one Aus- 
trian company have been authorized to 
transact marine insurance business in 
France. These companies are: Algingia, 
Hamburg; Allianz, Berlin; Assecuranz 
Union, Hamburg; Sud Deutsche Ruck 
Verischerungs A/G, Munich; Victoria 
Feuer, Berlin; Victoria Transport, Ber- 
lin; Munich Insurance Company, Mu- 
nich; Allgemeine Versicherungs Gesell- 
schaft, Dresden; Badische Assecuranz 
Gesellschaft, Baden; and Deutscher 
Lloyd, Berlin; besides the Austrian re- 
insurance company, Wiener Ruckversi- 
cherung. Readers familiar with the atti- 
ture of our French contemporary, “L’Ar- 
gus,” towards the German companies and 
Germany itself, cannot wonder that this 
contemporary chooses to accompany the 
above list of German companies with a 
bitter criticism of the French Govern- 
ment that has allowed the German com- 
panies to become authorized. 

“Pointing to the recent English-French 
agreement on the stabilization. of the 
French marine insurance business, our 
French contemporary states that after 
having by that agreement just avoided 
the destruction of their industry, they are 
now, by the German invasion, threatened 
with another danger, that of the German 
Companies which have been permitted to 
» ‘iter, without even the advices of the 
tench competent marine insurance or- 
ganizations being asked,” says the Scan- 
dinavian paper. 

Rates 


. ‘Perhaps, however, our contemporary 
1S too pessimistic when it proceeds to 
Point out that it henceforward will be 
impossible to think of stabilizing the 

tench marine insurance business. The 

usiness is at present so scarce that 
there is not enough business for the ex- 
isting companies, and the result, a fresh 
invasion, would therefore only mean 
aes competition with its unavoidable 
ollower, the rate cutting campaign to 
the absolute ruin of the business. We 

are say, however, that this is an ex- 
eeeration, because as far as our experi- 
pe oes it will not be easy for new- 
— in any one market to gather in 
— a business that counts, and the 
a of the Germany companies 
it luld, therefore, seem to be only lim- 

fd at the outset and there should, 


therefore, not be any need to over-rate 
poo Immediate importance of the en- 


i td the German companies to the 
ng market. We would rather feel 
the _ to believe that the influence of 
ston gp companies will be the more 
wh Sly felt in the reinsurance market 


fre the German companies, on the 





TO EXAMINE ADJUSTERS 





Massachusetts To Require That Every 
License Holder Must Pass Test Of 
His Qualifications 
Massachusetts is going to check up on 
the efficiency of fire insurance loss ad- 
justers, which has been questioned in 
some states, by requiring that on and 
after April 25 every applicant for an ad- 
juster’s license must pass a satisfactory 
written examination to test his compe- 
tency. No person who fails to pass such 
an examination, says Insurance Commis- 
sioner Wesley E. Monk, will be permit- 
ted to take another trial until at least 
three months have passed. And no ad- 
juster’s license will be issued until after 
the expiration of at least seven days from 
the filing of the application therefor or 
until such written examination has been 

passed. 

For those who already hold licenses 
no license will be renewed until the 
holder has passed the same examination 
given to new applicants, but this require- 
ment shall apply only to the first re- 
newal of a license issued prior to April 
25, 1927. Examinations for adjuster’s li- 
censes are being held daily, except Sat- 
urday, at the Massachusetts insurance 
department in Boston, between the hours 
of 9 a. m. and 4 p. m. 





GENERAL BROKERS’ DINNER 

The General Brokers’ Association of 
the Metropolitan District, Inc., has taken 
over the ground floor of 90 William 
street in New York as temporary quar- 
ters. Applications for membership and 
tickets for the annual banquet on April 
28 at the Hotel Commodore are being 
handled from this office and also through 
J. S. Hirsh at 115 Broadway. More than 
twenty companies have already engaged 
tables. Among those who will be pres- 
ent are the insurance commissioners of 
New York, New Jersey and Massachu- 
setts, Franklin D Roosevelt, vice-presi- 
dent of the Fidelity & Deposit, and well- 
known in political circles throughout the 
country, and many others. 





BILL TO REDUCE CAPITAL 


An emergency bill has been introduced 
in the Massachusetts legislature upon the 
petition of H. Calvin Ford, of Pittsfield, 
president of the New England Fire. This 
bill provides that if the capital stock of 
a company is impaired the company may, 
under certain conditions, reduce the cap- 
ital stock and the number of shares out- 
standing. The New England Fire was 
involved in the Chrysler-Palmetto deal 
= is said to have suffered considerable 
oss, 





SUES ON CHRYSLER DEAL 

The Metropolitan National of Havana, 
Cuba, last week filed suit in the United 
States District Court at Charleston, S. C., 
against the Automobile of Hartford and 
the Palmetto Fire of Sumter, S. C., in 
connection with transactions growing out 
of the Chrysler-Palmetto deal. 





ON TRIP THROUGH SOUTH 

Alfred J. Donahue, assistant to Man- 
ager J. Ross Moore of the National 
Automobile Underwriters’ Conference, 
has been traveling through the South 
this week, visiting Atlanta, Ga., Jackson- 
ville, Fla, and New Orleans. He will 
return to the main office in New York 
some time next week, 





In order to explain the request for a 
$500,000 field service fund the National 
Fire Protection Association has issued a 
pamphlet, “Waging Systematic War 
Against Fire.” 





strength of their old pre-war relations 
with the French direct writing compa- 
nies, will stand a fairly good chance of 
securing reinsurance business again, es- 
pecially nowadays, when the reinsurance 
market has become as limited as it actu- 
ally is. However, that depends, natu- 
rally, on the abolition of the black list 
law of 1917, of which we have heard 
nothing lately, but which we feel has at 
all events outlived itself long ago. 





NEIGHBORS EVERYWHERE 
TELL ONE ANOTHER 


“How fortunate the Browns were to have 
that Rental Value Insurance. That provided 
ready cash to pay for temporary quarters 
while they were restoring their home 
with the FIRE insurance indemnity.” 


“And,” says Mrs. Jones, “to think 
that they never heard of this *KEEP- 
A-ROOF-OVER-YOUR-HEAD In- 
surance till that alert Mercantile 
Insurance Company agent insisted 
upon delivering it with their 
FIRE insurance policy renewal.” 


“Yes,” added Mrs. Wise, 
“and it cost far less than their 
FIRE insurance. We 
would’nt be without it. 
now that we know there 
is such a _ safeguard.” 


| * Registered | 
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| Sell More Insuranc 








WILL HELP ANY AGENT TO 


VERY mail brings many orders from 

progressive agents who wish toavail 
themselves of the wisdom taught by 
seventy-eight years of experience of 
a great insurance company. Every mail 
also brings expressions from delighted 
recipients, such as the following: 


“This book is, without doubt, the most complete and 
inspiring publication of its kind I have ever had the 
pleasure of studying, and I must say that after carefully 
digesting its contents it would be a poor agent who 
would not instinctively puff out his chest and go to 
work.”—(Agent.) 


“The Glens Falls rendered a distinct service to the whole 
fire insurance business when it put in the hands of 
agents, through the Glens Falls Handy Book, a volume 
that will go a long way toward educating any man who 
has a desire to learn.” —(Official of a Company.) 


“Have been trying for some time to get just such a book 
as this.” —(Agent.) 


“I intend to keep it as a reference book for solution of 
fire insurance problems.’”’—(Insurance Editor, large city 
newspaper. ) 


“Have benefited much by it and expect to continue its 
use.’”’—(A State Agent.) 


“Something that I have often desired but did not know 
where to obtain.” —(State Fire Marshal.) 


“The best written and probably the most instructive 
book on insurance which we have ever seen or heard 
of.’’—(Agent.) 


“Full of valuable information.’’— (State Insurance Com- 
missioner. ) 


“It is a book which should be in every public library in 
the country and in every high school library.”—( Agent.) 
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OF 
‘Book 


CONTENTS 


Section I. Fire Insurance 
A Profession as Well as a Business 


Section II. The “Why” of Stock Insurance 
Section III. The Fire Insurance Policy 
What it Means 
Section IV. Automobile Insurance 
Its Features and Functions 
Section V. U. &O. 
The First ‘‘Little Brother’’ 
Section VI. The Rental Group 
Rent, Rental Value, and Leasehold Insurance 
Section VII. On Land or Sea 


Transportation, and Marine Insurance 


Section VIII. Man vs. Nature 


Windstorm, Tornado and Earthquake Insurance 


Section IX. Allied Lines 
Parcel Post, Registered Mail, Tourist Baggage, 
Explosion, Riot and Civil Commotion, and 
Sprinkler Leakage Insurance 
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PUBLISHERS 


344 West 38th Street 
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Germans Now Staging 
Insurance Comeback 


GOING INTO OTHER COUNTRIES 





National General of Stettin in England 
for Reinsurance; Many Companies 
in France for Marine 





The Germans are extending their in- 
surance companies into other nations and 
one of the British newspapers has a 
story about it, called “The Big German 
Push of 1927.” : : 

In a recent issue of a Scandinavian 
shipping paper appeared the following 
details : ‘ 

In the insurance business, as every- 
where, it looks very much as if Germany 
in 1927 is going to make a definite and 
energetic step for the regaining of her 
lost markets all over the world. Taking 
especially the insurance business, we find 
for instance that the German insurance 
company, National. General Insurance 
Company of Stettin has been registered 
in Great Britain for reinsurance pur- 
poses. Further, quite a number of Ger- 
man companies have been registered in 
the Belgian market, foremost among 
which are the Nordstern of Berlin, the 
Mannheimer and the Oberrheinische, 
both of Mannheim, and finally, the Stutt- 
gart Berliner, of Stuttgart. 


French Invasion 


Finally, and most important, we learn 
that at Jeast nine German and one Aus- 
trian company have been authorized to 
transact marine insurance business in 
France. These companies are: Algingia, 
Hamburg; Allianz, Berlin; Assecuranz 
Union, Hamburg; Sud Deutsche Ruck 
Verischerungs A/G, Munich; Victoria 
Feuer, Berlin; Victoria Transport, Ber- 
lin; Munich Insurance Company, Mu- 
nich; Allgemeine Versicherungs Gesell- 
schaft, Dresden; Badische Assecuranz 
Gesellschaft, Baden; and Deutscher 
Lloyd, Berlin; besides the Austrian re- 
insurance company, Wiener Ruckversi- 
cherung. Readers familiar with the atti- 
ture of our French contemporary, “L’Ar- 
gus,” towards the German companies and 
Germany itself, cannot wonder that this 
contemporary chooses to accompany the 
above list of German companies with a 
bitter criticism of the French Govern- 
ment that has allowed the German com- 
panies to become authorized. 

“Pointing to the recent English-French 
agreement on the stabilization. of the 
French marine insurance business, our 
French contemporary states that after 
having by that agreement just avoided 
the destruction of their industry, they are 
now, by the German invasion, threatened 
with another danger, that of the German 
companies which have been permitted to 
enter, without even the advices of the 

rench competent marine insurance or- 
ganizations being asked,” says the Scan- 
dinavian Paper. 

Rates 


. Perhaps, however, our contemporary 
1S too pessimistic when it proceeds to 
Point out that it henceforward will be 
impossible to think of stabilizing the 
rench marine insurance business. The 
usiness is at present so scarce that 
there is not enough business for the ex- 
isting companies, and the result, a fresh 
mvasion, would therefore only mean 
Keener competition with its unavoidable 
follower, the rate cutting campaign to 
the absolute ruin of the business. We 
dare say, however, that this is an ex- 
aggeration, because as far as our experi- 
ence goes it will not be easy for new- 
comers in any one market to gather in 
an urry a business that counts, and the 
. ae of the Germany companies 
ined , therefore, seem to be only lim- 
. at the outset and there should, 
at kabe, not be any need to over-rate 
sud immediate importance of the en- 
= ~ ly the German companies to the 
a ou market. We would rather feel 
= ro to believe that the influence of 
Pr «rman companies will be the more 

Ongly felt in the reinsurance market 

tre the German companies, on the 


TO EXAMINE ADJUSTERS 





Massachusetts To Require That Every 
License Holder Must Pass Test Of 
His Qualifications 

Massachusetts is going to check up on 
the efficiency of fire insurance loss ad- 
justers, which has been questioned in 
some states, by requiring that on and 
after April 25 every applicant for an ad- 
juster’s license must pass a satisfactory 
written examination to test his compe- 
tency. No person who fails to pass such 
an examination, says Insurance Commis- 
sioner Wesley E. Monk, will be permit- 
ted to take another trial until at least 
three months have passed. And no ad- 
juster’s license will be issued until after 
the expiration of at least seven days from 
the filing of the application therefor or 
until such written examination has been 
passed. 

For those who already hold licenses 
no license will be renewed until the 
holder has passed the same examination 
given to new applicants, but this require- 
ment shall apply only to the first re- 
newal of a license issued prior to April 
25, 1927. Examinations for adjuster’s li- 
censes are being held daily, except Sat- 
urday, at the Massachusetts insurance 
department in Boston, between the hours 
of 9 a. m. and 4 p. m. 





GENERAL BROKERS’ DINNER 

The General Brokers’ Association of 
the Metropolitan District, Inc., has taken 
over the ground floor of 90 William 
street in New York as temporary quar- 
ters. Applications for membership and 
tickets for the annual banquet on April 
28 at the Hotel Commodore are being 
handled from this office and also through 
J. S. Hirsh at 115 Broadway. More than 
twenty companies have already engaged 
tables. Among those who will be pres- 
ent are the insurance commissioners of 
New York, New Jersey and Massachu- 
setts, Franklin D Roosevelt, vice-presi- 
dent of the Fidelity & Deposit, and well- 
known in political circles throughout the 
country, and many others. 





BILL TO REDUCE CAPITAL 


An emergency bill has been introduced 
in the Massachusetts legislature upon the 
petition of H. Calvin Ford, of Pittsfield, 
president of the New England Fire. This 
bill provides that if the capital stock of 
a company is impaired the company may, 
under certain conditions, reduce the cap- 
ital stock and the number of shares out- 
standing. The New England Fire was 
involved in the Chrysler-Palmetto deal 
- is said to have suffered considerable 
oss. 





SUES ON CHRYSLER DEAL 

The Metropolitan National of Havana, 
Cuba, last week filed suit in the United 
States District Court at Charleston, S.‘C., 
against the Automobile of Hartford and 
the Palmetto Fire of Sumter, S. C., in 
connection with transactions growing out 
of the Chrysler-Palmetto deal. 


ON TRIP THROUGH SOUTH 

Alfred J. Donahue, assistant to Man- 
ager J. Ross Moore of the National 
Automobile Underwriters’ Conference, 
has been traveling through the South 
this week, visiting Atlanta, Ga., Jackson- 
ville, Fla, and New Orleans. He will 
return to the main office in New York 
some time next week. 








In order to explain the request for a 
$500,000 field service fund the National 
Fire Protection Association has issued a 
pamphlet, “Waging Systematic War 
Against Fire.” 





strength of their old pre-war relations 
with the French direct writing compa- 
nies, will stand a fairly good chance of 
securing reinsurance business again, es- 
pecially nowadays, when the reinsurance 
market has become as limited as it actu- 
ally is. However, that depends, natu- 
rally, on the abolition of the black list 
law of 1917, of which we have heard 
nothing lately, but which we feel has at 
all events outlived itself long ago, 





NEIGHBORS EVERYWHERE 
TELL ONE ANOTHER 


“How fortunate the Browns were to have 
that Rental Value Insurance. That provided 
ready cash to pay for temporary quarters 
while they were restoring their home 
with the FIRE insurance indemnity.” 


“And,” says Mrs. Jones, “to think 
that they never heard of this * KEEP- 
A-ROOF-OVER-YOUR-HEAD In- 
surance till that alert Mercantile 
Insurance Company agent insisted 
upon delivering it with their 
FIRE insurance policy renewal.” 


“Yes,” added Mrs. Wise, 
“and it cost far less than their 
FIRE insurance. We 
would’nt be without it. 
now that we know there 
is such a safeguard.” 
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MARINE & AUTOMOBILE DEPARTMENT 














Deplores Language __ 
Of Marine Policies 


ADDRESS BY BRITISH JUDGE 


Justice Mackinnon, 27 Years on Bench, 
Shows How Defective Use of English 
Causes Endless Trouble 


: é See 

Tustice Mackinnon of the 3ritish 
courts and one of the most able authori- 
ties on marine insurance law, gave a 


talk recently before the London Insur- 
ance Institute in which he commented 
upon many phases of marine insurance 
as it has passed before his eyes in the 
court room for over twenty-five years. 
The judge, in particular, commented crit- 
ically on the obscure language of marine 
insurance policies, phraseology which 
continually brings marine contracts into 
court. He suggested, in fact, that as 
marine underwriters may not be experts 
in English they should at least go to 
specialists in the use of English and 
have them draft clear and precise ma- 
rine policies. : 

Speaking of difficulties that occur as 

the result of the defective use of the 
English language in connection with ma- 
rine policies and various clauses now in 
common use, Justice Mackinnon said in 
yart: 
“The English language is capable of 
expressing anything with absolute clear- 
ness. It is possible for a policy, or shall 
I call it a contract of marine insurance, 
to be drawn up in such terms that it will 
deal with every eventuality, and in such 
terms that doubt as to their meaning 
cannot arise. I do not say it would be 
easy, but I affirm that it is possible. 
Whether it is practical is of course an- 
other matter. For one thing it would 
have to be much more lengthy than an 
ordinary policy: but business requires 
that its documents shall be short. And 
for a second thing it would be in a to- 
tally different form from that of the 
ancient document that you still follow so 
closely. And thirdly, it would need to 
be carefully redrafted for a great va- 
riety of different types of insurance. 

Clear Wording Not Always Practical 

“That which is possible, then, is not 
practical. The ancient form is not likely 
now to be superseded, and the method 
of adapting it to various purposes must 
be achieved by added clauses. But here 
I do venture to think that the English 
language is not always given its proper 
opportunity. Let me remind you of one 
simple phrase that has been used for 
years. ‘Including all risk of craft. I 
have read it hundreds of times, and I 
have always wondered what it meant. 
For surely it is obviously ambiguous. It 
may be that it adds an insured peril as 
well as extending the insured voyage, 
or it may be that it only extends fhe 
insured transit. Which it is I do not 
pretend to know. But I do know that 
if the latter only is intended the am- 
biguity can be avoided in the simplest 
way. ‘Held covered’ is a favored phrase, 
and ‘held covered while in craft’ is much 
more certain than ‘including all risk of 
craft.’ 

“Some quiet fun may also come from a 
clause that arises from the mutual jeal- 
ousy of marine and fire companies. I 
remember a case in which goods were 
burned in a warehouse a few days after 
being landed. There was a marine pol- 
icy, on them which had the clause—‘Not 
liable for any claim which, but for the 
existence of this policy, would be recov- 
erable upon any other policy.’ And there 
was a fire policy on them, which con- 
tained a clause in identical language. The 
only logical result was that neither com- 


pany was liable for anything! The as- 
sured did not find this satisfactory, and 
I believe, to avoid a scandal, each com- 
pany paid half the loss. 

“These, however, are not. very impor- 
tant things, and the difficulties they cre- 
ate do not occur very frequently. Shall 
I be considered ungrateful if I refer to 
a clause that occurs in almost every ma- 
rine policy? I mean those apparently 
simple words—‘Warranted free of cap- 
ture, Seizure, arrest, restraint or detain- 
ment, and the consequences thereof, or 
any attempt thereat, piracy excepted, and 
also from all consequences of hostilities, 
or warlike operations, whether before or 
after declaration of war.’ I ask if I shall 
appear ungrateful, if I refer to them crit- 
ically. For it is the undoubted truth that 
those 36 words, or to be accurate, only 
nine of them, have put more guineas into 
my pocket than any other microbe of liti- 
gation I can think of. And the nine are 
—‘free from all consequences of hostili- 
ties, or warlike operations.’ 


“Free of Capture” Clause Difficulties 


“Unless it has been that underwriters 
and assureds have desired to benefit ‘de- 
serving lawyers, like myself, it is a mys- 
tery to me why the use of this phrase 
has so long survived. I do not know 
when it was invented, but it is certainly 
more than 60 years old. The obscurity 
of its meaning and effect was demon- 
strated 64 years ago in the famous case 
about the loss of a ship through the Con- 
federates in the American Civil War ex- 
tinguishing the light on Cape Hattaras. 
Every war since then has provided fur- 
ther proof of that obscurity. And dur- 
ing the late Great War there were end- 
less cases, upon those words, ‘free from 
all consequences of hostilities or warlike 
operations.’ I am quite sure I had to 
consider them, and argue about them, as 
arbitrator or counsel, in far more cases 
than arose about anything else through- 
out the war. 

“It is not the whole clause that is so 
obscure in meaning. ‘Free of capture, 
seizure, arrest, restraint, or retainment’ 
1s comparatively quite lucid. The words 
cancel certain perils insured by the com- 
mon form. But I do not think it is com- 
monly realized that ‘Free of seizure’ can- 
cels any insurance against robbery, nor 
do I suppose the words were ever intend- 
ed to have that effect. And the decision 
a good many years ago in Miller vy. Law 
Accident Co., where cattle were seized 
and destroyed under a municipal regula- 
tion about foot and mouth disease, and it 
was held that the loss was excluded by 
the F. C. S. clause, exhibited, I think, 
another unexpected result. 

“But it is the nine words—‘Free from 
all consequences of hostilities or warlike 
operations, that are so fatally obscure. 
They do not cancel insured perils. They 


Full Text of New Marine Tax Savi 


Section 169-a of the New York Insur- 
ance Law is created to take care of the 
new marine insurance tax provisions 
which substitute the tax on profits for 
the tax on gross premiums. This law 
is considered a most progressive meas- 
ure in the evolution of insurance taxa- 
tion and it is believed other states will 
pass similar measures in the near future. 
The text of law follows: 


Section 169-a. Taxation; reports. 1. With 
the exception of license fees, real estate and 
personal property taxes and taxes under the 
reciprocal provisions of ‘section thirty-three of 
the insurance law, as amended, every insurer 
organized admitted or licensed to transact the 
business of marine insurance (as defined in sec- 
tion one hundred and fifty of this chapter) 
within this state; shall with respect to all 
insurances written within this state, upon hulls, 
freights, or disbursements, or upon goods, wares, 
merchandise and all other personal property and 
interests therein, in course of exportation from 
importation into any country, or transporta- 
tion coastwise, including transportation by land 
or water from point of origin to final destina- 
tion in respect to, appertaining to, or in con- 
nection with, any and all risks or perils of navi- 
gation, transit or transportation, and while be- 
ing prepared for, and while awaiting shipment, 
and during any delays, storage, transshipment 
or reshipment incident thereto, including war 
risks and marine builder’s risks, be taxed only 
on that proportion of the total underwriting 
profit of such insurer from such insurances writ- 
ten within the United States, which the gross 
premiums of the insurer from such insurance 
written within this state bear to the gross pre- 
miums of such insurer from such insurance writ- 
ten within the United States. The term “under- 
writing profit”? as used herein, shall be arrived 
at by deducting from the net earned premiums 
on such marine insurance contracts written 
within the United States during the calendar 
year (1) the losses incurred, and (2) expenses 
incurred, including all taxes, state and federal, 
in connection with 

Net earned premiums on such marine insur- 
ance contract written during the calendar year 
shall be arrived at as follows: 

Gross premiums on such marine insurance 
contracts written during the calendar year, less 
any and all return premiums, any and all pre- 
miums on policies not taken and any and all 
premiums paid for such insurance. % 

Add unearned premiums on such outstanding 
marine business at the end of the preceding 
calendar year. 

Deduct unearned premiums on such outstand- 
ing marine business at the end of the current 
calendar year. 

Losses incurred, as used herein, shall mean 








are a limitation of liability in respect of 
loss caused by any peril. No one can 
define their exact meaning or result. 
After the endless cases we had during 
the war no one can be any more definite 
in analyzing their effect. Those cases, 
you may rightly say, are unsatisfactory ; 
the effect of many of them approaches 
absurdity. That is not the fault of the 
law, or of the judges. It is the fault 
of people who have chosen to frame a 
vital clause in their all-important con- 
tract in language of muliginous obscurity. 

“I do most seriously assert that the 
use of this F. C. S. clause, and especially 
of those nine words of it, ought long 
ago to have been abandoned. And I 
hope you will not think that I say that 
because the profit they provide for law- 
yers can no longer be mine, but only 
perhaps the trouble of attempting to de- 
cide what shall be their effect.” 
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AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $5,335,216.16 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $8,132,324.02 | 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,293,473.36 
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gross losses incurred during the calendar year 
under such marine contracts written within 
the United States, less reinsurance claims ¢ol. 
lected or collectible and salvages or recoveries 
collectible from any source applicable to the 
aforesaid losses. 


Expenses Incurred Defined 


Expenses incurred shall include: 


(a) Specific expenses incurred on such earned 
agency expenses, .taxes, licenses, fees, loss-ad. 
marine premiums, consisting of all commissions, 
justment expenses, and all other expenses ip. 
curred directly and specifically in connection 
with such premiums, less recoveries or reim. 
bursements on account of or in connection with 
such commissions or other expenses collected or 
collectible because of reinsurance or from any 


other source. Th 
(b) General expenses incurred on such week 
earned premiums, consisting of that proportion Royz 
of general or overhead expenses, such as sala. ant 
ries of officers and employes, printing and sta. ti 
tionery, all taxes of this state and of the United Ives 
States, except as otherwise provided herein, and voral 
all other expenses not chargeable specifically fice 
to a particular class of insurance which the boar 
net premiums of such marine insurance writ- 
ten bear to the total net premiums written by of ) 
such insurer from all classes of insurance writ- presi 
ten by it during the current calendar year. healt 


Provided, however, that in arriving at the 
aforesaid “underwriting profit,” for purposes of 
taxation under this section there shall not be 
deducted in respect to expenses incurred, an 
hereinbefore defined and specified in paragraphs 
(a) and (b), amounts which, in the aggre 
gate, exceed forty per centum of the afore. 
said gross premiums on such marine insurance 
contracts. 

2. Every insurer transacting marine insur 
ance in this state shall file on or before the 
first day of June in each year with the super 
intendent of insurance, and in the form pre 
scribed by him, a report of all the items per- 
taining to its insurance business as enumerated 
and prescribed in the preceding subdivision. To 
determine the basis of the tax on underwriting 
profit, every insurer which has been writing 
such marine insurance in this state for three 
years shall furnish the superintendent of in- 
surance a statement of all of the aforementioned 
items, in the form prescribed by him for each 
of the preceding three calendar years. An in- 
surer which has not been writing such marine 
insurance for three years shall furnish to the 
superintendent of insurance a statement of all 
the aforementioned items for each of the cak 
endar years during which it has written such | 
marine insurance. 


Computing Tax To Be Paid 


If the superintendent of insurance finds the 
report of the insurer reporting correct, he shall, ] 
if the insurer has transacted such marine if’ 
surance for three years, (1) ascertain the aver 
age annual underwriting profit, as defined by) 
this section, derived by the insurer from such 
marine insurance business written within t 
United States during the last preceding three | 
calendar years, (2) ascertain the proportion | 
which the average annual premiums of the it 9 
surer from such marine insurance written by it) 
in this state during the last preceding three 
calendar years bears to the average total of” 
such marine premiums of the insurer during 
the same three years, (3) compute an amount 
of five per centum on this proportion of, the 
aforementioned average annual underwriting 
profit of the insurer from such marine insu 
ance, and (4) charge the amount of tax thus 
computed to such insurer as a tax upon such 
marine insurance written by it in this state 
during the current calendar year. 



































The superintendent of insurance shall each Bi of br 
year compute the tax, according to the method that 
described in this section, upon the average al a 
nual underwriting profit of such insurer from Bj now 
such marine insurance during the preceding At 
three years, including the current calendar yea! cers 
namely, at the expiration of each current ca 
endar year, the profit or loss on such marine were 
insurance business of that year is to be added as m 
or deducted, and the profit or loss upon such Mr 
marine insurance business of the first calendat bal 
year of the preceding three year period is ' all 
be dropped so that the computation of under Bi} For ; 
writing profit for purposes -of taxation under prom 
this section will always be on a_thiree-yeaf i. 
average, provided, however, that an insuret on, 
which has not been writing such marine — Sally 
ance in this state for three years shall, until ate , 
has transacted such business in this state 1 cuse 
that number of years, be taxed on the basis.° 
its annual underwriting profit on suci eon coacl 
insurance written within the United States . and | 
the current calendar year, subject, however 4 He 
an adjustment in the tax as soon as tle, se le 
intendent of insurance, in accordance with - wy! 
provisions of this section, is enabled to peor Joi 
pute the tax on the aforementioned tliree-y vs as ge 
basis; and provided, further, that in the has clai 
of mutual companies, the superintendent © ft 1m 
surance shall not include in underwriting Prot 9 the 1 
when computing the tax prescribed by this ies 
tion, the amounts refunded by such compat a 





on account-of premiums previously paid by thelt 
policyholders. * has 

When the superintendent of insurance i 
computed the tax on an insurer’s underwtts 
profit, he shall forthwith mail to the last kn 
address of the principal office of such ™ 
a statement of the amount so charged 4 the 
it, which amount the insurer shall pay to i 
superintendent of insurance within thirty fi 
after receipt of such notice from the _s 
tendent of insurance, provided, howevet, sions 
assessing taxes under the reciprocal Prov lt 
of section thirty-three of this chapter 


(Continued on page 34) 
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F, J. O’Neill’s Election 


Is Favorably Received 


SUCCEEDS MILFORD E. JEWETT 





New Head of Royal and Eagle Indemnity 
Prominent in Insurance Law 


and Athletics 





The news that Frank J. O’Neill this 


week had been made president of the 
© Royal and Eagle Indemnity was a pleas- 


ant announcement to insurance execu- 
tives since Mr. O’Neill is widely and fa- 
vorably known. His election to this of- 
fice followed the acceptance by the 
boards of directors of these companies 
of Milford E. Jewett’s resignation as 
president. Mr. Jewett has been in poor 


health for the past year and the strain 












Characteristic Gridiron 


Snapshot of Mr. O’Neill 


of business cares impelled him to request 
that he be relieved of his duties. He is 
now in Europe. 

At the annual meeting the other offi- 
cers of the Royal and Eagle Indemnity 
were re-elected without change as well 
as members of the boards of directors 

Mr. O'Neill is as well known in foot- 
ball circles as he is to insurance men. 

or more than twenty-one years he was 
Prominent in the activities of the grid- 
tron, during which time he was univer- 
sally known as “Buck” O’Neill. A gradu- 
ate of Williams College and the Syra- 
cuse Law School, he acted as football 
coach for Williams, Colgate, Syracuse 
and Columbia universities. 

€ attracted attention as an insurance 
@wyer in Syracuse. 
Joining the Royal Indemnity in 1915 
general counsel and in charge of its 
Ms section, he rose in five years to 
Position of vice-president. Of late 


as 
clai 
the 





Judge Bijur Decides 
In Favor of Brokers 


CENTRAL BUREAU WILL FIGHT 





It is Taking Steps to Get a Stay of 
Execution; Ruling of the 
Court in Part 





The long awaited decision in the in- 
junction suit brought by Charles S. 
Rosensweig of Stephens & Co. New 
York, against Albert W. Whitney, mana- 
ger of the central bureau for “not taken” 
policies to restrain the bureau from op- 
erating, was handed down this week by 
Justice Bijur of the New York Supreme 
Court in favor of Mr. Rosensweig, who 
acted for the Fire, Marine & Liability 
Brokers’ Association in this action. 

Immediately following the news of this 
decision the central bureau took steps to 
get a stay of execution and at a com- 
mittee meeting of company managers 


held on Wednesday it was decided to” 


fight the injunction to the fullest extent. 
As matters now stand, Mr. Rosensweig’s 
injunction is not legally operative until 
the court has served on it which is not 
expected for a day or so. 

The General Brokers’ Association, 
which was also fighting the central bu- 
reau through its own attorney, has writ- 
ten a letter to Superintendent of Insur- 
ance Beha again urging him that a con- 
ference be arranged to discuss “not 
taken” policies. It was suggested that 
it be held on April 29, the day after the 
second annual dinner of the association, 
when some of the upstate agents will be 
in town. 

New York City brokers were jubilant 
over the outcome of the suit this week 
while company executives were some- 
what divided. Officially, the executives 
are “sticking by the guns” but when one 
of them was asked by The Eastern Un- 
derwriter what he thought of the deci- 
sion the response was: “Frankly, I’m 
glad. We have found that requiring 
signed applications has cost us more 
money than we have previously paid out 
because of ‘not taken’ policies or free 
insurance.” 

Judge Bijur’s Opinion 

It was Judge Bijur’s opinion that the 
application blank prepared by the casu- 
alty companies, under which brokers are 
required to become responsible for the 
premiums due under the applications 
with certain exceptions, is not a legal 
regulation and not within the power of 
the casualty companies to promulgate. 








years he has been giving his attention 
more and more to the underwriting prob- 
lems of the business, in which capacity 
he won the admiration of casualty head 
executives. He has a particularly strong 
following as well in the agency forces 
of the two companies with whom his ad- 
vancement to the presidency will be very 
popular. 

Mr. Jewett, who retires as president, 
jcined the Royal Indemnity upon its or- 
ganization in 1911 as resident secretary 
of its eastern department. He was elect- 
ed a vice-president in 1914 and advanced 
to the presidency in 1922, succeeding 
Charles R. Holland, who left to head the 
Independence Indemnity. Mr. Jewett has 
held the presidency of the Eagle Indem- 
nity since 1922. 























Joyce Recalls Surety 
Ass’n. Resignation 


FORGERY BOND CONTROVERSY 








Executive Committee of Association Had 
Recommended to Rater R. H. Towner 
That Discounts Be Allowed 





The National Surety and New York 
Indemnity resigned from the Surety As- 
sociation of America this week and then 
withdrew its resignation shortly before 
the association’s quarterly meeting on 
Wednesday. 


The resignation was the climax of a 
controversy which has_ considerably 
shaken the business over discounts al- 
lowed on checking-machine devices and 
sefety paper stock in the forgery bond 
business. 


National’s Forgery Bond Premiums 
$1,300,000 .in 1926 


The National Surety originated the 
fergery bond and writes more of this 
business than all the other companies put 
together, its premiums last year in this 
division being $1,300,000. After the Na- 
tional Surety had been doing forgery 
business for a while other companies 
tcok it up; a form was standardized by 
the Surety Association of America, and 
business was rated by Rutherford H. 
Towner. 

While a member of the Surety Asso- 
ciation thé Metropolitan Casualty at- 
tached a rider to its bonds allowing dis- 
counts ranging up to 25% for the use 
of the check-protection devices and 
safety paper. This was claimed to be a 
violation of the rules of the Surety As- 
scciation of America and resulted in the 
resignation of the Metropolitan Casualty. 
The Metropolitan insisted upon allow- 
ing these discounts and the -situation 
reached a point where the National 
Surety began to run daily paper adver- 
tisements to the public discussing the 
forgery bond discount situation. 


What Led Up to Crisis 


The developments leading up to the 
present crisis began when the executive 
committee of the Surety Association of 
America requested the forgery bond 
committee to take up the matter of dis- 
counts and to make recommendations to 
the executive committee. The forgery 


bcnd committee met a couple of weeks 
ago and after a discussion lasting the 
better part of a day recommended that 
the principle of discounts be recognized, 
suggesting a maximum discount of 15% 
allowed for the best class of machine; 
a maximum discount of 15% for the best 
class of paper, with no extra discount 
for the combination of the two. 

On Friday of last week the executive 
committee of the Surety Association 
heard J. Scofield Rowe, who took the 
position that large discounts must be al- 
lowed or they would not have any bene- 
ficial effect. “After considerable discus- 
sion the executive committee recom- 
mended to the Towner Rating Bureau 
that a discount of 20% be allowed for 
the best class of machine, 20% for the 
best class of paper, and 5% extra when 
the combination of the two was used. 

While these discounts were lower than 
those advocated by Mr. Rowe the Na- 
tional Surety believed that the recogni- 
tion of the discount principle by the 
executive committee and the recommen- 
dation to the Towner Bureau for the 
allowance of the discounts was really a 
conciliatory measure for the purpose of 
bringing back into the association the 
Metropolitan Casualty. It also believed 
that the action of the association im- 
periled its forgery bond business, and 
the resignation followed. 


Returning From California 


Mr. Joyce is now en route to New 
York from California, where he has been 
for some weeks. At his office in New 
York, the following statement was given 
out: 

The National Surety and the New York In- 
demnity in resigning from the Surety Associa- 
tion wish to make plain their reasons therefor, 
which are: The unfair attitude of certain mem- 
bers who in various ways seem determined to 
prevent the natural and orderly development of 
our business. Members belong to associations 
for protection and co-operation, not for destruc- 
tion and interference. This company is respon- 
sible for increasing surety premiums and cover- 
ages more than any other factor or factors, and 
its reward has been dictation at the hands of 
those in no way responsible for the new cover- 
ages evolved. This has reached such a pass that 
we believe remaining in the Association spells 
retardation, while outside of the Association 
means freedom to properly protect our clients 
and ourselves. 


The resignation of the Joyce compa- 
nies caused widespread regret and ap- 
prehension as to the future of the surety 
business and one leading underwriter 
said to The Eastern Underwriter: 

“Her@s a situation where the new 
casualty and surety presidents’ associa- 
tion can step in for the good of the 
business.” 
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How New Auto Act In 
New Hampshire Works 


EXPLAINED BY THE EMPLOYERS 


Fashioned After E. C. Stone Plan; 
Effective June 1 for Both Residents 
and Non-Residents 





An explanation of the new automobile 
act passed in New Hampshire during the 
recent session of legislature has been 
prepared in pamphlet form by the Em- 
ployers’ Liability. It is called the “finan- 
cial responsibility motor vehicle liability 
act,” and is fashioned after the plan de- 
vised by E. C. Stone, U. S. manager of 
the company for the voluntary insurance 


of motorists. It becomes effective June 


1, 1927, 

Emphasis is made in this explanation 
that the act it in no sense a compensa- 
tion act in which persons injured in auto- 
mobile accidents shall receive definite 
sums of money as compensation for their 
injuries. Neither is it a compulsory auto- 
mobile insurance law. 

Purpose of the Act 

Its purpose, procedure and effect are 
clearly outlined as follows: P 

The evil which has been complained of 
and for which this act is intended to 
afford a remedy is that certain persons 
injured in person or property without 
any fault on their own part and entirely 
through the carelessness of others in the 
operation of automobiles by those others 
have been unable to collect pecuniary 
damages because of the financial irre- 
sponsibility of the persons causing the 
injuries. To bring about, therefore, the 
situation where a person, injured entire- 
ly through the fault of another and thus 
without fault on his own part, may be 
able to collect any judgment secured in 
court for damages on account of the in- 
juries to his person or property thus sus- 
tained by him, this act was passed. 

As its name implies, this act seeks 
to establish the financial responsibility of 
persons owning of operating motor ve- 
hicles when they are solely at fault for 
injuries to other persons or property, for 
only in such cases, namely, where they 
are solely at fault, is there any legal lia- 
bility. 

When Car License Is Rescinded 

It is therefore provided that the op- 
erator of a motor vehicle shall be de- 
prived of his license to operate and the 
owner deprived of the right to use his 
motor vehicle, nor shall anyone else use 
the motor vehicle, if the owner, or any 
person using his motor vehicle with his 
express or implied consent, was solely to 
blame for the accident unless and until 
some security is put up to take care of 
the damages resulting from the accident. 

This security is merely for the civil lia- 
bility imposed by law upon motor vehicle 
owners to pay damages for personal in- 
juries, including death, and property 
damage, caused by their motor vehicles. 

After the act goes into effect, precisely 
as before, persons injured in person or 
property in automobile accidents must 
prove that the persons injuring them 
were at fault in causing those injuries. 
Moreover, if the jury or the court be- 
lieves after hearing all the evidence at 
the trial on the merits that the* person 
injured contributed by his own fault to 
cause the accident, he still will have no 
claim, and this act does him no good. 

Procedure Under Act 

In a suit brought for personal injuries 
or death or damage to property resulting 
from a motor vehicle accident, the plain- 
tiff may petition the court for a prelimin- 
inary hearing. If the court finds that 
the accident was probably due wholly to 
the negligence of the defendant who was 
the motor vehicle owner or operator, the 
court shall require security to be fur- 
nished for an amount not to exceed one 
thousand dollars as regards property 
damage or five thousand dollars as re- 


gards bodily injury or death to satisfy 
any judgment in such suit. 

lf such security is not furnished forth- 
with, the commissioner of motor vehicles 
is immediately notified and he must at 
once suspend the license to operate the 
defendant and the registration of any 
motor vehicles or trailers registered in 
the name of the defendant. If the motor 
vehicle was not being operated by the 
owner but the court shall have found 
that the motor vehicle was being oper- 
ated with the express or implied consent 
of the owner, the commissioner shall 
forthwith suspend the owner’s license to 
operate, if he has one, also the registra- 
tion of all motor vehicles or trailers reg- 
istered in the name of the owner. 

Persons whose licenses or registrations 
have been thus suspended may not have 
their licenses or registrations renewed 
or again be licensed or have any motor 
vehicle registered unless and until the 
security ordered by the court is fur- 
nished. 

Security 


The security required by the court at 
the preliminary hearing may be fur- 
nished by (1) cash or other forms of 
security, such as bonds, stocks, satisfac- 
tory to the court; or (2) a certificate of 
at! insurance company that it has issued 
to or for the benefit of the defendant 
a motor vehicle liability policy, with the 
so-called $5,000 and $10,000 limits for per- 
sonal injuries including death and $1,000 
limit for property damage; or (3) a cer- 
tificate of a surety company that it has 
issued to or for the benefit of the de- 
fendant a motor vehicle liability bond 
with these same limits. 

1. If cash or securities are furnished, 
the defendant is entitled to interest or in- 
come upon his deposit and may change 
securities with the consent of the court. 

2. A motor vehicle liability policy is in 
effect a so-called liability insurance policy 
with certain express provisions in it which 
protect the owner or any person operat- 
ing a motor vehicle with the owner’s ex- 
press or implied consent aaginst loss by 
reason of the liability to pay damages 
for personal injuries or death up to the 
limits of five and ten thousand dollars, as 
they are called. That is, there is available 
to the persons injured in an accident five 
thousand dollars as respects each person 
injured, but subject to a total limit as re- 
spects all persons injured in one accident 
of ten thousand dollars. Also for dam- 
age to property, except property of others 
in charge of the insured or his employes, 
up to the limit of one thousand dollars. 
The form of the policy has to be approved 
by the insurance commissioner and is to 
contain carefully worded provisions to af- 
ford to the injured person the fullest pro- 
tection as respects his ability to collect a 
judgment once he secures it. Among 
these is a provision whereby the insurance 
company, for example, becomes absolutely 
liable once a loss occurs to pay the judg- 
ment when it is finally secured. A binder, 
pending the issue of such a policy, or an 
endorsement to an existing policy may 
be obtained and will give equal protection. 

3. A motor vehicle liability bond is the 
obligation of the owner guaranteed by a 
surety company that the owner will pay 
all judgments rendered against him or 
against anyone operating his automobile 
with his express or implied consent in 
any action to recover damages for per- 
sonal injuries or death and/or for dam- 
ages to property of others with these 
same limits, within thirty days after the 
judgment is rendered. 

Preliminary Hearing 

This hearing is held very shortly after 
the petition is served, although not sooner 
than seven days. Service at the address 
of the defendant given in his application 
for registration or license is sufficient. 
Neither the findings of the court nor the 
action taken by the court at the prelim- 
inary hearing shall in any way be used in 
or affect the trial of the case. 

Non-Residents 


This law applies to everybody, both resi- 
dents and non-residents. There is no dis- 
crimination against residents of New 
Hempshire. The person who comes from 
out-of-the-state, if found to be solely at 
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fault for an accident at the preliminary 
hearing, will be deprived of the right to 
operate or the right to own a car which 
is operated in New Hampshire, in the 
event that he does not have automobile 
liability insurance or a bond or cannot 
otherwise put up the necessary security. 

The commissioner of motor vehicles is 
appointed the attorney for such non-resi- 
dents and upon him may be served all 
lawful processes in any action against a 
non-resident growing out of any accident 
ein which the non-resident may be in- 
volved. 

Effect of the Act 


As has already been stated, this is not 
a compulsory insurance act; therefore, the 
automobile owner is not legally compelled 
to do anything. He need not necessarily 
take out liability insurance, because he 
may decide that he will operate his auto- 
mobile so carefully that no accident will 
occur or because he may believe that no 
accident will occur of such seriousness 
that he cannot himself put up the neces- 
sary security if required by the court. 

If he decides and believes otherwise, 
however, he will take out voluntarily, or 
see that he is protected by, a motor ve- 
hicle liability policy or a motor vehicle 
liability bond. This is undoubtedly the 
wisest course. 

The advantages of procuring such a 
policy or bond are the assurances that 
the owner will not be called upon to put 
up cash if an accident happens. That he 
runs no danger of losing his license or 
registration because he cannot furnish se- 
curity if required by the court; and that 
he will be relieved of the trouble and the 
annoyance of appearing in court at the 
priliminary hearing if one is demanded, 
for the mere filing in court of a certifi- 
cate of the insurance company or surety 
company makes it necessary for the court 
to dismiss the petition because, of course, 
the certificate is equivalent to the furnish- 
ing of security. 

Further, it should be especially noted 
that, while the existing law as to what 
ccnstitutes liability or agency has in no 
way been changed, this act in effect re- 
quires an owner to furnish security in 
case his motor vehicle was being operated 
with his express or implied consent by 
another, provided, at the preliminary hear- 
ing, the court finds such operator to be 
solely to blame. 


When Owner’s Friend Drives Car 

For example, if an owner permits his 
automobile to be taken by a friend who, 
while using it entirely for his own pur- 
poses, carelessly injuries a third person 
who is without fault, the friend and not 
the owner would be legally liable but se- 
curity would have to be furnished in such 
a case or both the friend and the owner 
would be deprived of their license and 
registrations. The owner and his friend 
would be fully protected, under such cir- 
cumstances, if the owner had a motor 
vehicle liability policy or motor vehicle 
liability bond. 

Under this act, it is essential to the 
operator that security be furnished, and 
it can be furnished by either himself or 
the owner if ordered by the court; other- 
wise, the operator loses his license. 

The motor vehicle liability policy or the 
motor vehicle liability bond will cover 
anywhere within the limits of the United 
States or Canada. The policy or the bond 
will also extend coverage to accidents oc- 
curring upon private propefty as well as 
upon the public highways. 


TO GET FRIZZELL’S REPORT 





Will Be Big Topic at First Annual Meet. 
ing on May 5 of Casualty Execu- 
tives’ Association 
A number of important matters are up 
before the Association of Casualty & 
Surety Executives at its first annual 
meeting which has been called by Chair- 
man A. Duncan Reid for May 5. _ It is 
at this meeting that the findings of the 
committee of five on the various co-op- 
erative bureaus will be made. 
This committee, headed by Charles F. 
Frizzell, vice-president, Indemnity Con- 


pany of North America has been making fi 


a thorough investigation for the past 
few months and its report is awaited 
with interest by casualty executives since 
it is expected that some changes will be 
made in the existing status of some of 
the bureaus. It will be for the assocai- 
tion itself to decide what consolidations 
will be made after the report has been 
presented to them for discussion. 

At the present time F. Robertson 
Jones is acting secretary-treasurer of the 
association. 


THREE PROMOTIONS 


Raymond N. Allen, James White And 
Walter R. Moore Figure In Changes 
Made By The Travelers 


Three promotions in the agency ant 
field forces of the Travelers have been 
announced. 

Raymond N. Allen has been advanced 
from assistant instructor in the training 
school to the agency department of the 
casualty lines at the home office with the 
title of agency assistant, while James 
White, assistant manager in the Rich 
mond, Va., branch office has been pro 
moted to manager of the casualty lines 
at the Charlotte, N. C., office, succeed: 
ing Manager Robert N. Ramey, recently 
promoted to assistant manager in Phil- 
adelphia. Walter R. Moore, former field 
assistant and later assistant manager 0 
the Wheeling, W. Va., office, has beet 
promoted to manager of the casually 
lines in that office. 

All three have served in the Travel 
ers organization for some time, M- 
White being-a veteran of 15 years. 


NEW MASSACHUSETTS COMPANY 

The Massachusetts Mutual Liability 0 
Quincy is the latest company to % 
granted a charter in Massachusetts. This 
company will write automobile liability 
automobile property damage and colli 
sion but is not expected to start in bus 
ness until January 1, 1928. 

Alfred S. Labrecque, state represent 
tive from Quincy, is president and treas 
urer of the new company. Wells © 
Ruggles is vice-president and Margate! 
M. Ferguson is secretary. 


BUREAU MEETING MAY 4 
Company members of the National Bi 
reau of Casualty & Surety Underwrite’ 
have been advised that the annual meet 
ing of the bureau will be held on Maj 
4. Among the reports to be rendett 
will be those of A. W. Whitney, actité 

general manager of the bureau, an 

P. Stellwagen, secretary-treasurer. 

















The insurance department of Okla 
homa has approved new compensatid! 


rates to become effective on May 1 10 
all new and renewal business. 
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Abstract of Residence Policy 


By Frank B. Smedes 
Associate Superintendent, Burglary Department Fidelity & Casualty 


Hazard: (1) Burglary, larceny | and 
theft; or (2) burglary only (visible 
marks at place of entry). : 

Place: Assured’s dwelling (house, build- 
ing, apartment or rooms described in 
the policy and therein called the prem- 
ises). 

Toate Personal effects and household 
goods (loss or damage). ; 
Premises—electric light, plumbing, gas 
and water fixtures (loss or damage). 

Modifications: Money, securities, stamp 
and coin collections, $50 limit. 
Unoccupancy—4 months, 

Ownership of Property: Assured and 
permanent members of household (ex- 
cluding servants and excluding board- 
ers not related to assured). : 

Exclusions: Merchandise; wine, liquors 
and other alcoholic beverages ; 

Loss Occasioned—by any person whose 
property is insured. 

Extension: Household goods in locked 
storeroom (in houses occupied by more 
than two families) insured to extent of 

50. 

Seicas: Letting or — sub-letting 
(houshold goods covered when tenant 
occupies premises, provided loss not 
caused by tenant or member of his 
household). ; 

Optional Extensions: Garages and out- 
buildings (property common to such 
buildings). 

Personal Hold-Up—Robbery from any 
person over 18 years of age, insured 
under the policy; clothing, jewelry, 

etc.; money limited to $50. 

Form 1 
(Dividend Insurance) 

Under this form insurance is taken out 
under two separate sections :— 

(1) Jewelry, silver and furs; and 

(2) All other personal and household 
effects, 

The entire amount of insurance, how- 
ever, may be placed on jewelry, silver 
and furs (with no insurance on other 
personal and household effects) or it may 
be placed on personal and household ef- 
fects, eliminating jewelry, silver and 
furs. The assured, himself, must decide 
which arrangement best fits his needs. 
If he resides in a hotel, or in a one or 
two room apartment, he will probably 
decide upon a policy covering only jewel- 
ty, silver and furs. If he resides in a 
arger apartment or in a private house, 
he will need insurance on other personal 
and household effects as well. The 
amount of the insurance should be suffi- 
cent to cover the jewelry, silver and 
furs to their full value and his other per- 
sonal and household effects to at least 
0% of their value. The cost of the 
insurance on personal and household ef- 
fects, other than jewelry, silver and furs, 
18 25% less than it is for jewelry, silver 
and furs, 

Form 2 
3 (Limited Liability) 

Under this form, insurance applies to 

all personal and household effects, but 


= lity on jewelry, silver and furs is 
imited to 50% of the total amount of in- 
surance. For example, if a policy is in 
the total 


amount of $3,000, the limit of 
any’s liability on jewelry, silver 
urs is $1,500. Under this form, if 
ass Welry, silver and furs are stolen, the 
eed may claim the full amount of 
oy on personal and household ef- 
. other than jewelry, silver and furs. 
p Other words when a loss occurs, jewel- 
o Suver and furs are paid for first up 
aa. “4 of the amount of the insurance, 
he € remaining insurance is applied 

Personal and household effects other 
an jewelry, silver and furs. 


Form 3 
(Full Blanket) 
Under this 


to all form, the insurance applies 
The ; Personal | and household effects. 
Msurance is not divided nor is it 


the comp 
and f 
No je 


limited as to coverage on articles or 
classes of articles. The assured is not 
required to inventory his property, in 
order to determine the exact amount of 
insurance necessary, as in form I and 
form II. The only limit is the total 
amount of the policy. 

In all three forms, provision is made 
for insuring separately, single articles of 
jewelry or of fur. When an article is 
separately described and specifically in- 
sured it is covered to an amount not ex- 
ceeding the sum specified as applying to 
such article. Specific insurance is sep- 
arate insurance and articles specifically 
insured are insured apart from the as- 
sured’s other personal and household ef- 
fects. Under all forms of policies, it is 
permissible to insure silverware specifi- 
cally and separately without naming and 
describing single articles. 

General Rules 

Three-year Policies: The premium for 
three years is three times the annual 
premium less 10% and is payable in 
annual installments of 50%, 30% and 
20% respectively. When fully prepaida 
further discount of 5% is allowed. 

Unoccupancy of Premises: Additional 
time granted, upon payment of 10% 
additional premium for each month, or 
part of a month, in excess of the per- 
mitted period of unoccupancy. 

Boarding and Rooming Houses: Where 
more than two boarders or lodgers oc- 
cupy the premises, for rating purposes 
the risk is considered an apartment 
house. 

Guests: Policies may be extended to in- 
clude the effects of guests actually re- 
siding in the premises, upon payment 
of an additional premium. 

Physicians, Dentists, Etc.: Precious 
metals, gold leaf and articles made in 
whole or in part of gold or platinum 
used in the assured’s business are ex- 
cluded but may be insured separately 
and specifically. 

Increased Limits: Policy limits on 
money and in storeroom may be in- 
creased upon payment of additional 
premium. 

(From Fidelity & Casualty Service Buletin.) 





NO-ACCIDENT MONTH CAMPAIGN 


Will Be Held In May By Hudson 
County (N. J.) Safety Council; Man 
Industrials Entered ? 


As one of the many features of its 
general campaign of accident reduction, 
whether on the streets, in the home or 
in the shop, the Hudson County Safety 
Council with headquarters in the Cham- 
ber of Commerce building, Jersey City, 
is getting ready for its third semi-annual 
industrial no-accident month campaign 
next month. 

The campaign will be open to all in- 
dustries regardless of size or kind of 
operations in the Hudson County manu- 
facturing area. For the purpose of the 
campaign an accident is defined as “an 
injury arising out of employment and 
resulting in death or permanent disabil- 
ity or loss of time in addition to the 
day or shift in which the injury was re- 
ceived.” It should be understood, how- 
ever, that if the employe loses less than 
half time on the day or shift following 
that in which the injury was received 
the injury should not be reported as an 
accident to be recorded in this cam- 
paign. 

Plants entered in the campaign will be 
graded according to the number of em- 
ployes, and the name of the plants in 
each trade group which have the fewest 
accidents each week during the campaign 
will be published in the Hudson County 
newspapers. Certificates will be awarded 
to the leader or leaders of each classi- 
fied group. 
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HAS TWO COMPANIES HERE 


Lumbermen’s Mutual Also Running The 
American Motorists Insurance Co., 
In New York State 


The Lumbermen’s Mutual Casualty, the 
president of which is James S. Kemper, 
is also operating the American Motorists 
Insurance Co., in New York State. In 
describing the reason for this Mr. Kem- 
per says in the annual report to direc- 
tors of the Lumbermen’s Mutual Cas- 
ualty: 

“During the year the L. M. C. (Lum- 
bermen’s Mutual Casualty) sponsored the 
organization of the American Motorists 
Insurance Company. This company was 
established to meet a possible contin- 
gency in New York state brought about 
when a local mutual casualty company, 
which was incorporated several years 
after the L.M.C. attempted to prevent 
our operation in New York state because 
of alleged similarity of names. It is to 
the credit of mutual insurance that the 
action of the New York company in 
seeking to prevent our operation in that 
state under our well-known and nation- 
ally advertised corporate name is the 
only instance where one mutual casualty 
company has attempted to interfere with 
the operation of an older mutual casualty 
company on this ground. It is signifi- 
cant, we believe, that the courts of New 
York state as well as the lumbermen 
there have not agreed with the attitude 
of the company in question. Our right 
to operate in New York state without 
a change in our corporate name has re- 
cently been affirmed by the Appellate di- 
vision of the supreme court of that state, 
thereby confirming the judgment and ac- 
tion of the insurance superintendent of 
the state of New York, who after a very 
exhaustive investigation reached the con- 
clusion that the facilities of our company 
should not be denied the citizens of that 
state. 

“Pending the conclusion of the court 
action we entered the American Motor- 
ists in New York, and are now transact- 
ing business there in both companies. We 
have also found use for the new com- 
pany in other fields, and the indications 
are that it will be a valuable adjunct to 
L.M.C. service. It is owned and oper- 
ated by the L.M.C., its business has been 
automatically ceded to the L.M.C. and 
the profits realized from its operations 
accrue to the benefit of the L.M.C. pol- 
icyholders.” 





TO START AD CAMPAIGN 


Republic Casualty Engages Advertising 
Agency To Prepare Copy Featuring 
Company As Pittsburgh Product 
The home offices of the Republic Cas- 
ualty have moved from the Union Trust 
Co. building in Pittsburgh to larger quar- 
ters in the Wabash building. This com- 
pany, headed by Joseph W. Ward, a 
fornter Pittsburgh banker, has completed 
negotiations with a local advertising 
agency for an extensive campaign which 
will stress the fact that the company is 
a Pittsburgh concern, operating on 'Pitts- 
burgh capital and directed by Pittsburgh 

men, ¢ 

The officers and directors of the Re- 
public Casualty which now has resources 
of $3,430.000 are as follows: 

Joseph W. Ward, president and general man- 
ager; H. S. Robinson, vice-president; W. H. 
Davis, vice-president; Frank P. Martin, vice- 
president; John F. Collins, treasurer; E. C. 
Smith, Jr., secretary; G. F. Silliman, assistant 
secretary. 

Directors, H. T. Aufderheide, E. R. Baldinger, 
C. A. Bardolph, A. S. Beymer, D. A. Burt, 
Charles Corbet, Walter J. Curley, J. Roy Dickie, 
Charles Fahr, Otto F. Felix, John M. Freeman, 
E. Gwinner, Joseph Heidenkamp, W. M. 
Henderson, Edwin Hodge, Jr., Geo. T. Kirk- 
bride, Frank J. Lanahan, E. M. Love, F. E. 
Markell, S. C. Martin, Herbert A. May. W. C. 
McKinney, D. McLaughlin, D. W. Mc- 
Naugher, Harry W. Neely, Harry W. Nethken, 
Harry H. Patterson, Jas. H. Pifer, David T. 
Riffle, W. H. Robinson, W. C. Rice, Albert D. 
Reynolds, Charles R. Shaw, Blaine L. Stoner, 
George C. Watt, H. C. Ward, Joseph W. Ward. 


APPOINTED GENERAL AGENTS 

The Eagle Indemnity has appointed G. 
B. Woodward Co. of Bloomington, Ind, 
as its general agents. 





LABOR DEPT. HANDBOOK OUT 





Volume of 700 Pages Gives Complete 
History of Workmen’s 
Compensation 
The first official study in this country 
of the subject of the insurance and com- 
pensation of workmen for injuries sus- 
tained in industry was undertaken for 
the first time some 35 years ago by the 
United States Commissioner of Labor. 
At that time compensation for industrial 
accidents had been established by law 
in only two countries—Germany and 
Austria. Germany established compen- 
sation laws in 18% and Austria followed 
with similar laws in 1887. While the 
subject had been considered -by other 
nations, the nations named were the first 
to legislate it. Since that day compen- 
sation insurance has become almost uni- 
versal and has supplanted the old meth- 
od of suing for damages in the courts 
following the British common law and 

related systems. 

The United States Bureau of Labor 
Statistics, Bulletin No. 423, gives a com- 
prehensive review of legislative condi- 
tions in the United States and Canada 
up to the end of the legislative sessions 
of 1926. The history of compensation 
insurance is given together with portions 
of the texts of the laws. Today the en- 
tire Canadian area and all but five of 
the states of the Union and the District 
of Columbia are covered by compensa- 
tion laws. Investigations took place in 
the United States as early as 1903 but 
these were diffused. No legislation re- 
sulted from them until 1910 following the 
appointment of commissions. Amend- 
ments have constantly been made thus 
extending the scope of the acts and help- 
ing to increase the benefits. 

The volume of nearly 700 pages is, with 
its tables and charts, a practically com- 
plete handbook of legislative provisions 
for the United States and Canada, so far 
as workmen’s compensation for injuries 
is concerned. 





Additional New Jersey Figures 


Additional figures on New Jersey pre- 
miums and losses paid have been re- 





ceived from the Department. They fol- 
low: 
Commonwealth Casualty 
Premiums Losses Paid 
RO cnciws *$26,060.31 *$5,856.16 
Auto Liability..... 368,438.08 166,524.37 
Liability other than 
pS errr 283.90 180.00 
Plate Glass ...... 5,806.75 570.14 
Auto Prop. Dam.. 118,201.84 69,740.91 
Auto Collision .... meneae 3. > ‘éashaden 
Prop. Dam. & Co.. 
other than Auto 165.75 154.25 
TOTALS .... $521,690.60 $243,035.83 


*Includes health. 
United Casualty 








Premiums Losses Paid 
pe ae *$4,100.58 *$1,312.91 
Hi 7 | eee $4,100.58 $1,312.91 
*Including health. 
United States Casualty 
Premiums Losses Paid 
PRCMIORE Gaia ccc inae $19,393.48 $4,419.18 
WIOGNE pica pkacneda 9,006.20 932.00 
Auto Liability ...... 167,262.55 78,765.81 
Liability other than 
RN on a ale wa od 32,298.05 11,187.36 
Workmen’s Comp... 115,928.01 83,222.78 
Pinte. Ginse << .6.<6. 50: 13,211.17 4,997.81 
Burglary & Theft.. 15,868.49 1,024.66 
Auto Prop. Damage. 58,534.05 25,483.91 
Auto Collision ..... 10,222.34 7,561.98 
Prop. Damage & Col. 
other than Auto.. 438.96 506.50 
TOTALS .isc. $442,163.30 $218,010.99 





NEW TEXAS COMPANY 


The Traders & General Insurance Co. 
is now organizing in Dallas, Texas, to 
conduct a general casualty and surety 
business. Its capital stock is to be $500,- 
000 and a substantial portion of it has 
already been subscribed. Temple H. 
Morrow, head of the T. H. Morrow 
Lumber Co., Dallas, is the president of 
the new company. 





PASS VIRGINIA MERGER BILL 

The Omnibus State Government Re- 
organization bill, as adopted this week 
by the General Assembly of the Virginia 
legislature, provides for the merger of 
the insurance and banking departments. 
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Towner Back, Talks Of 
Big California Dams 


ONE TO TAKE 5 YEARS BUILDING 








Used Five Automobiles to Get to One 
Camp; Rater Away for 
Eight Weeks 





Rutherford H. Towner, of the Towner 
Rating Bureau, returned this week from 
an eight wecks’ trip, having gone as 
far as the coast. His first stop was in 
Asheville, N. C., where he talked to the 
Associated General Contractors’ Associa- 
tion on January .6. During his absence 
he either talked to surety men or attend- 
ed their lunches and dinners in the fol- 
lowing cities: Atlanta, New Orleans, San 
Diego, Los Angeles, Portland, Ore., San 
Francisco, Spokane and Seattle. Return- 
ing from the coast he stopped at Van- 
ccuver, Winnipeg, St. Paul, Chicago, De- 
troit, Pittsburgh and Hamilton, O. 

Mr. Towner had not been on the coast 
since 1921. Among those he met in Los 
Angeles were officers of the new Pacific 
Indemnity Co. 

In a brief statement about Los An- 
geles, San Francisco and Oakland, Mr. 
Towner said that those cities were hav- 
ing an amazing growth: 

Santa Anita Canyon Dam Complete 

While in southern California he went 
tc see the dams now under construction 
for the Los Angeles Flood Control. Bids 
were received from contractors for the 
Santa Anita Canyon Dam and the Pacoi- 
ma Dam in October, 1924. They are both 
concrete dams of the gravity type. The 
Santa Anita Dam is completed. The 
Pacoima Dam is up to 150 feet, with 230 
feet more to go. 

The Los Angeles Floor Control will 
advertise for bids some time this spring 
or summer for a dam of the same con- 
crete gravity type in San Gabriel Can- 
yon. which will be one of the greatest 
dams in the world. At the base it will 
be 450 feet from heel to toe and all to- 
gether will be 500 feet high. . This dam 
will contain 3,750,000 cubic yards of con- 
crete and will take five years to con- 
struct. 

Mr. Towner went to the site of the 
San Gabriel Canyon dam with two mem- 
bers of the Los Angeles County Board 
of Supervisors and with J. W. Regan, 
chief engineer of the Flood Control dis- 
trict. This was at the time of the big 
floods in southern California. The road 
up the canyon was covered by slides. 

“We started in a Cadillac car,” said 
Mr. Towner, “driving up the first slide. 
After inspection we took a Dodge car to 
the next slide; and after climbing around 
that way took a Buick to the third. The 
next vehicle was a Ford, which was used 
up to where the stream had. gotten up 
through the road all together, and we 
crossed this water on a simple plank 
sustained on wires. After that we got 
into another Ford and drove to the up- 
per canyon where we took saddle horses 
and went on to the side of the dam.” 





PENNSYLVANIA BILL DEAD 


The compulsory automobile liability 
bill introduced in the Pennsylvania leg- 
islature this year is dead. The state 
chamber of commerce and other influ- 
ential groups favored its passage when 
first introduced but turned against it 
when it was amended to reduce the lim- 
its from $5,000 and $10,000 for each car 
and $20,000 for a fleet to $2,000 flat. 





VERMONT’S NEW AUTO LAW 


Vermont now has a “financial respon- 
sibility” automobile insurance law, simi- 
lar to the one which has been in force 
in Connecticut for more than a year. The 
bill was recently signed by the governor 
of the state. 





HANDY RATE CHART 
The Royal Indemnity has a handy rate 
chart containing the revised general lia- 
bility rates for the convenience of the 
brokers in Greater New York territory. 


MADE ASS’T N. Y. MANAGER 





W. J. Witchen Promoted to This Post in 
Indemnity Co. of N. A.; C.. M. 
Whipple Claim Superintendent 

W. J. Witchen, who has had more than 
fifteen years’ experience in casualty un- 
derwriting, is the new assistant manager 
of the Indemnity Co. of North America, 
New York branch office. Mr. Witchen 
joined this company two years ago, hav- 
ing previously been with the New York 
office of the Hartford Accident for eight 
years. He was also with the Fidelity & 
Deposit in its New York office when that 
company was writing casualty business. 
Mr. Wichen is popular among brokers 
“on the street” and his promotion will be 
favorably received. 

Another change in the Indemnity Com- 
pany of North America office here is 
the appointment of C. M. Whipple as su- 
perintendent of the claim department, 
succeeding G. P. Bartenfeld, who has 
been assigned to the home office for spe- 
cial duties. Mr. Whipple has been at 
the home office for the past year or so 
and before that he had charge of the 
New England claim department of the 
company. 





TO FORM AUTO RECIPROCAL 





Decision Of St. Louis Automobile Club; 
New Company. To Be Known As 
Inter Insurance Exchange 


The Automobile Club of Missouri has 
decided to organize a reciprocal auto- 
mobile insurance company for its mem- 
bers after giving the proposition care- 
ful consideration for several months. The 
company will be known as the Inter In- 
surance Exchange of the Automobile. An 
application for a charter will be made 
as soon as certain preliminary require- 
ments have been met. 

John G. Owen, formerly connected 
with the Lynton T. Block Insurance 
Agency, a reciprocal organization, will be 
general manager of the new company. 











Direct Agencies: Prompt 
Settlements 








ACCIDENT 
HEALTH 


Surplus to Claims Paid 
Policyholders AUTOMOBILE E d 
| BURGLARY resis 
$5,500,000 INSURANCE $29,000,000 


40 years’ experience 
















KIMBALL C. ATWOOD, Pres. 





THE 
PREFERRED ACCIDENT INSURANCE CO. 







80 Maiden Lane, New York 








MADE CREDIT MANAGER 


Edwin Brown, formerly with the Na- 
tional Surety, is now settled in his new 
post as credit manager of the United 
States F. & G. in St. Louis. Mr. Brown 
will have supervision of the credit in- 
surance of the company throughout the 
Mississippi valley. 





A. S. PHILLIPS CONFIRMED 

The opposition of the Kansas City 
Bar Association and other attorneys 
throughout Missouri failed to block the 
confirmation of Alroy S. Phillips of St. 
Louis, Mo., as chairman of the Missouri 
Workman’s Compensation Committee in 
the Senate on April 1. The vote was 
32 to 2 





PENDING RATE REVISIONS 


Compensation rate revisions are now 
pending in about sixteen states. 








CRAFTSMEN 


m with a certain creed 


Firmly fixed in the mind of every employee at 
STANDARD are the three words, “Standard Service 
Satisfies.”” It is the creed by which they go about 
their duties. {] And as the master craftsman fash- 
ions a rarity in gold or silver—so too, each and 
every STANDARD employee puts his all into the 
mighty important task of giving satisfactory serv- 
ice to STANDARD agents and assureds. 
StanparD has a solidly built reputation which 
cannot be jeopardized—and that reputation is 
jealously guarded. {| Today — Tomorrow — all 
through the years you get a quality of service 
from the Sranparp that defies competition. 





ONE OF THE OLDEST AND ONE OF THE LARGEST 
CASUALTY AND BONDING COMPANIES OF AMERICA 


For the 











F. & C. Defends Right 
To Its Iowa License 


FILES ORDER AGAINST YENTER 





Other Companies Involved Bring Similar 
Action In Latest Angle Of Carnegie 
Trust Controversy 





The first comeback to Commissioner 
Yenter’s action in withholding the Iowa 
licenses of the seven Eastern companies 
that have refused reinsurance payment 
to the Southern Surety in the Carnegie 
Trust controversy- came this week when 
the Fidelity & Casualty filed a restrain- 
ing order against the Iowa commissionet 
from interfering with the transaction oi 
its business in that state in any manner. 
It also asked of the district court of the 
United States in Des Moines that a man- 
datory restraining order be issued imme- 
diately directing the commissioner to re- 
new its certificate of authority in Iowa 
This hearing will come up in the court 
on April 19. It is understood that the 
other companies whose licenses _ have 
been withheld have acted in a similar 
fashion. 

In the complaint in equity which the 
Fidelity *& Casualty filed last week tt 
stated that it had been licensed in Iowa 
for a great many years by commission 
ers of that state; that it had built » 
a large and extensive agency force aml 
branch offices throughout the state which 
were rendering ‘satisfactory service to the 
public. The company did not feel that 
the further continuance of its business 
in Iowa would be hazardous to the pu 
lic or to those holding its policies. 

The fact was also stressed that the 
company had complied with all the laws 
of the state and had annually paid al 
license fees and taxes; complied with 
lawful rulings, directions and requlatiots 
of the officers of the state. The Fidelity 
& Casualty felt that it had a legal am 
constitutional right to conduct its bust 
ness in Iowa in a legal and proper mar 
ner. 

Denies Southern Surety Charges 

Referring to the million dollar damagt 
suit brought by the Southern Sure! 
against it and a number of other co 
panies, the Fidelity & Casualty avers 
that it is not guilty of any of the wromg 
Southem 


tentions of filing an answer 
charges in due time, maintaining that ® 
defense for refusing to pay its reinslt 
ance claim in the Carnegie Trust = 
was a bona fide, honest defense 3 
upon facts which it believes and whit 
its counsel had advised constituted 2@ 
fense to the cause of action sct ™? 

the Southern Surety petition. 
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Both Sides of the 
Carnegie Trust Fracas 


STAND OF SOUTHERN SURETY 





Reinsuring Companies Allege that Real 
Facts Regarding Defunct Trust Co. 
Were Withheld From Them 





When word came from Iowa last week 
that Commissioner Ray Yenter had with- 
held the licenses of seven Eastern com- 
panies involved in the Southern Surety 
reinstirance controversy over the Carne- 
gie Trust Co. failure (Carnegie, Pa.), be- 
cause they had refused to meet their re- 
insurance obligations, the query in in- 
surance circles here was: 

“What’s the other side of the picture; 
why have these companies been engaged 
in such a long drawn out court battle 
against the Southern Surety?” 

The companies mentioned by. Commis- 
sioner Yenter are the Fidelity & Casual- 
ty, Ocean Accident, General Reinsurance, 
American Employers, Columbia Casualty, 
Independence Indemnity and Massachu- 
setts Bonding. 

Naturally, it was felt, there must be 
some legitimate reason why payment of 
the reinsurance had been withheld. The 
Eastern Underwriter asked an executive 
of one of the above mentioned compa- 
nies for his views on the situation and 
his response was that the first intimation 
he had had of his company’s license in 
Iowa being withheld was when he re- 
ceived a letter from the Iowa commis- 
sioner advising that his department had 
concluded not to renew it for the period 
beginning April 1, 1927. This was in 
spite of the fact that the company had 
ecmplied with all of the laws of Iowa 
and under such laws was entitled to a 
renewal of its certificate of authority. 

The Million Dollar Damage Suit 

Then The Eastern Underwriter re- 
porter referred to the millon dollar suit 
which the Southern Surety recently 
brought against the balking companies 


in which it is charged that a conspiracy 
was on foot to wreck its business by 
those companies that are escaping pay- 
ment of the reinsurance. The response 
was: “We don’t see how the Southern 
Surety’s business can be wrecked just be- 
cause we and some others haven’t paid 
this reinsurance. They’re advertising the 
fact that 1926 was their most prosperous 
year, so it is evident that they haven’t 
been harmed very much.” 


Independence Indemnity’s Position 

One of the striking things about this 
Carnegie Trust failure is the huge 
amount of material that has been com- 
piled in book form in connection with it. 
In the law department of one company 
The Eastern Underwriter reporter was 
shown four volumes of court proceed- 
ings, each at least eight hundred pages 
long. In one of these the case of the 
Independence Indemnity vs. the South- 
ern Surety was entailed in full, being the 
brief and argument for the Independence 
Indemnity, the plaintiff, in error to the 
district court of the United States for 
the southern district of Iowa. 

It is brought out in the Independence’s 
argument that the Southern Surety had 
notice of certain irregularities of the 
Carnegie Trust Co., brought directly to 
its attention twice before the treaty of 
reinsurance with the Independence In- 
demnity was concluded. The latter 
company, on the other hand, knew noth- 
ing personally about the actual financial 
condition of the Carnegie Trust Co. at 
the time the reinsurance treaty was ef- 
fected. 

Under such circumstances the Inde- 
pendence took the stand in court that the 
reinsurance agreement was void, alleging 
that the Southern Surety concealed from 
the reinsurer facts material to the risk, 
which, had they been disclosed, would 
have resulted in the reinsurer declining 
to participate in the risk. It is for this 
reason that it refuses to pay the re- 
insurance claim. 

A Part of the Testimony 
Here follows a bit of the testimony in 
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the case: “On the 11th or 12th of Feb- 
ruary, 1924, Zwinggi, branch manager of 
Southern Surety at Pittsburgh, called 
upon W. J. Johnson, resident vice-presi- 
dent, Independence Indemnity at Pitts- 
burgh, and solicited reinsurance from 
that company on the proposed bond of 
$1,400,000. He said ‘that his company 
was going to carry their limit on this 
bank on this bond; and wanted to know 
if the Independence would take some 
reinsurance.’ ” 


“Mr. Zwinggi said that President Bell 
of the Carnegie Trust had executed an 
indemnity agreement to the Southern 
Surety to save it harmless and he left a 
copy of the application of his company 
for the $1,400,000 bond, containing a pur- 
ported financial statement of the bank as 
of February 9, 1924, as well as a copy 
of its statement for December 31, 1923. 
There was also a purported copy of an 
indemnity agreement signed by John A. 
Bell. 

“Mr. Johnson called on Don Robb, sec- 
retary of the Colonial Trust Co. (of 
which Bell was president) and ‘did not 
receive any unfavorable information from 
him.’ He then sent the papers handed 
him by Zwinggi, together with a letter 
recommending the risk to J. R. Wells, 
vice-president of the company at the 
home office for acceptance or rejection. 

J. R. Wells’ Testimony 

Mr. Wells testified as follows, in part: 
“T examined the application or statement, 
read the letter, considered the offering, 


formed my own conclusions and then 
teok the same information to President 
Holland. He concurred in my decision 
to accept $100,000 reinsurance. At that 
time I knew nothing personally about the 
actual financial condition of the Carnegie 
Trust Co. except as shown by the figures 
in this copy of that application. Our 
company had never previously had any 
relations, business or otherwise, with the 
Carnegie Trust, nor had our company 
had any previous relations of any kind 
or character with its president, John A. 
Bell of Pittsburgh.” 





S. W. MAYNARD AN AUTHOR 





N. Y. Indemnity Man Gets Out Sales- 
manship Book On Surety Bonds; 
Gives His Field Experiences 

Stanley W. Maynard, head of the New 
York Indemnity’s forgery and fraud 
bond. department, blossoms out this 
week as a full-fledged author, his book 
being entitled “Sales Thoughts, Touching 
on Surety Bonds.” 

Mr. Maynard states that the mate- 
rial used is the result of his experience 
in selling in every town of ten thousand 
or over in nearly every state west of the 
Rockies. 

In his book Mr. Maynard has re- 
ferred graciously to the ability of two 
men now connected with his company— 
Bartlett Greene, superintendent of agen- 
cies, and Robert I. Boswell, manager, 
metropolitan branch. 
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When you join the Maryland Organization you immediately have 
available the Services of that House of Insurances, 


over twenty-nine years old. 


Maryland Casualty Company 


Baltimore 


You Achieve through its Statistics 
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How Experience Rating 
Will Affect P. L. Line 


RISKS ON WHICH IT APPLIES 





Will Adjust Manual Rates So As To 
Give Recognition To Improved Con- 
ditions In Risks 





The introduction of the experience rat- 
ing principle into the public liability line 
a few weeks ago was looked upon with 
interest by casualty executives, indicating 
as it does the momentum that this prin- 
ciple has gathered since it was first ap- 
plied to workmen’s compensation some 
years ago. It is now being used in com- 
pensation, automobile, burglary, plate 
glass and public liability and it is ex- 
pected that in the near future it will be 
extended further to such lines as manu- 
facturers and contractors, owners, land- 
lords and tenants, elevators and teams. 

The situation in the past in public lia- 
bility has been that “everything had been 
thrown into the pot,” all risks taking the 
same rate. Under such a procedure there 
was no way of giving recognition to su- 
perior or inferior conditions in individual 
risks. The idea back of experience rat- 
ing is to make an adjustment in the rate 
so that the exposures in the individual 
risk will be more closely approximated. 

In other words, experience rating is 
nothing more nor less than recognition 
in the bureau’s rating making procedure 
of the actual experience which has been 
developed on the individual risk. The 
extent of the modification upward or 
downward depends on (1) the actual loss 
experience; (2) the extent of the ex- 
posure; (3) the size of the risk. 


An Incentive To Improve Properties 

One of the good effects to be derived 
from this plan is that it will be a direct 
incentive to the assured to improve con- 
ditions in his buildings and remove de- 
fects which may conceivably result in ac- 
cidents to the public. When such defects 
are removed the possibility of accidents 
is lessened and losses paid by insurance 
carriers will be reduced. And as im- 
provement is noted it will gradually be 
taken into account of in the experience 
rating procedure, thereby securing a re- 
duction for the property owner in his 
rate. 

The plan as now in operation applies 
only to those risks which have a total 
area of frontage exposure on buildings 
sufficiently large enough to produce a 
premium of not less than $500 a year 
at the printed manual rates. Further- 
more, a risk must have at least two 
years’ experience, emphasis being placed 
by the bureau on the fact that all risks 
in. this premium class must be rated re- 
— of the results produced by the 
plan. 





HARRY J. MILLER RESIGNS 

Harry J. Miller, well known in acci- 
dent and health circles as superintendent 
ef this department in the Metropolitan 
Casualty’s New York branch office, has 
resigned effective May 1. Mr. Miller has 
had some ten or twelve years’ experi- 
ence in this class of underwriting. His 
future plans have not as yet been an- 
nounced. 





BIG SURETY INCREASE IN MARCH 


In March the net fidelity and surety 
premiums of the New York Indemnity 
reached the biggest volume in the his- 
tory of the company. Final figures 
showed an increase of 50% over March, 
1926, and an increase of 15% over the 
biggest previous month’s business which 
was written in September, 1926. 





VIRGINIA EXPERIENCE POOR 


Surety companies are having unfavor- 
able experience with Virginia bank of- 
ficers covered by them. In recent weeks 
three banks have had to close their doors 
because of defaulting cashiers and the 
companies have had to settle for bonds 
protecting them. 


TO MANAGE N. E. BRANCH 





New York Indemnity Appoints Jesse 
Harding, Formerly With Simpson 
& Campbell, Boston 
Jesse Harding, formerly casualty man- 
ager of Simpson & Campbell, represent- 
ing the New Amsterdam Casualty in 
Boston, has been made the manager of 


_the New York Indemnity’s New Eng- 


land department to open May Il. 

Mr. Harding is president of the Mas- 
sachusetts Casualty Underwriters’ Asso- 
ciation, a member of the executive com- 
mittee of the Massachusetts Insurance 
Council and on the board of directors 
of the Insurance Federation of Massa- 
chusetts. From 1908 to 1913 he oper- 
ated a local agency in Haverhill which 
idea the Travelers for casualty 
ines. 

Then he became special agent of Gil- 
mour, Bothery & Co., of Boston. Later 
he was in the insurance service depart- 
ment of this agency, leaving there to 
teke the Simpson & Campbell post. 

Arrangements have been made _ to 
quarter this department in the Insur- 
ance Exchange Building, Boston. 





RATE DECISION STILL HELD UP 


The Eastern Underwriter has been 
asked what has become of the suits 
brought in the Supreme Court of Mas- 
sachusetts by the taxicab and truck men 
relative to their rate protest in automo- 
bile insurance. 

Extended hearings were held before a 
master appointed by a single justice of 
the court. The master has not yet made 
his report. 





ASK TO SELL STOCK IN N. Y. 


The Mayflower Fidelity & Casualty 
and the Mayflower Fire & Marine have 
miade application to the New York In- 
surance Department for a license to sell 
their stock in New York state. 











CASH CAPITAL 
$2,500,000.00 


UNION INDEMNITY 
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Workmen’s Compensation Insurance 
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COMPANY 


Accident, Health, Burglary 
Liability, Plate Glass 


Eastern Department: 
100 Maiden Lane 
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W. E. Small, President 


Georgia 


Atlatna, Ga. 





Surplus and Reserves as to Policy Holders Over $3,000,000 


Casualty Company 


AN AMERICAN COMPANY 










E. P. Amerine, Vice President 


Automobile 
Plate Glass 
Burglary 
Liability 
Property Damage 
Workmen’s 
Compensation 








NEW AUTO LAW IN TEXAS 


The Governor of Texas has signed an 
automobile bill which is expected to sta- 
bilize automobile rates in this state. It 
authorizes the commissioner of insurance 
to fix rates for this line, applicable to 
stock, mutual and reciprocal companies. 

It requires all classes of companies to 
put up reserves for the same classes of 
business on the same basis and provides 
that mutuals and reciprocals may not de- 
clare dividends to policyholders until 
they have earned them and they have 
been approved by the commissioner. 
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Workmen’s Compensation 
and Public Liability 


Che Excess Insurance Company 
of America 


JAMES GIBBS, President 
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F. & C’S PROVIDENCE MANAGER 


William H. McCall has been made res: 
dent manager of the Fidelity & Cas 
ualty’s newly opened branch office in 
Providence. Mr. McCall joined the com 
pany as an office assistant in the Mon 
treal office. He was then made specid 
agent at Troy, N. Y., and later wa 
transferred to the Albany office. In 
May, 1923, he was made assistant resi: 
dent manager of this office. 





POLICY NOT AMBIGUOUS 

_ The “Peerless Special $10 accident and 
sickness policy” of the Commonwealth 
Casualty was held to be not ambiguous 
and deceptive last week by the U. §. 
Court of Appeals at St. Louis which re- 
versed the decision made by District 
Judge Faris of that city in the case of 
Mrs. Louisa Aichner vs. the Common 
wealth. 





AUSTIN J. LILLY RECOVERING 

Austin J. Lilly, general counsel of the 
Maryland Casualty, is recovering ina 
private sanitorium from a_breakdow 
caused by overwork. Mr. Lilly was at 
tive in opposing the compulsory auto lia 
bility bill which was killed in the Mary: 
land Assembly the day of his collapse 
He is expected to return to work ina 
few weeks. 





BILL GETS SMITH’S VETO 

Governor Smith has vetoed the 
Cheney bill amending section 110 work 
men’s compensation law, by providing 
within 10 days after accident causing 
loss of time beyond day or working shift 
on which accident occurred, or which 
required medical treatment beyond firs 
aid, report thereof shall be made in wit 
ing by employer. 





A DENVER SUIT 
The Southern Surety Company, L. } 
Cohen its attorney and L. A. Bartlett 
its agent, were sued for $200,000 datr 
ages in the district court, Denver, Col, 
April 1 by the White-Johnson Conastrut 
tion Co, 














_ The Commercial Casualty reports that 
it is selling a large volume of the volt 
teer firemen group accident coverage 


Text Of Marine Law 


(Continued from Page 28) 

shall be allowed for any taxes paid or payable 
under this section. The tax, and the i 
thereof, provided for in this section, shall ae 
to the year ending December thirty-first, nine 
teen hundred and twenty-seven, as well as 
subsequent years. ' sail 

Sec. 3. All acts or parts of acts inconsist 
















with the provisions of this act are hereby © 
pealed. 2 ‘atelf 
Sec. 4.. This act shall take effect immedi@ 
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